NATIONAL 


DETROIT 





Independent Stresses Dollar Profit, Not Gallons 


Operating reports of Gaseteria, Inc., In- 
dependent oil jobber, allow the execu- 
tives of this company to talk about profits, 
costs and sales in terms of dollars rather 
than gallons. As shown at right, a sam- 
ple of the statement for last October moves 
quickly from a report on gallonage into 
one on sales information in dollars. It 
shows at a glance all of the figures this 
Independent needs in order to discuss cur- 
There are 102 


separate items in the report which this job- 


rent business operations. 


ber says are easily compiled, once the sys- 


tem is set up. P. 30. 


Preventive Maintenance of Trucks 


Careful adjustment and inspection of headlights on 
trucks can be an important safety factor. A good pro- 
gram of preventive maintenance can guarantee fewer 


headlight failures. Sixth in series of seven articles. 
P. 50. 


Liquefied Petroleum Gas Section . 


New business report forms for LP-Gas operations pro- 
vide a means for management to gauge profit and 
loss factors and strike a balance between service and 
profit. Bookkeeping is a result of an_ investigation 


made by National Butane-Propane Assn. P. 45. 


Station Housekeeping for Profit 


Good housekeeping at service stations can improve 
the sales of TBA and oil products. Cleanliness is also 
an important factor in maintaining good relations with 
the public and preventing passage of adverse legislo- 
tion which might bring government inspectors and other 


P. 36. 


controls on restrooms. 
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Immediate 
Delivery 








MORRISON 
FIG. 300 


A hose nozzle that has “everything.” Tops in performance as well 
as eye appeal. 


New compound trigger action assuring smooth, controlled flow at 
all times, regardless of pressure. 


Oversize packing rings assure extra long leak-proof service. 
Trigger guard easily replaceable in case of damage. 


Curved tubing spout may be easily and quickly locked in any 
desired position. 


MORRISON BROS. COM PANY 


O!lL EQUIPMENT HEADQUARTERS 
DUBUQUE, IOWA 























GASOLINE CONSERVATION IS FEATURED IN ETHYL CORPORATION CONSUMER ADS SCHEDULED TO 


REACH 48 MILLION MAGAZINE READERS 




















You can't miss the identifying 
feature of a ZEBRA... 
his striped coat. 





7A Big ears are the mark of 
EES] the AFRICAN ELEPHANT. 
4 The Indian elephant has small ears. 
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You can identify the 
WALRUS by his big tusks. 

Seals and sea lions 
don’t have them. 


— me c =e 2 A tubular snout equipped 
5 : uith a 12-inch tongue makes 
the GIANT ANTEATER 


easy to recognize, 


When you buy gasoline, the 


TRADE-MARK 


C\ LN 


“ETHYL 


m dup 
identifies gasoline stepped 
"with “Ethyl” antiknock fluid 





To get the most mileage from your car, use high quality gaso- 
line improved with “Ethyl” antiknock fluid and have your 
motor service man tune up your engine to take full advantage 
of its higher quality. 

In these days when the oil industry is working night and day 
to keep up with the demand for gasoline, you can help conserve 
gasoline by driving only when necessary. Don’t make “jack 
rabbit”’ starts or let your engine “‘idle’’ when parked. Have your 
car serviced regularly and keep tires properly inflated. Ethyl 
Corporation, N. Y.—makers of “‘Ethyl”’ antiknock compound, 
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COMING MEETINGS 


MARCH 


Assn. of Eastern Petroleum Credit Managers, 
annual meeting, Claridge Hotel, Atlantic 
City, N. J., March 14-15-16 

Missouri Petroleum Assn., meeting, Hotel De- 
Soto, St. Louis, Mo., March 17-18 


Florida Petroleum Marketers Assn., meeting 
George Washington Hotel, Jacksonville, Fla 
March 19. 


Oil Trades Assn. of New York, meeting 
Waldorf-Astoria, New York, N. Y March 
23. 

Indiana Independent Petroleum Assn., spring 
meeting. French Lick Springs Hotel, French 
Lick, Ind., March 23-24 


National Butane - Propane § Assn.,_ directors 
meeting, Jeiferson Hotel St Louis, Mo 
March 24 

Oil Heat Institute of New England, annual 
meeting, Statler Hotel, 3oston, Mass., 
March 24 

American Petroleum Institute, Mid-Continent 
district spring meeting, 3roadview Hotel 
Wichita, Kan., March 24-26 

Natural Gasoline Assn. of America, annual 
national convention, Hotel Texas, Fort 
Worth, Tex., March 24-25-26 

Oil-Heat Institute of America, Distribution Di- 
vision, annual Pacific Coast conference 
Olympic Hotel, Seattle, Wash., March 27 

Ohio Petroleum Marketers Assn., Inc., annual 
convention Deshler-Wallick Hotel Colum 
bus, Ohio, March 30-31 April 1 


APRIL 


Liquefied Petroleum Gas Assn. Ine., North 
Central district meeting Sherman Hotel 
Chicago, Ill., April 1-2 

Liquefied Petroleum Gas Assn., Ine., board 
meeting, Statler Hotel, Washington, D. C 
April 5-6 

Western Petroleum Refiners Assn., meeting 
Hotel Galvez and Buccaneer, Galveston 
Tex., April 5-6-7 

Oil Heat Institute, convention, exposition, Col- 
iseum, Chicago, Ill April 5-8 
Michigan Petroleum Assn., annual conven- 
tion, Hotel Detroit-Leland, Detroit, Mich 
April 6-7 
Independent Oil Men's Assn., of New England 
Inc., annual convention, Hotel Statler, Bos- 
ton, Mass., April 13-14 
American Petroleum Institute, district meet- 
ing. Plaza Hotel, San Antonio, Tex., April 
14-15-16 
Florida Liquefied Petroleum Gas Assn., Ine., 
meeting, Sheraton Plaza Hotel, Daytona 
Beach, Fla., April 19-20 
Division of Petroleum Chemistry, American 
Chemical Society, meeting Chicago, Ill 
April 19-20-21-22-23 
American Society of Lubrication Engineers, 
meeting, Hotel Statler, Buffalo, N. Y April 
19-20-21 
National Petroleum Assn., meeting Hotel 
Cleveland, Cleveland, Ohio, April 21-22-23 
American Assn. of Petroleum Geologists, an 
nual meeting, Shirley-Savoy Denver, Col 
\pril 26-27-28-29 

MAY 


interstate Oil Compact Commission, spring 
meeting, LaSalle Hotel, Chicago, Ill May 
»-6-7 

\merican Petroleum Institute, Pacific Coast 
District, meeting, Biltmore Hotel, Los An 
geles, Calif... May 6-7 

second Highway Transportation Congress of 
the National Highway Users Conference, 
Mayflower Hotel, Washington, D. C May 
6-7 

Retail Gasoline Dealers Assn. of Michigan, 
Inc., annual convention, Leland Hotel, De 
troit, Mich., May 11-12 

Virginia Oil] Men’s Assn., spring meeting, John 
Marshall Hotel, Richmond, Va., May 20-21 

Vennsylvania Petroleum Assn., Inc., spring 
onvention, Bedford Springs Hotel, Bedford 
Pa May 24-25 
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**NATURALUBE 
D H D OIL FOR DIESEL 
. e Me AND HEAVY DUTY 
Naturalube D.H.D. is made to 
withstand the most severe 
conditions in Diesel and Heavy 
Duty operation. It keeps its 
“oiliness’’ under extremes of 
heat, speed and load. Lion 
especially reinforces and for- 
tifies D.H.D. to give it anti- 
oxident and dispersant prop- 
erties that minimize formation 


of harmful sludge, lacquer and 
carbon deposits. 


Write today for full information 
on the Naturalube Franchise. 
Claim your share of business 
that’s ready and waiting for you. 


** Petroleum Promotes Progress”’ 














HERE’S A 
POWERFUL 
SALES STORY 


at) ® 


”: ’ . 


‘ 


LUBE OIL” 
RA stterent 


REMOVES HARD CARBON 
Nature gave Naturalube remarkable carbon-removing 
ability. This oil takes harmful carbon off rings, pistons, 
valves and plugs while the engine runs. . . cuts power-loss 
and wear. 


STRONGER PROTECTIVE FILM 


The naturally tougher protective film of Naturalube stands 
up under the heat and shock of heavy-duty operation... 
provides increased protection for motor parts. 


GREATER PENETRATION AND ADHESION 
Naturally greater penetrative qualities assure constant 
lubrication of close-fitting parts. Naturalube’s greater 
clinging power assures lubrication from the moment the 
engine starts. 


NON-CORROSIVE — SAFE 


Naturalube does not contain nor form substances injurious 
to bearings and other metal surfaces. It’s naturally safe! 


RESISTS FORMATION OF SLUDGE 


Lion especially reinforces Naturalube to make it resistant 
to formation of harmful sludge and lacquer... to keep 
motors cleaner. 








LION OIL COMPANY, EL DORADO, ARKANSAS 
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If you pay expenses like these for 


STORING LIQUID 


investigate the advantage of 
General American 
Tank Storage Terminals 





General American Tank Storage Terminals take the burden of 
capital investments and operating expenses like these, and at the 
same time give you every advantage of your own private terminal— 
the same skilled handling, the same specialized facilities, the same 
privacy of operations. 


Located at four of America’s major ports, General American Tank 
Storage Terminals are equipped to handle any liquid that can flow 
through a pipeline. So if your business operation includes the 
handling of bulk liquids, check with your nearest General American 
office and see how General American Tank Storage Terminals can 
mean safer, less costly, more profitable storage and distribution 
of your product. 


GENERAL AMERICAN 
TANK STORAGE TERMINALS 


a division of 
GENERAL AMERICAN TRANSPORTATION CORPORATION 
135 South LaSalle Street, Chicago 




















NEW YORK © WASHINGTON © TULSA © CLEVELAND © PITTSBURGH © NEW ORLEANS 


BRANCH OFFICES: 
BUFFALO @ ST. LOUIS © DALLAS * HOUSTON «¢ SEATTLE © LOS ANGELES © SAN FRANCISCO Operator of the World's 


Greatest Public Tank Storage 
System for Liquid Commodities 





In Pittsburgh Compact 





THIS BULLETIN CH all/ 


Bulletin OG-200 graphically presents the full story of 
this superior design. Carries sectional views in full 
color for easy understanding. Has operating flow 
stream diagrams, recommended installation data 
and complete specifications. Write for your copy today. 












YOUR OIL CO. 


At first glance new Pittsburgh Tank Truck 
meters impress with their sleek lines and 
modern styling. But look behind the surface 
of that streamlined aluminum alloy housing. 
You'll find a compactly arranged combination 
of a time-proven, exactingly accurate Rotocycle 
measuring element, a positive operating air 
separator and a strainer of large effective area. 
Yes, everything needed for a truck meter in- 
stallation is furnished here in one neat package. 


What’s more, all parts are fully accessible for 
periodic cleaning or inspection by simply 
removing a few cap screws that hold the cover 
plates in place. Too, note that this meter may 
be easily installed by making up only two 
flanged joints at inlet and outlet. 


Small but mighty, the lightweight Pittsburgh 
Tank Truck meter occupies a minimum of space 
—provides savings in bulk and weight that can 
be advantageously applied to greater payloads. 
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Tank Truck Meters... 
There's more than meets the eye | 








PETROLEUM METERS 
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AMERICAN FLANGE & MANUFACTURING CO. INC., 30 ROCKEFELLER 
TRI-SURE PRODUCTS LIMITED, ST. CATHARINES, ONTARIO, CANADA 


ORTY days and 8000 miles on the 

deck of a cargo ship are rough on 
chemical containers. Sometimes so 
rough that export drums reach port 
with labels torn . . . painted stencils 
worn off . . . identifying marks so dam- 
aged that no one can tell what is inside. 


To prevent this, Shell Chemical Cor- 
poration uses a Tri-Sure Closure with 
color and raised code numbers on the 
seal. The color and the code number 
tell a customer anywhere in the world 
what any Shell Chemical drum contains. 


These closures provide the complete 
protection from contamination, evap- 
oration and substitution which Tri-Sure 
Closures have given Shell Chemical pro- 
ducts since 1932. They also insure that 
Shell Chemical customers all over the 
globe receive specified products exactly 
as specified. 


If your products are exposed to haz- 
ardous conditions of transit or storage, 
let Tri-Sure Closures give them the 
complete protection and identifica- 
tion that they are giving to Shell 
Chemical Corporation and other lead- 
ing shippers. 









CLOSURES 







PLAZA, NEW YORK 20, N. Y. 
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SERVICE PRICES--Some major company marketing 
men are worried about the wide variation in dealers’ 
prices or lack of prices for various services which has 
become noticeable since the war. They point out that in a 
buyer’s market the dealer won't be able to sit back and 
let profits take care of themselves on gasoline sales alone. 
TBA and services will give him the fat to live on. The 
dealer may be TBA-conscious, these marketing men point 
out, but many are not selling services intelligently. Some 
dealers are mounting chains for customers free, others 
charge. Prices for lube jobs and tire repairs vary so 
widely even within small areas that it is obvious some 
dealers are not figuring their costs, such as mechanics’ 
“dead time” correctly. Several dealer associations are 
concerned about this problem and are making detailed 
surveys of service costs and charges. 

> . 
DISTRIBUTOR SUBSIDIARY—-A large Midwest dis- 
tributor is considering establishing a separate marketing 
corporation to “import” domestic fuels from other than 
local refiners during the 1948-49 heating season because 
of the high delivered cost to local consumers. Purpose 
behind the move is to remove stigma of “price gouging” 
from his regular branded operations, so he can have an 
immediate profit and loss statement ready for any future 
price investigation. To maintain local good will this sea- 
son, distributor said he has had to absorb losses up to 
7c a gallon on some imports and he does not intend to de 
this next winter 


TIRE DISCOUNTS—The four largest tire companies are 
in the process of furnishing statistics to FTC which will 
bracket their customers in groups by annual dollar vol- 
ume of tire purchases. FTC seeks to impose on the tire 
industry its own ideas of a fair system of discounts for 
volume purchases. Whatever action results will affect not 
only the oil companies who buy private brand tires, but 
oil jobbers who hold tire distributor franchises. In addi- 
tion to statistics the four tire companies are giving FTC 
the names of all customers who buy more than $100,000 
worth of tires annually. There are oil jobbers whose tire 
purchases run above this figure. 


BUTADIENE STATUS QUO-—-Government rubber ex- 
perts see little possibility for disposal of any petroleum 
butadiene plants in synthetic rubber program until 1951 
or later. They believe plants, regardless of outcome 
of rubber policy legislation now pending in Con- 
gress, will continue to be operated in much same manner 
as during war and at present, under RFC operating con- 
tracts with private business. The Senate, these experts 
believe, probably will follow lead of the House in passing 
legislation which will continue federal authority to say 
how much synthetic rubber shall be used in tires and to 
provide that no plant shall be sold to private interests 
until Congress agrees by joint resolution. 
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FEELER ON SYNTHETICS—Two oil companies art 
sounding out Reconstruction Finance Corp. on possibili- 
ties of government-financing for construction and opera- 
tion of synthetic liquid fuel plants, using natural gas as 
feed stock. These companies are reportedly interested in 
same type of financing as RFC provided for the Browns- 
ville, Tex., natural gas-to-oil plant and put out their 
feelers for government loans—no subsidies-——long before 
congressional agitation for government-controlled syn 
thetics program 


LOOK DOWN, DOWN-— The Navy feels it may have to 
go rather deep to find oil in big quantities in its Alaskan 
petroleum reserve—although it is so confident of finding 
such oil that it is portraying Reserve No. 4 not only as 
a prospective military ace in the hole, but also as likely 
part answer to the problem of what the industry on the 
West Coast might do for crude if California’s reserves 
get too small for comfort. Navy believes it should go at 
least another 1,000 ft. below the 6,200-ft. mark already 
reached on Cape Simpson, and should have a rig capable 
of going to 10,000 and 11,000 ft. on future drill sites on 
reserve’s vast Central Plain. Frost penetrates to the 900-ft 
level over much of No. 4 


SWEDISH ‘GAS’ RATIONING— Gasoline rationing is on 
its way in Sweden. Minister of Supply Gunnar Strang 
has announced that rationing will be instituted as soon 
as authorities have made the necessary arrangements 
In action taken to prevent profiteering and hoarding, a 
government embargo has been placed on gasoline. In 
announcing rationing, Mr. Strang said voluntary conser 
vation campaign had failed completely 


WHO'LL PICK UP THE CHECK?—-Michigan Good 
Roads Federation has completed a 200-page study call 
ing for approximately $2.5 billion to be spent over the 
next 12-15 years on new roads and maintenance. Every 
one is in favor of new roads, but wonders where the 
money will come from. Although the governor is op- 
posed to tax increases, he may present the problem to 
special session of state legislature, March 18. Oil in- 
dustry men say such a program paid for out of gasoline 
taxes would mean a state gas tax of 9 to 9.5¢ a gal 


HIGHER CITY TAXES—A trend is expected among city 
assessors to increase ad valorem taxes on oil property 
this year. Many cities are in poor financial condition 
and are looking at oil property for more revenue. De- 
troit, for instance, is reported to have a “harder” at 
titude this year toward not raising valuations, perhaps 
looking to oil for added tax revenue. Other local gov 
ernments are said to be watching the outcome 














FIRST among the * 
“HEAVYWEIGHTS 





The country over, truck operators whose business calls for 
heavy duty trucks give the call to GMC. And with good 
reason! GMCs are first among the “heavyweights.” They lead 
the field in heavy duty design, structure and mechanical ad- 
vancements. Over the years they have introduced many of the 
features now common to all heavy duty trucks. The GMC 
heavy duty line today offers a wide variety of chassis in weight 
ratings of 19,000 to 90,000 pounds ... four gasoline and 
two Diesel engines . . . equipment options that provide 
vehicles exactly tailored to the needs of every job. And many 


GMC heavy duty models are now available for quick delivery. 


GMC TRUCK & COACH DIVISION e GENERAL MOTORS CORPORATION 


«. 


THE TRUCK OF VALUE 








GASOLINE ¢ DIESEL 
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Heavy duty models for every 
operation. .. gasoline and Diesel, 
standard and cab-over-engine, 
trucks and truck tractors. 


Strongest, sturdiest chassis GMC 
has ever built . . . rugged, truck- 
designed axles, transmissions, 
clutches, brakes, frames, springs. 


Powerful, dependable GMC-built 
valve-in-head gasoline engines 
of the same basic design as the 
famous GMC “Army Workhorse” 
. . . four heavy duty sizes. 


Exclusively designed and engi- 
neered Diesel chassis with many 
specialized features . . . exclu- 
sive, famous GM 2-cycle Diesel 
engines in two power ranges. 





Help America Produce for Peace . . . 
Turn In Your Old Scrap iron and Steel 
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The letter of 

Defense Secre- 

Mr. Yocom tary Forrestal in 

support of the 

Truman Administration's 

Court-endorsed claim to ownership of 
the Tidelands bears analysis. 

In his brief epistle, presented to a 
joint House-Senate Judiciary Subcom- 
mittee by the Attorney General, Mr. 
Forrestal argues for enactment of an 
administration-drafted federal control 
bill on the grounds that it “more 
adequately meets the needs of the 
national military establishment, and 
gives greater assurance that (the 
establishment) will be able to main- 
tain the security of the United 
States.” 

Contrariwise, he asserts that legis- 
lation quit-claiming title to the coast- 
al states would make the “task of 
the military establishment more diiti- 
cult, because no provision is therein 
made for oil reserves or for use of 
submerged coastal lands for possibie 
defense installations in the future.” 

Neither statement stands up un- 
der examination. Secretary Forrestal 
does not usually dish out such stuff 
and nonsense as this. It almost 
sounds, indeed, as though he didn’t 
put much stock himself in what he 
was writing, but, as any good soldier 
must, was merely going along with 
the commander in chief. 

As can be easily demonstrated, the 
truth of the matter is that federal 
administration of the Tidelands would 
impair and not improve the security 
of the United States by discouraging 
rather than encouraging the invest- 
ment of venture capital in the de- 
velopment of the oil 
those areas. The government con- 


resources of 


trol bill itself assures this unhappy 
result, by prescribing ternis 
and operating conditions so harsh, so 
bound up with red tape and so sub- 
ject to the capricious whims of bu- 
reaucratic Washington as to justify 
asking the question whether the pur- 
pose of the men who drew them was 
not actually that of restricting the 
exploration and development of the 
Tidelands. 

It is all very well for Mr. Forrestal 
to talk about the importance of hav- 
ing “oil reserves” for the future needs 
of the common defense. No one 
quarrels with that, least of all the 
oil industry. But there is a vast dif- 
ference between an oil reserve lying 
undeveloped in the ground and a 
reserve fully developed and operating 


lease 


March 10, 1948 


Supreme 





INTERPRETING THE OIL NEWS 





WASHINGTON—By Herbert Yocom 


Forrestal Support of U. S. Grab 
Of Tidelands Doesn't Ring True 


and with a known capacity for pro- 
ducing x-quantity of additional bar- 
rels per day when and as circuin- 
stances require. 


We had no better illustration of 
this than in the case of the Califor- 
nia Tidelands and the Elk Hills Naval 
Petroleum Reserve during the last 
war. To the extent of the then de- 
velopment by private industry, oper- 


ating under reasonable state and 
local regulations, the off-shore oil 


resources Were in position to make 
an immediate and ever 
contribution to the prosecution tf 
war from the moment the Jans 
struck at Pearl Harbor. On the othe: 
hand, at the very hour when _ the 
need was greatest, Elk Hills might 
just as well not have been. Virtually 
untapped and with not a single pipe- 
line outlet to the sea, it stood there 
absolutely valueless not worth a 
hoot in hell to a Navy that had 
sought to save its cake and now 
found that it wasn’t available for the 
eating. 


increasing 


That isn’t the end of the stor 
by any means. For even after the 
time of need for Elk Hills, oil had 
come, and despite long months of 
prodding by PAW, it was not until 
three years later—after several con- 
gressional hearings had led to the 


MIDWEST—By 


The big region- 
al co-ops ar 
flexing their oil 
price muscles, in- 
dicating that it won’t be long until 
they will be attempting to use thei 
tax exempt funds as a direct com- 
petitive price advantage against tax- 
paying private business. 

When that happens, Independent 
oil jobbers—-and large suppliers, too 

will know that the 
are here. 


Mr. Lamm 


co-ops really 


“Consumer co-operatives, as is well 
known,” said the Cooperative Con- 
sumer dated Feb. 17, “affect prices 
in an indirect way: They charge the 


passage of a law which, as I recall, 
President Roosevelt even then signed 
reluctantly—that the door was finally) 
opened for this reserve to make the 
slightest semblance of a contribution 
to the war effort. Indeed, it is pos 
sibly a fair statement to say that the 
contribution that it did eventually 
make was achieved only at the ex 
pense of some disruption of the war 
effort, for scarce drilling rigs (some 
materials 
diverted 
from other critical undertakings to 
the doing, in haste, of something 
that, in the end, added up to certain 
ly too little and 


20-odd) and equally scare: 
and manpower had to be 


almost too late 


No, this writer prefers to believe 
that Secretary Forrestal was sort of 
talking with tongue-in-cheek in the 
statement presented for him to the 
joint committee by the 
general. We much prefer to think 
that his actual views ars 


attorney 


those con 
tained in the testimony he gave to 
a House Armed Services Oil (Short) 
Subcommittee just this past Jan. 19 
when he said: 

“It is the view of the national mili 
tary establishment that development 
of the Tidelands area should proceed 
as rapidly as possible and that all 
necessary action should be taken to 
permit rapid thos 
areas. Delays in the development ot 
the oil potential of the Tidelands is 
considered contrary to the best in 
terest of the United Stats 
viewpoint of 


development Ol 


from the 
national security I 
do not in any way condone or favor 
practices that are 
conservation principles but I do wish 
to emphasize that 


fields provice no power! for the ma 


contrary to sound 
undeve lope d_ oil 


chines of either war or peace 


Earl Lamm 


Co-Ops Hint They'll Use Tax 


Advantage to Cut ‘Gas’ Prices 


going price and return the over 
charge as a saving 

“Howard A. Cowden, president of 
Consumer Cooperative Assn., told a 
CCA district meeting at Topeka, 
Kan., Feb. 4, that in the petroleum 
field, co-operatives have grown al 


most strong enough to make their 
impact on prices directly 

“Citing a recent increase in crude 
oil and gasoline prices, he said 

“*This increase was unnecessary 
and inflationary. We would have 
liked NOT to raise our prices when 
the others did. But the increase in 
demand for our products would have 
been tremendous. We didn’t have 
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Heavy-duty ICC 
Drums and 


Bilged Barrels 


Light-gage 
Drums, 55, 30, 
and 15 gal. ca- 
pacity and 100 Ib. 
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enough gasoline. With a few more 
refineries, we could have kept down 
prices across the Middle West and 
maybe across the nation.’ ”’ 

The statement on prices and the 
desire for more refineries in order to 
control the market will be no sur- 
prise to tax-paying oil companies, al- 
though the growing co-ops have as- 
serted during the past several years 
that they would not use patronage 
refunds, which are largely funds ac- 
cumulated through tax-exemption, as 
a competitive price weapon. 

The co-ops may have felt that any 
means of stopping inflationary trends 
were justified, but we point out that 
Congress, backed by the public, is 
veering away from direct use of tax 
money for price control, and use of 
tax exempt funds by the co-ops for 
the same purpose is not likely to 
meet with general approval. 

In this connection, it may be 
pointed out that the big co-op is not 
the only company in the petroleum 
industry that temporarily considered 
the recent crude price raise as un- 
necessary. For a time after the price 
increase, industry opinion was almost 
evenly divided. 


* * * 


Independent jobbers are experienc- 
ing some unusual shrinkage and han- 
dling losses of products this winter, 





Seaside Oil Co., 
Santa Barbara, 
Calif., celebrated 
its fiftieth anni- 
versary last month. In California, 
where anyone who lives in the state 
for over a decade considers himself 
a native and where most businesses 
are well under 20 years old, this makes 
Seaside an institution of venerable 
antiquity. 

Seaside says it was the first com- 
pany in the world to drill tidelands 
wells (the story persists that it did 
so on the advice of an astrologer), 
and .ias had a completely integrated 
company with a full line of refined 
products since 1923. 


Mr. Sweeney 


Of all the company’s achievements 
in its long history, one stands out 
above all others to marketing men 
That was the Seaside idea of planting 
a rustic looking sign in front of each 
and every farm house which bought 
Seaside products which said, ‘This 
ranch uses Seaside products.” 
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which are increasing their operating 
costs and reducing their net profits. 

Denny Klepper, former president of 
Kansas Oil Men’s Agsn., cites a Kan- 
sas jobber who handled approxi- 
mately 160,000 gals. of gasoline in 
January and lost 2,600 gals., or 1.6%, 
although no unusual losses, such as 
fire or transport accidents, were in- 
volved. This was more than three 
times the normal one half of 1% 
loss. The Kansas jobber explained his 
1.6% loss as due to the extremely 
cold winter, which increases shrink- 
age loss, and probably to greater 
evaporation and spillage because of 
having to make numerous. small 
dumps to customers because of scar- 
city of products for delivery of full 
size dumps. 


In addition to the unusual gallon- 
age loss, quick calculation, said Mr. 
Klepper, shows the loss is further in- 
creased by the current higher prices 
for products compared with previ- 
ous years. Figuring the 2,600 gals. at 
a laid in cost of 17.5c, reveals that 
the financial loss was $455 compared 
to $299 at 11.5c gal. laid in about two 
years ago. The difference between 
$455 and $299 is $156, the increased 
loss which had to come out of the 
jobber’s margin. The spread in job- 
ber margins has by no means kept 
up with the increase in product 
prices. 


PACIFIC COAST—By Don Sweeney 


Seaside Oil's Anniversary 


Recalls ‘Ranch’ Sign Stunt 


The massive shrewdness of this de- 
vice—-which won no end of rural busi- 
ness for Seaside—can only be under- 
stood if you are aware of the great 
desire of new settlers in California 
(which includes almost everybody) to, 
as the psychologists say, -“‘conform." 

The sign, posted in front of the 
smallest plot of ground imaginable, 
immediately gave it the distinction of 
being a ‘ranch.’ Not a farm, mind 
you...a “ranch.” The owner, there- 
fore, was automatically a “rancher,” 
even though his one-acre boasted only 
a couple of scrawny orange trees. 
The rustic style of the sign lent an 
aura of age to the “ranch,” which im- 
plied that the ‘rancher,’ however 
strong his Midwest twang remained, 
was an old settler. In short, he “be- 
longed.” 

The unidentified and here-to-fore 
unsung salesman who first thought 
of the Seaside sign should certainly 
take his place among the great idea 
men of the age. 


Interpreting the Oil News 





A couple of months back a letter 
came into the General Petroleum 
Corp.'s offices in Los Angeles from the 
owner of a house trailer. Trailer 
owners, said the writer, were getting 
a quick, cool, brush off from service 
station operators. Nobody seemed to 
want their business. 

General's marketing men dug out 
some facts, sharpened their pencils 
and came up with a merchandising 
campaign. “There's gold in them thar 
trailers, pard!” they’re now telling 
General dealers through their dealer 
magazine. 

The company is encouraging Gen- 
eral dealers to campaign for trailer 
business. To point up the trailer 
business potential, here’s what the 
company found out 

In California alone there are 238,- 
190 house trailers. Each requires at 
least one lubrication job and one whee! 
pack annually. At $3, that’s a neat 
$715,470 in business which up to now 
has been ignored because (trailer 
owners say) most service station op- 
erators actually don’t like trailers in 
their stations. 

But lubrication, which most trailer 
owners have been doing themselves 
because operators don’t like to take 
the trouble, is only a starter. Trailers 
use expensive commercial tires as do 
the cars that pull them. The cars 
doing the towing use two-thirds more 
gasoline than other cars. Trailers 
require waxes, cleaners and other spe- 
cialties. 

If General’s marketing men are 
successful in convincing their dealers 
that house trailers deserve a warm 
welcome, they certainly deserve an 
‘A” for Alertness. 

* * * 

Sidney S. Lawrence, who has direct- 
ed the sales and marketing functions 
of Shell Chemical Co., San Francisco, 
since that company was organized 
in 1931, retired this month. Among 
the many uses for petroleum by-prod- 
ucts which Lawrence helped develop 
was the introduction of ammonia gas 
as fertilizer, first by the addition of 
compressed ammonia to _ irrigation 
water, and later by the injection of 
ammonia into dry soil. 

He is being succeeded by Barclay 
K. Read who has been assistant sales 
manager of Shell Chemical since 1946. 

* * * 

NOTES FROM THE WEST: Union 
Oil Co. of California has plans for 
the establishment of a new subsid- 
iary for operations in the Philippine 
Islands. Authorized capital stock will 
total one million shares at $10 par. 
Called the Philippine Union Oil Co. 
it will be primarily a marketing or- 
ganization. 

Sunset Oil Co. has asked its stock- 
holders‘ approval of a stock split 
plan, aim of which is to reduce out- 
standing preferred shares. 
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J. B. Hutchinson 





A triple office holder is J. B. Hutchinson, the new 
president of Kentucky Petroleum Marketers’ Assn. Elect 
ed to succeed J. Paul Hughes, of Ohio Oil Co., at the 
annual convention held in Louisville, Feb. 10-11, Mr. 
Hutchinson already holds the post of fuel co-ordinator 
for the state of Kentucky, as well as vice president of 
Aetna Oil Co 


Born in West Virginia in 1892, Mr. Hutchinson grad- 
uated from Allegheny College, Meadville, Pa., and after 
serving as captain of Coast Artillery in World War I, 
entered the oil business in the Kentucky crude produc- 
tion field. He spent five years with the Colonial Beacon 
Oil Co., the former Standard of New Jersey subsidiary, 
now merged with Esso Standard Oil Co., two years with 


Goodyear Tire & Rubber Co., petroleum department, and 











| 


| 
J. B. Hutchinson . . . Jobber 


President, Oil Executive 
And Fuel Co-Ordinator 





five years as assistant division manager with Culf Oil 
Corp., New York division. 

Returning to Louisville in 1939, he became vice presi- 
dent of Aetna Oil Co. He is a member of the Pendennis 
Club of Louisville, and a former commander of the Amer- 
ican Legion Post in Anchorage, Ky., a Louisville suburb 

His interests outside of the oil business are centered 
around his 30-acre country place at Anchorage, his fam 
ily and his Great Dane dogs. The Hutchinson family 
consists of mother, dad and two daughters. One daugh 
ter is a freshman at Wellesley and the other is indirectly 
in the oil business by virtue of her marriage to Roman 
Weyer, a Phillips jobber. Another Hutchinson relative 
in the oil business in Kentucky is brother-in-law Dan 
Raibourn of Regal Petroleum Co., a Shell jobber 
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Wherry Asks Truman Help 


In Fight on Conservation 


Senator Urges President to Suspend Connally Act: 
‘Cockeyed’ Idea, Says Brown: States Defend Prorations 


NPN News Bureau 

WASHINGTON Rested and _re- 
laxed from a late-winter vacation, 
Chairman Wherry (R., Nebr.) has re- 
turned to town and stolen the oil- 
investigation headlines from the 
House Commerce Committee with a 
blast at the major oil companies and 
a demand that President Truman sus- 
pend the Connally Hot Oil Act. 

The latter brought immediate pro- 
tests from the oil-producing country 
with Col. E. O. Thompson, chairman 
of the Texas Railroad Commission, 
declaring that suspension of the law 
would not bring one more barrel of 
oil to the surface in his state. 

Governors or conservation experts 
in the other nine of the 10 largest oil 
producing states east of the Rockies 
concurred with Mr. Thompson, saying 
their states are producing crude at 
maximum efficient rates at all wells 
from which there is transportation to 
move the oil. 

Also, in Washington a spokesman 
for the Independent Petroleum Assn. 
of America—Russel B. Brown, gen- 
eral counsel—-called the senator’s pro- 
posal “cockeyed.” 

“Someone has misled him,” said 
Mr. Brown. 

Sen. Wherry tossed this Hot Oil Act 
Suspension scheme to the White 
House at the same time as he an- 
nounced plans to hold a public hear- 
ing March 11 on complaints of Inde- 
pendent gasoline distributors that 
some large suppliers are not follow- 
ing the “Wherry formula” in alloca- 
tion of motor fuel supplies. 


Gives Reasons 


In his blast at major companies, 
the Nebraska lawmaker wrote Mr. 
Truman: 

“The committee is of the opinion 
that the shortage of petroleum has 
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been used by the large integrated oil 
companies to expand their own direct 
operations to the detriment of Inde- 
pendent distributors; that it has been 
used by them to bring about unrea- 
sonably high prices for petroleum 
products; and that there has been 
manipulation of crude oil production 
and transportation facilities to bring 
about these results.” 

After giving this opinion of major 
companies in first paragraphs of his 
letter, Sen. Wherry then proceeded 
to tell Mr. Truman that it was “man- 
datory” for the White House to sus- 
pend the Connally Act because there 
is “a lack of parity’’ between supply 
and demand 

He quoted provision from law 
first enacted in 1935 and then mad 





Another Oil Probe Asked 


WASHINGTON Congress 
once again has been asked to 
authorize “‘a sweeping investi- 
gation” of petroleum industry 
with a view toward establishing 
a national oil policy. 

Request this time came from 
Sen. McMahon (D., Conn.) who 
introduced March 8 a resolution 
(S. Res. 210) spelling out in de- 
tail various 
price, conservation policies, sub- 
stitute fuels and “desirability” 
of co-ordinated development of 
Western Hemisphere oil, which 
should be studied. 


factors, such as 


Preamble to resolution asserts 
that nation “soon will be con- 
fronted with a gasoline short- 
age and that supplies will be 
inadequate to meet needs of thi 
civilian and national defense.” 











permanent in 1942-—-giving the Presi- 
dent the power to make the act in- 
operative if Mr. Truman determines 
that production is “so limited as to 
be the cause, in whole or in part” of 
short supplies. 

Although not specifically mention- 
ing state allowables, the letter to Mr 
Truman left the impression that the 
Wherry committee goes along with 
some Independent jobber groups who 
believe state proration laws can be 
relaxed to permit more production 

In this same connection, Paul Had 
lick, the committee's special counsel 
for its oil investigation, charged last 
January that the short supply of fuel 
oil was man-made and could be over- 
come by relaxing, or even discontinu 
ing, state restrictions on production 

In urging Mr. Truman to tempor 
arily revoke the Connally Act, Sen 
Wherry quoted the following remark 
by former Rep. Pettengill of Indiana 
on the floor of the House in a debat« 
in 1937 to extend the act 

“He (the President) has the powe1 
to suspend the operations of the Con 
nally bill if he finds that the oil-pro- 
ducing states which do pro-rate pro 
duction are limiting production below 
national demand and thu 
enhancing the pric 


unjustly 


” 


“Unwise,” Thompson Says 


Terming Sen. Wherry’s recommen 
dation “unwise,” Col. Thompson as- 
serted that, “we are producing cur- 
rently, and have been for more than 
two years, all of the oil that can be 
produced at the most efficient rate 
of production from the Texas fields 

At Oklahoma City 
tions to the Senator's proposal wer 
made by Walker T. Pound, head of 
the state conservation department 


similar obje 


In the re sponse to telegrams trom 
NATIONAL PETROLEUM NEWS, or in 
reports to the Dist. 2 regional Ad 
visorv Committee, governors or con 
servation chiefs of Arkansas, Kansas 
Wyoming, Michigan, Mississippi and 
New Mexico said their states are not 
prorating below the best possible rate 
consistent with good conservation 
practice 

G. C. Curtis of the Illinois Division 
of Oil and Gas said that Dllinois does 
not have prorationing, but pointed out 
that “the Interstate Oil Compact and 
southwestern petroleum states have 
always considered the Connally Hot 
Oil Act as a vital adjunct to their oil 
conservation measures.” 

Louisiana reported the possibility of 
producing 14,000 b/d additional crud: 
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without waste if transportation were 
available. 

To preparé for the hearing on dis- 
tribution of gasoline and* kerosine 
supplies this spring and summer, the 
committee has queried major suppliers 
on whether they intend to follow the 
“Wherry Formula”’—allocation of mo- 
tor fuel in the same proportion to all 
purchasers, whether regular’ cus- 
tomers or spot buyers, who were on 
the companies’ books last year. 

A committee spokesman said com- 
plaints have been made that some 
companies which adopted the sena- 
tor’s allocation formula for fuel oil 
distribution are not following it in 
marketing gasoline. 

Commenting on the committee’s 
efforts to “alleviate the fuel oil short- 
ages over the past six months, the 
group said: 

“A similar shortage in gasoline is 
now impending, which will, become 
more severe as transportation and 
motor travel increase in the next few 
months.” 

Begins Gasoline Probe 

It was added that committee is be- 
ginning its gasoline probe before mo- 
tor fuel shortages become “imminent 
and before we get in the middle of 
a dilemma.” 

In addition to small marketers, the 
committee said it also planned to hear 


- 


testimony at fhe hearing from repre- 
sentatives of two  co-operatives— 
Southern States and Pennsylvania 
Farm Bureau. Others scheduled to 
testify are representatives of South- 
eastern Oil, Inc., Petrol Corp., Cities 
Service, and B. A. Hardey of the 
Louisiana Mineral Resources Com- 
mission. 


On March 12, the committee will 
re-open its investigation of steel 
pipe exports to the Middle East for 
construction of the Trans-Arabian 
Pipe Line. 

Approves Oil Export Bill 

Although overshadowed by the am- 
bitious plans of the Wherry Commit- 
tee, the House Commerce (Wolver- 
ton) committee finally completed its 
probe of petroleum exports with a 
favorable report on H. J. Res 323, 
which put a 30-day ban on shipments 
of kerosine, gas oil and distillate fuel 
oil and residual fuel from Atlantic and 
Gulf Coast ports. 


The committee approved the bill, 
introduced by Rep. Heselton (R., 
Mass.) by an 11-8 vote, with opposi- 
tion coming from Democratic com- 
mittee members. When the bill comes 
up for a vote on the House floor, 
Democratic party leaders have warned 
that vigorous opposition can be ex- 
pected. 


Oil Development Enters Tidelands Issue 


NPN News Bureau 

WASHINGTON Hearings now in 
their third week by a Senate-House 
Judiciary Subcommittee on meas- 
ures to give the states undisputed 
tidelands title are bringing into sharp 
outline the question whether the oil 
resources of the nation’s three-mile 
marginal sea belt can better be devel- 
oped under existing state auspices or 
under federal control as projected by 
the Supreme Court’s decision against 
California. 

Most members of the subcommittee 
have indicated that their primary in- 
terest is in keeping title where it his- 
torically has been believed to rest 
in the states—as a matter of princi- 
ple, and so that the states’ revenue 
structures are not adversely affected. 

But they have been made aware, 
too, that the issue has some practical 
aspects where the industry is con- 
cerned. 

Witnesses on the side of the states 
have argued that state control, being 
closer to operations, is more prac- 
tical and that proposed federal con- 
trols will discourage tidelands devel- 
opment. Those witnesses include: 
B. A. Hardey, chairman of Louisiana’s 
State Mineral Board; Hiram M. Dow, 
New Mexico's representative on the 
Interstate Oil Compact Commission. 
and Russell B. Brown, general counsel 
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of the Independent Petroleum Assn. 
of America. 


Directly opposed have been federal 
government and other U. S. title rep- 
resentations, reflecting a disposition 
to think of the tidelands in terms of 
reserves for security purposes, while 
former Sen. Burton K. Wheeler of 
Montana, representing Mineral Leas- 
ing Act applicants, took the position 
on March 9 that conditions under state 
or federal control would be “equally 
favorable as far as the oil companies 
are concerned.” 


Defense Secretary Forrestal wrote 
the subcommittee that the principal 
bill (S. 1988) establishing title in 
the states would make “the task” of 
his department ‘more difficult” be- 
cause it makes no provision for the 
setting up of security reserves. 


And Interior Secretary Krug said 
he anticipates “not the slightest bit 
of trouble in getting the oil industry 
to develop land under the marginal 
sea” if the administration’s proposal 
for tidelands and continental shelf 
controls is adopted. 


Pointing out that his department 
is “swamped” by public lands explora- 
tion applicants, he conceded at the 
same time that Interior’s handling of 
applications “must be speeded up” and 
said “they can be speeded up.” 





Appointment of Industry Group 
Awaited on Oil Supply Program 


NPN News Bureau 
WASHINGTON—OGD this week 
was waiting on word from Interior 
Secretary Krug to announce formal 
appointment of an industry commit- 
tee that will be requested to draw up 
a long-range supply program for oil 
under the Taft Stabilization Act. 

It had ready a list of more than 
30 prospective appointees to group, 
but needed the secretary’s OK on 
covering regulations before proceed- 
ing. These, among other things, pro- 
vide that a representative of OGD 
preside at all meetings of the com- 
mittee. Also they spell out pro- 
cedures Interior means to follow in 
implementing Taft Act requirement 
that a public hearing be held before 
any proposed industry program can 
be approved by government. 

Meanwhile, another Taft Act pro- 
gram was moving ahead rapidly 
that under which an NPC committee 
will estimate the oil industry’s steel 
requirements for an 18-month period 
starting April 1 and then report these 
to the Commerce Department for in- 
clusion in a voluntary steel industry 
allocation program. 

The NPC Steel Requirements Com- 
mittee scheduled what was hoped 
would be a final’ meeting here on 
March 11 to put finishing touches on 
a report which, at last accounts, es- 
timated the industry’s total need for 
steel for the 18 months at about 17 
million tons. Of this, 3.9 million tons 
reportedly is for the marketing 
branch, including LP-gas. 





Gasoline Consumption 


DECEMBER 
California —22% increase—285,814,667 gal 
in 1947 compared to 234,307,049 in 1946 
Indiana—-S8.0°% increase—73,678,728 gal. in 
1947 compared to 68,242,057 gal. in 1946 
Kentucky— 12.8“ increase— 38,863,862 gal 
in 1947 compared to 34,441,163 gal. in 1946 
Minnesota—-8.1°% increase—52,869,530 gal. ir 
1947 compared to 48,908,732 gal. in 1946 
Oklahoma—13.6% increase—$2,674,817 col- 
lected in 1947 compared with $2,354,578 ir 
1946 
JANUARY 

Colorado—S8.4% increase—26,586,579 gal. in 
1948 compared with 24,536,909 gal. in 1947. 
Connecticut—3.4°> increase-—29,753,720 gal 
in 1948 compared with 28,782,992 gal. in 1947 
Delaware—3.0% increase—4,950,323 gal. ir 
1948S compared with 4,806,512 gal. in 1947 
Montana—-9.4°% increase——$411,856 collected 
in 1948 compared with $376,631 in 1947. 
Iowa—1.6% imcrease—$2,336,000 collected ir 
1948 compared with $2,299,000 in 1947 
Oregon —9.5°; increase—-29,691,728 gal ir 
1948 compared with 27,115,057 gal. in 1947 


ANNUAL 

California—43.9°> increase $102,186,022 
collected in total 1947 compared with $71, 
019,969 collected in total 1946 (Tax increase 
from 3c to 4%c effective on July 1, 1946. In 
crease on comparable tax basis would be 
about 14.1%.) 

Indiana—11.1% increase — $32,651,603 col 
lected in total 1947 compared with $29,401 
113 collected in total 1946. 

Kentucky—11.1% increase—439,452,893 zal 
in total 1947 compared with 395,568,972 gal 
in total 1946. 


NATIONAL PETROLEUM NEWS 

















Crude Production, Gasoline 
Stocks Set All-Time Highs 


Eastern Major Adds Its Push to Campaign 
Designed to Boost Consumer Fuel Storage 


By NPN Staff Writers 


The oil industry pushed its crude 
oil production to new heights during 
the week ended Feb. 28, when output 
averaged 5,387,125 b/d. This com- 
pares with the previous all-time high 
set Feb. 14 with 5,347,175 b/d, ac- 
cording to API. 

Crude runs to stills also increased 
during the week by 64,000 b/d, ris- 
ing to 5,463,000 b/d as compared 
with 5,399,000 b/d for Feb. 14. Re- 
finery operations improved too, going 
from 92.5% of rated capacity to 
93.6% as of Feb. 28. 

With the heating season approach- 
ing an end and with eyes now turned 
to gasoline supplies to meet summer 
demand, API’s report on gasoline 
stocks lent some encouragement to 
the picture. Gasoline stocks at re- 
fineries and terminals reached a new 
all-time peak, amounting to 111,040,- 
000 bbls. for the week ended Feb. 
28, up 1,154,000 bbls. over the pre- 
vious week. 

Meanwhile, these events highlight- 
ed the supply developments the past 
week: 


Esso Standard Oil Co., with an eye 
to the 1948-49 heating season, was 
preparing, in all its marketing di- 
visions, a letter urging its direct 
heating oil customers to install large 
tanks before the next heating season. 
The plan originated with Sylvestre 
Oil Co., Esso’s marketing subsidiary 
in metropolitan New York. It mailea 
letters to its customers on Feb. 26. 

The move is designed to boost con- 
sumer storage on the Atlantic Coast 
as one means of forestalling renewal 
of spot fuel oil shortages next win- 
ter. It is predicated to some extent 
on the fact that tanks of all sizes 
are currently more readily available 
than they have been since the war. 

Esso Standard is the largest inte- 
grated company to come up with tne 
big tank program, but Independent 
jobbers from New England to the 
Carolinas have, for the past three 


months, been urging their dealers 
to stress desirability of installing 


1,000 or 1,500-gal. tanks to replace 
275-gal. inside units. Coastal Oil Co., 
Newark, is plugging large tank sales 
in its dealer publication and helping 
dealers to locate tanks. 

Neither Sylvestre nor Esso Stand- 
ard is offering customers any special 
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financial inducement to make the 
switch, other than the usual time 
payment plan. No allowance is be- 
ing given for old tanks, and new out- 
side installations will be made at a 
“reasonable profit.”” Also Esso Stand- 
ard said it had no plans for offering 
discount on large drops of heating 
oil, such as are given in Midwest. 
Letter to customers is keyed to 
idea of security from possible hard- 
ship next winter, due to spot short- 
ages of oil or interference with de- 
liveries by weather conditions. Esso 
pointed out that average home con- 
sumer doesn’t realize 275-gal. tank 
is roughly equivalent of only one ton 
of coal, and no coal user would think 
of having less than six tons of coal 
on hand at start of heating season. 


Dist. Regional Advisory Commit- 
tee’s Supply and Distribution Sub- 
committee reported last week that it 
has been able to provide and is mov- 
ing substantial quantities of No. 2 
fuel and kerosine into areas where 
state co-ordinators, through commit- 
tee zone representatives, have certi- 
fied that spot shortages exist. 

Approximately 50,000 bbls. of No. 
2 fuel are going to Baltimore, and 
like amount to Philadelphia; 18,000 
bbls. of No. 2 fuel have been secured 
for New York Harbor; 20,000 bbis 
of No. 2 fuel and 10,000 bbls. of kero- 
sine are going to Boston. These 
emergency supplies are being allo- 
cated through co-ordinators in these 
areas. 

Spot shortage position also exists 
in Albany, and subcommittee is re- 
ported still working on this. Francis 
L. Brown, New York state assistant 
fuel co-ordinator, told NPN that the 
one distributor concerned in Albany 
is being furnished by his major com- 
pany supplier with remainder of his 
March allocation of heating oils now, 
total involved being approximately 
10,000 bbls. 


Middle East crude for the East 
Coast became a reality last week 
when Standard Oil Co. (New Jersey) 
completed definite arrangements to 
bring its first cargoes to the U. S. 
by about April 5. Several ships have 
been nominated, three liftings have 
been scheduled for March and one 
cargo is due to leave the Persian 
Gulf about March 15. All three car- 
goes will go to Bayonne, N. J. 

Chester F. Smith, Standard vice 
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president, recently stated company 
expected to import approximately 
15,000 b/d of Middle East crude to 
this country during last nine months 
of 1948. Operating schedule set up 
so far tends to bear out this esti- 
mate with liftings staggered at abcut 
10-day intervals. 


Minnesota emergency fuel oil re- 
quests have dropped from about 50 
daily to five or six daily, reflecting 
an easing of the supply problem, ac- 
cording to State Fuel Conservator 
J. W. Clark. 

Though temperatures were around 
zero and below the past week, some 
barge loads of supplies have started 
up the Mississippi from St. Louis 
and are due to arrive at Winona, 
Minn., by March 20. The river above 
Winona still is frozen and truck 
transports will haul the fuel the re- 
mainder of the distance. 


Wisconsin’s fuel oil supply short- 
age is “pretty well licked,” A. E. 
Madler, state fuel co-ordinator states, 
but three requests for help in secur- 
ing gasoline have been received. The 
requests came from large commer- 
cial users. 

State fuel oil supply pool of 1.3 mil- 
lion gals., a state tank car pool and 


milder weather helped overcome 
heating oil shortage, Mr. Madler 
stated. Several emergency tank car 


shipments of oil by 
now being received. 


suppliers are 


In Grand Rapids, Mich., there was 
a possibility that fuel oil consumers 
might be advised to increase their 
fuel oil storage to 500 gals. by ad- 
dition of an outside tank to supple- 
ment the present 275-gal. storage al- 
lowed in homes. under the present 
city ordinance. A suggestion made 
that fuel oil burner sales be restrict- 
ed in the city failed to meet approval 
of a group of 24 oil and heating com- 
pany representatives meeting to con- 
sider the move. 

A committee of six or seven men 
was to be formed to follow the local 
supply situation and keep the city 
advised. 


Sun Oil Co. established land and 
geological offices in Denver to un- 
dertake exploration for oil-bearing 
structures in the Rocky Mountain 
areas of Wyoming, Utah, Colorado 
and northern New Mexico 


Vickers Petroleum Co., Inc., pur- 
chased 1,200 acres of oil producing 
property in southern New Mexico 
from Malco Refineries, Inc. Company 
said purchase will increase company’s 
crude supply by about 12,000 bbls. 
monthly. 


Creole Petroleum Corp.’s crude pro- 
duction in Venezuela during January 
averaged 617,019 b/d as compared 
with an average of 616,838 b/d in De- 
cember. 
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Reports of 5 Majors Reflect Extent 
Of Effort to Ease Fuel Oil Shortage 


Increase in Heating Oil Yields Accomplished 
At Expense of Gasoline, Figures Indicate 


NPN News Bureau 

NEW YORK How the oil indus- 
try boosted its percentage yields of 
kerosine and distillate fuels during 

‘the winter to meet an unprecedented 

demand for these products in which 
spot shortages occurred is shown 
graphically this week in figures sup- 
plied to NATIONAL PETROLEUM NEWS 
by five major refining companies in 
Dists. 1 and 3. 

The increase in kerosine and fuel 
oils was accomplished at the expense 
of gasoline, but in spite of that fact 
API last week reported gasoline 
stocks at refineries and primary ter- 
minals to be about 8% above those of 
a year ago. 


D 
Yield percentage figures were ob- 
tained by NATIONAL PETROLEUM NEWS 
from Esso Standard, Shell, Socony- 
Vacuum, Cities Service and Humble. 
(NPN did not request figures from 
other companies.) 


Company figures cannot be com- 
pared fairly with each other, how- 
ever, because of variance in crudes 
and refinery equipment. 


Esso’s heavy crudes make it diffi- 
cult to raise distillate yield and cause 
greater loss of gasoline than in many 
other company refineries, so follow- 
ing figures are more important than 
they appear at first glance: 


Esso Standard Dist. 1 and 3 


Refineries 
Gaso- Kero- Distil- Resi- 
Average Vields line sine tate dual 
(A) 18 weeks from 
Sept. 1 to Dec. 31 33.9 S.4 18.5 29.8 
(B) S weeks from 
Jan. 1 to Feb. 29 20.6 9.8 23.8 27.7 


\verage crude runs during same period 
(A) 455,000 bd 
(B) 469,000 bod 


Shell reported figures on kerosine 
and distillate fuel yields only for last 
winter. Shell's distillate yields wer: 
very high last summer, so its per- 
centage increase during winter 
months, though higher than the in- 
dustry average, was not marked. Sam- 
ple figures for company follow: 


Shell Dist. 3 Refineries 


Week Kerosine Distillate Fuel 
Ended Percentage Percentage 
Nov. 28 10 2 

Dec, 26 S 28 

Jan. 30 " 24 

Feb. 27 “ 2s 


Figures supplied by Socony-Vac- 
uum apply only to company’s refin- 
eries in the East, combined with re- 
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fineries of Magnolia Petroleum Co. 


Socony-Vacuum Percentage 


Yields 


Four- Four-Week 


Week Avg. Avg. Week 

Ending Ending Ending 

Nov. 21, Feb. 13, Feb. 13 
Product 1947 1948 1948 
Gasoline 42.2 37 37.2 
Distillate Fuel Oils. 18.3 26.2 22.4 
Residual Fuel Oil 19.3 20.2 21.3 
Kerosine 6.4 10.0 12.0 


Production of residual fuel oil includes 
quantities consumed at refineries 


Cities Service used period begin- 
ning with October of 1947-48 and 
1946-47 heating seasons in compiling 
its data. Company compared its fig- 
ures with total oil industry. Cities 
Service called attention to fact that 
during current heating season the 
industry increased its percentage yield 
of kerosine and distillate fuels from 
25.9% in week ended Nov. 15, 1947. 
to 32.6% in latest available week, 
that ended Feb. 14, 1948. During 
same period Cities Service increased 
its yield from 30.4% to 50.6%. Sam- 
ple figures follow: 


Cities Service East and Gulf 
Coast 
Percentage Yields Kerosine and Distillate 


Fuels Compared with Total U. S. Industry 
Week Industry Cities Service 


Ended 1947-48 1946-47 1947-48 1946-47 
Oct i 25.5 26.1 29.8 30.3 
Nov 1 28.8 27.0 36.0 31.7 
Dec 6 27.2 28.0 31.5 35.2 
Jan 3 28.6 28.1 53.6 28.9 
Feb 7 34.5 25.6 55.8 33.0 


Humble provided figures on same 
basis as reported to Bureau of Mines. 
It should be noted that in Humble’s 
February figures that yields of fin- 
ished stocks were abnormally low be- 
cause of down-time (shutdown for 
repairs) of major processing equip- 
ment. 


Humble Percentage Yields— 
Averages 


(a) Four (b) Four 


Weeks Weeks (c) Week 

Ended Ended Ended 

Nov. 22, Feb. 14, Feb. 14, 
Product 1947 1948 1948 
Gasoline 37.08 30.98 30.82 
Kerosine 7.59 9.15 11.63 
Distillate fuels 23.00 24.38 19.93 
Residual Fuels 14.95 16.66 16.67 
Crude runs b/d (a) 241,548 (b) 241,973 


(ec) 245.307 


The following table was prepared 
from API figures adjusted to exclude 
natural gasoline for blending, and 
shows percentage on crude runs yields 


for the industry as a whole in Dists. 
1 and 3 combined: 


Industry Percentage Yields 
(Districts 1 and 3 combined) 


(1947-1948 season) 
Four Weeks Gaso- Kero- Distil- Resi- Total 4 


Ended line sine late dual Majors 
Oct Re 38.8 6.9 18.0 22.3 86.0 
Nov 1 39.8 7.3 19.5 22.0 88.6 
Nov 20.... 39.0 7.5 18.2 21.6 86.6 
Dec 27 38.7 7.5 19 22.3 87.6 
Jan 24 38.8 7.5 22.0 p< a0. 
Feb 21 35.8 8.2 23.6 22.3 89.9 


Denial of Appeal Is Asked 
In I. G. Farben Patent Case 


NPN News Bureau 

WASHINGTON Justice Depart- 
ment last week, in a brief filed in Su- 
preme Court, charged that Jersey 
Standard and three subsidiaries had 
come to the high court with “unclean 
hands” in an atemnt to recover syn- 
thetic oil and rubber patents seized 
during the war on grounds that they 
were the property of I. G. Farbenin- 
dustrie. 

Solicitor General Perlman urged 
that the court deny the petition of 
the four companies—Jersey Standard, 
Standard Oil Development Co., Stand- 
ard Catalytic and Jasco, Inc.—for re- 
view of lower court decisions in a 
suit to regain patents seized by the 
Alien Property Custodian. He con- 
tended that the companies acquired 
the stock and patents from I. G. 
Farben in 1939 in “sham” transac- 
tions “designed to create an appear- 
ance of Jersey ownership of property 
interests which nevertheless continued 
to be regarded by the parties as I. G. 
owned. 

When joint Jersey-I. G. companies 
were formed, government contends 
“contemporaneous agreement” was 
drawn up specifying that Jersey would 
not compete with I. G. in chemical 
field and I. G. would leave petroleum 
field in Jersey, with both co-operat- 
ing on new developments in “border- 
line between those two fields.” 

Standard asked high court for re- 
view of lower court decisions, claim- 
ing that charges of fictitious stock 
and patent acquisitions were “‘unsup- 
ported by a grain of evidence” and 
based on a “series of inferences.” 


‘47 Petroleum Tank Trailer 
Output Up 54% Over 1946 


W ASHINGTON—Production of pe- 
troleum tank trailers during 1947 
exceeded that of 1946 by 54%, ac- 
cording to Bureau of Census. Bureau 
also reported production of all types 
of truck trailers for 1947 was 53,112. 

In breakdown of tank truck trailer 
production bureau gave these figures: 


1947 1946 | change 
Petroleum 
Production 2,918 1,894 +54% 
Shipments 3,383 2,545 +33% 
Other 
Production 384 732 48% 
Shipments 419 101 + 4% 
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Dist. 1 Urges Still Higher Distillate Yields: 


Midwest Concentrates on Transportation Need 


NPN News Bureau 

NEW YORK The oil industry 
must continue its efforts to increase 
middle distillate production and the 
public must not relax but continue to 
conserve oil if supply difficulties in 
Dist. 1 are to be avoided the remain- 
der of this month. 

Statistical Subcommittee of NPC 
Dist. 1 Regional Advisory Committee 
last week reported all distillate stocks 
are now at or below what would nor- 
mally be considered minimum work- 
ing inventories. Even normal weath- 
er will result in further depletion be- 
vond the danger point, particularly in 
the case of kerosine. It is unlikelv 
that yields of this product can be in- 
creased sufficiently to prevent deple- 
tion, subcommittee pointed out. 


Dist. 1 and 3 stock positions are 
deemed critical in that what would 
have been normal minimum working 
stocks last year do not provide safe 
working margin this year because of 
the sharp increase in demand. 


Urge Further Increase in Yields 


Dist. 1 committee approved sug- 
gestion of Refining Subcommittee that 
a second telegram be sent to each 
East Coast refiner urging further in- 
crease in distillate yields. J. E. Dyer, 
chairman of Transportation Commit- 
tee, stated that there are no difficut- 
ties currently with tanker, barge or 
tank car transportation. It is now 
possible, he said, for regular barge 
shipments to be scheduled for move- 
ment to Albany, although Coast Guard 
assistance is still necessary. 

Statistical Subcommittee reviewed 
changes in industry percentage yields 
of four major products in Districts 1 
and 3 combined, showing increase in 
distillate yields from 18% during four 
weeks ended Oct. 4 to 23.6% in same 
period ended Feb. 21, according to 
API statistics. Figures are sum- 
marized in table below; gasoline yields 
are adjusted to exclude natural gas- 
oline for blending: 


Total 

Period Dis- 4 Major 
4-Week Gaso- Kero- til- Re- Prod- 
Ended: line sine late sidual ucts 
Oct 4 1947 38.8 6.9 18.0 22.3 86.0 
Nov 1 1947 39.8 7 19.5 22.0 SS8.6 
Nov 24 1947 39.3 7.5 18.2 21.6 S66 
Dec. 27, 1947 38.7 7.5 19.1 22.3 87.6 
Jar 24 1948 38.8 7.5 22.3 22.2 9A.8 
Feb. 21 1948 RAS 8.2 23.6 22.3 89.9 


* * 


Battle Transportation Bottleneck 

CHICAGO — Efforts of Dist. 2 Re- 
gional Advisory Committee are being 
concentrated toward breaking the 
Midwest transportation bottleneck. 

Tank truck panel of Transporta- 
tion and Distribution Subcommittee, 


March 10, 1948 


headed by L. R. Cowles, Standard of 
Indiana, recommended last week defi- 
nitely limiting each consignee’s with- 
drawals to 25% of the month's allo- 
cation in any one week in an effort 
to overcome the present bunching of 
orders during the first three weeks 
of each month when products are 
available. Pile up of orders creates 
a useless surplus of transportation 
during the fourth week of each 
month, panel declared. 


Panel concurred in importance of 
complying with several recommenda- 
tions of National Tank Truck Car- 
riers, Inc., made on Feb. 5. -ane! 
also called for easing seasonal weight 
limitations this year on trucks dur- 
ing spring thaw to extent possible 
without undue damage to highways 
Seasonal restrictions usually start 
about March 15 in Michigan, Wiscon- 
sin, Minnesota, South Dakota, North 
Dakota and northern Iowa. 


Sufficient steel to insure continued 
production of tank trucks, construc- 
tion facilities and equipment required 
for adequate loading and unloading 
of trucks at refineries, terminals and 
receiving plants was another recom- 
mendation, which panel urged NPC 
to handle. 


Urge Saturday, Sunday Unloading 


Tank Car Panel Vice Chairman 
A. R. Gebhardt, of Union Tank Car 
Co., urged Saturday and Sunday load- 
ings where railroad service is avail- 
able; loading more than one shift 
daily when it will speed cars to des- 
tination, and even weekly withdrawal 
of allocated products to prevent 
bunching of orders as on tank trucks; 
elimination of unloading delays by 
steel companies and manufacturing 
plants, which panel said appeared as 
main offenders; and called on rail- 
roads to avoid delays at interchange 
points and break-up yards, which 
panel felt would improve turn-around 
service at least 10%; called upon 
AAR to check on railroads, which are 
purchasing oil “considerably in ex- 
cess” of their current needs, or aré 
utilizing tank cars for storage pur- 
poses. 


Great Lakes Tanker Panel with 
W. W. Vandeveer, Allied Oil Co., as 
vice chairman reported: Standard of 
Indiana will again have surplus of 
shiptime during 1948, but volume will 
be less than in 1947; Canadians again 
will require U. S. tanker bottoms 
both on Great Lakes and through the 
New York State barge canal. During 
1947, Canadians used equivalent of a 
75,000 bbl. tanker, but preliminary 
indications are that this will be re- 


Fuel Oil Section 





duced to about 30,000 bbls. in 1948 
Due to shortage in the U. S. tanker 
fleet, at least one company indicated 
it will send an additional small tank- 
er into lake service this year—Gulf 
Oil Co.’s M. V. “Regent,” 15,000 bbls 
capacity. 

Brown L. Meece, vice chairman of 
the River Barge Panel, reported that 
barges currently operating on the 
Mississippi and intra-coastal canal 
have total capacity of approximately 
11,000,000 bbls., or about 10% increase 
since July 1, 1946. 

* ‘ ' 


15% Over War Peak 


HOUSTON Production, transpor 
tation and refining facilities in the 
Southwest are being operated at ca- 
pacity levels, approximately 15% 
higher than the peak during World 
War II, to meet heavy winter demand 
for petroleum products. 

Reports of crude oil supply, trans- 
portation, refining and statistical sub- 
committees of NPC Dist. 3 Regional 
Advisory Committee last week showed 
that the industry in the Southwest 
has gone to extraordinary lengths to 
increase total supplies, especially 
heating oils. 

Maston Nixon of Southern Minerals 
Corp., Corpus Christi, chairman of 
the crude oil subcommittee, reported 
that petroleum production in Dist. 3 is 
more than 3,491,000 b/d, or 60° of 
the total U. S. supply. 
now 16% higher than the peak in 
World War II. 

Joe Hyer of Root Petroleum Co., 
Shreveport, reported for the refining 
subcommittee. He called attention 
to the current crude runs of about 
2,100,000 b/d in Dist. 3, 15% more 
than war peak. He emphasized the 
increases which have occurred in pro 
duction of kerosine and distillate fuel 
oils of 16% and 37% respectively in 


recent weeks. 


Production is 


Deaths 


Clarence G. Pepoon, 57, 
Pure Oil marketer, died suddenly of a 
heart attack March 6 in Evanston, 
Ill., after being rushed there from his 
home in Winnetka, Ill., where he was 
first stricken... A native New York 
er, Mr. Pepoon joined Pure Oil in 1922 
and in 1940 became eastern division 
manager for retail marketing opera 
tions. He is survived by his wife, 
Bertha S., and two children, Gloria 
L., University of Wisconsin student, 
and Harry D., student at the Univer 
sity of Virginia. 


° ° ° 





Chicago 


Joseph M. Trivette, 67, chairman 
of the board of Sandy Valley Oil Co., 
Pike County, Ky., died Feb. 26 at his 
home in Virgie, Ky. Mr. Trivett 
once served as Pike County Tax 
Commissioner 
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Military Petroleum Advisory Committee Groups 
On Synthetic Fuels Survey Named by B. K. Brown 


NPN News Bureau 
CHICAGO Names of oil indus- 
try men who will serve on Synthetic 
Fuels Committee and subcommittees 
to make a survey for the Military Pe- 
troleum Advisory Committee of the 
significance of synthetic fuels in con- 
nection with national security have 
been made public by Bruce K. Brown, 
vice president of Standard Oil Co. (In- 
diana) and MPAC chairman. 


They are: 


Synthetic Fuels Committee YS 
Frame, Cities Service, who is also a 
member of MPAC, chairman; Alois 
Kremser, California Standard, Max B. 
Miller, Max B. Miller & Co., New 
York; E. V. Murphree, Standard Oil 
Development Co.; and J. K. Roberts, 
Indiana Standard. 


Subcommittee on Natural Gas 


J. K. Roberts, chairman. Reserves 
Group: H. D. Hancock, Cities Service, 
group chairman; R. O. Garrett, Ar- 
kansas Louisiana Gas Co., Shreveport; 
K. C. Heald, Gulf Oil Corp.; D. P. 
Olcott, Humble Oil & Refining Co.; 
T. W. Johnson, Union Producing Co., 
Shreveport; T. V. Moore, Standard 
Oil Development; and A. M. Ripple, 
Phillips Petroleum Co. Process 
Group: L. C. Kemp, Jr., The Texas 
Co., group chairman; J. H. Arnold, 
Hydrocarbon Research, Inc.; H. Z. 
Martin, Standard Oil Development; 
J. E. Rouse, Stanolind Oil & Gas Co.; 
and H. H. Storch, Bureau of Mines. 


Subcommittee on Coal—E. V. Mur- 
phree, chairman. Reserves and Min- 
ing Group: Joseph Pursglove, Jr., 
Pittsburgh Consolidation Coal Co., 
group chairman; I. N. Bayless, Union 
Pacific Coal Co., Omaha; J. D. Do- 
herty, Bureau of Mines; G.C. Gester, 
California Standard; and M. H. Fores- 
ter, Pittsburgh Consolidation. Proc- 
ess Group: E. J. Gohr, Standard Oil 
Development, group chairman; E. T. 
Laying, Hydrocarbon; W. C. Schroe- 
der, Bureau of Mines; J. E. Seebold, 
Indiana Standard; and H. S. Turner, 
Pittsburgh Consolidation. 


Subcommittee on Shale 
Kremser, chairman. Mining and Dis- 
posal Group: Joseph Pursglove, Jr., 
group chairman; I. N. Bayless; E. D. 
Gardner, Bureau of Mines; G. C. Ges- 
ter; and A. C. Rubel, Union Oil Co. of 
California. Process Group - Alois 
Kremser, group chairman; H. G. M. 
Fischer, Standard Oil Development; 
A. C. Rubel; W. C. Schroeder; and T. 
P. Simpson (L. P. Evans, alternate), 
Socony-Vacuum Laboratories. 


Alois 


MPAC Synthetics Fuels Commit- 
tee comes under general jurisdiction 
of R. G. Follis, California Standard 
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chairman of MPAC Refining Panel. 
MPAC was created by Interior sec- 
retary at request of military to study 
petroleum aspects of military plans 
and problems. It also is to provide 
Army-Navy Petroleum Board and 
OGD with counsel, advice and infor- 
mation. MPAC itself, composed of 
16 members, was appointed last July. 


Oil Information Group 
Plans Farm Meeting 


NPN News Bureau 

NEW YORK-—-Oil Industry Infor- 
mation Committee is sponsoring 
meeting of farm organizations, farm 
publication editors and oil men in 
Kansas City, March 19, to explore 
spring and summer gasoline and trac- 
tor fuel supply-demand situation and 
urge efficient use of petroleum prod- 
ucts by farmers and general public. 


Six District Information Commit- 
tees will participate in meeting, 
which will be held at President Ho- 
tel. National, state and local farm 
organizations have been invited to 
attend. Others asked to participate 
include representatives of farm equip- 
ment manufacturers and equipment 
dealers, farm _ publication § editors, 
county agents, representatives of ex- 
tension schools of universities, fuel 
co-ordinators of 15 central states, 
state oil trade associations, the trade 
press and general press. 


Committee expects to disseminate 
all available supply-demand informa- 
tion, and lay groundwork for a farm 
information program to provide ac- 
curate up-to-the-minute supply-de- 
mand picture. Such a program is es- 
sential, OIIC spokesman pointed out, 
since there has been comment in 
farm journals and general press that 
nation’s “bread basket” faces threat 
of gasoline shortage this summer, 
and these comments have for most 
part been based on incomplete infor- 
mation. 


Seeks Efficient Use of ‘Gas’ 


Companion objective of farm infor- 
mation program is to urge efficient 
use of gasoline and petroleum prod- 
ucts generally on part of farmers and 
general public to forestall the possi- 
bility of local spot shortages this 
summer in any area. 


Committee pointed out that indus- 
try is fully aware of need for con- 
tinued high food production and that 
approximately two million commer- 
cial farmers are dependent on oil in 
their operations. Industry is making 


every effort to meet estimated agri- 
cultural demand. 

Stanton K. Smith, president of 
Smith Oil & Refining Co., Rockford, 
Ill., will preside at meeting. Smith is 
also chairman of Illinois Information 
Committee. Speakers will include Dr. 
Herrell Degraff, Cornell University; 
Ladd MHaystead, independent farm 
journalist and consultant and former 
farm editor of Fortune Magazine, and 
a third speaker from oil industry still 
to be announced. 


OIIC has prepared editorial and ad- 
vertising material to be used in con- 
junction with operating program to 
be discussed at meeting. 


Florida Power Official Denies 


Part in Oil Control Petition 
Special to NPN 

ST. PETERSBURG, Fla.—W. D. 
Curd, assistant to the president of the 
Florida Power Corp., denies that he 
had any part in promoting the peti- 
tion to Congress last month in which 
40 Florida mayors and other city 
officials asked drastic regulation of 
the oil industry. (See NPN, Feb. 25, 
p. 14). 

According to a letter from the com- 
pany to NPN Mr. Curd did not know 
of the meeting of Florida City officials 
in Washington until a day or two be- 
fore the group left Florida for Wash- 
ington. The letter also said that Mr. 
Curd has not discussed the company’s 
fuel oil problems with any of the of- 
ficials who attended the Florida 
meeting in Washington. 


Aramco Gets Commerce Permit 
For More Steel in Mideast 


WASHINGTON — Commerce De- 
partment has authorized export in 
current quarter of about 35,000 tons 
of steel for Arabian American Oil 
Co.’s Trans-Arabian pipeline (tapline) 
and 2,733 tons of tubular goods, 
along with “small quantities” of other 
steel, for Dhahran refinery and allied 
operations in Arabia. 

Licensed for tapline, said Com- 
merce, is shipment of 33,720 tons of 
main line pipe; 65,000 lbs. of seamless 
casing and tubing, 36,000 Ibs. of 
seamless black pipe and 620,000 lbs 
of black steel pipe, along with small 
quantities of steel bars and othe! 
miscellaneous steel items. 
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Short, Long Range World Oil Supply Study 
Groups Named by API Oil Policy Committee 


NPN News Bureau 
NEW YORK API President Boyd 
last week made public names 
of members of two subcommit- 
tees, appointed by Chairman Jac- 
obsen of National Oil Policy 
Committee, which will make world- 
wide studies of petroleum supplies 
available to U. S. on both a short term 
and long range basis. 


Mr. Boyd observed that increasing 
demand for all products has given 
rise to public apprehension as to short 
and long-range availability of supplies 
for U. S., that it is again being pre- 
dicted, as it has since 1860, that “we 
are running out of oil.””. The nation’s 
supply position deserves close atten- 
tion, he said, and the two commit- 
tees will attempt to evaluate it, using 
all available data. “Their findings 
will be authoritative,” Mr. Boyd said, 
“they will constitute a report to the 
nation of everything the American 
petroleum industry knows on the sub- 
ject.” 


Howard W. Page, Standard Oil Co. 
(N. J.), heads short range committee 
which will report to National Oil Pol- 
icy Committee on total quantities of 
products available to U. S. for re- 
mainder of calendar year and next 
heating season. Other members are: 
John W. Boatwright, Indiana Stand- 
ard; Austin Cadle, California Stand- 
ard; J. E. Dyer, Sinclair; R. J. Gon- 
zales, Humble; E. T. Knight, Atlan- 
tic; A. J. McIntosh, Socony; R. N. 
Sears, Wasatch Oil Co., Salt Lake 
City; Fred Van Covern, API. 


Long range committee which will 
estimate supplies available to U. S. 
over next 10 to 15 years is chair- 
maned by L. F. McColum, Continental 
Oil Co., and includes: R. G. Dunlop, 
Sun; R. G. Follis, California Standard; 
Jake L. Hamon, Cox & Hamon; B. A. 
Hardley, Shreveport, La.; John M. 
Lovejoy, Seaboard Oil Co. of Dela- 
ware; A. C. Mattei, Honolulu Oil 
Corp.; N. C. McGowen, United Gas- 
pipe Line Co.; R. Ogarric, The Texas 
Co.; John R. Suman, Standard Oil Co. 
(N. J.); S. A. Swensrud, Gulf; A. W. 
Peake, Indiana Standard; L. S. Wes- 
coat, Pure; H. C. Weiss, Humble: 
Ralph T. Zook, Sloan & Zook, Brad- 
ford, Pa. 


Six Associations Invited 


Mr. Boyd announced that in addi- 
tion to committee members six trade 
associations have been invited to par- 
ticipate in discussions and in prepara- 
tion of the committees’ reports. These 
included: National Petroleum Assn.; 
Independent Petroleum Assn. _ of 
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New Bill Would Hike Tax Ic 
On Gasoline in Massachusetts 


Special to NPN 
BOSTON Bill to increase Massa- 
chusetts state gasoline tax from 3&« 
to 4c was filed over week end by 
Joint Legislative Committee on taxa- 
tion. Bill must now go to Ways and 


America; Mid-Continent Oil & Gas 
Assn.; Rocky Mt. Oil & Gas Assn.; 
Western Oil & Gas Assn.; and Western Means Committee for further con- 
Petroleum Refiners Assn. Russell B. sideration before being reported out 
Brown of IPAA and Frank M. Porter for vote. 

of Mid-Continent association sat in sill is receiving editorial support 
on National Oil Policy Committs 
meeting at which supply committees 
were proposed. 


from Boston Herald and is being op- 
posed by automotive and other organ- 
izations 


API Reports Crude Reserves up 614 Million Bbls. 


NPN News Bureau 

NEW YORK—Proved reserves of 
crude oil in U. S. totaled 21,487,685,- 
000 bbls. on Dec. 31, 1947, an in- 
crease of 614,125,000 bbls. in reserve 
since end of 1946, according to report 
prepared by API Committee on Pe- 


crease of 90,756,000 bbls Increases 
cited are net after deducting produc- 
tion of both crude oil and natural 
gas liquids for 1947. 


American Gas Assn. Reserves Com- 
mittee also reported total proved re- 


1e¢e 7 s rac ac , aoe " 
troleum Reserves. Total proved re- serves of natural gas as of Dec. 351, 
serves of natural gas liquids, accord- 1947 as 165.93 trillion cubic feet, a 
ing to report of American Gas Assn. net increase of 5.35 trillion cubic 
prepared at same time, was 3,253,- feet. 


975,000 bbls. at end of 1947, an in- 3reakdown of reserves follows 


API and AGA Tables on Crude and Other Reserves 


CRUDE OIL (API) (Barrels of 42 U. 8S. Gallons) 


Total proved reserves of crude oil as of De« 31, 1946 20,.873,560,000 
Revision of previous estimates ee 749,278,000 

Extension of old pools .. : 1.269,862,000 

New reserves (new pools) discovered in 1947 145,430,000 

Proved reserves added in 1947 2. 464.570,000 
Total proved reserves as of Dec 1 1946 plu new proved re 


serves added in 1947 » ‘8 120.000 


Less production during 1947 1.450.445.000 

Total proved reserves of crude oil as of Dec, 31, 1947 1 487.685.000 

Increase in crude oil reserves since De 31. 1946 614,125,000 
NATURAL GAS LIQUIDS (AGA & API) (Barrels of 42 U.S. Gallons) 

Total proved reserves of natural gas liquids as of Dec. 31, 1946 3, 163.219,000 

Revision of previous estimates and extensions of old pools 192,237,000 

New reserves (new pools) discovered in 1947 59.301,000 


Proved reserves added in 1947 251,538,000 


Total proved reserves as of De 31 1946 plus new proved re 

serves added in 1947 ,.414,757,000 
Less production during 1947 160,752,000 
Total proved reserves of natural gas liquids as of Dec 31, 1947 253,975,000 
Increase since Dec 31, 1946 90,756,000 


TOTAL LIQUID HYDROCARBONS (API & AGA) (Barrels of 42 U.S. Gallons) ms 
Total proved reserves as of Dec. 31, 1946 24,036,779,000 


Revision of previous estimates and extensior of old pool 2,.211,377,000 
New reserves (new pools) discovered in 1047 504,731,000 
Proved reserves added in 1947 2. 716.108,000 
Total proved reserves as of De« ‘1 1946, plus new proved re 
serves added in 1947 26,752,887, 000 


Less production during 1947 2,011,227,000 


Total proved reserves of liquid hydrocarbons as of Dee. 31, 1947 24,741,660,000 
Increase since Dec. 31, 1946 704,581,000 
Estimate refer solely to proved or blocked-out reserves They include ynly 1 and natural 


gas liquids recoverable under existing economic and operating conditions 

Estimates do not include 

1. Oil* under the unproved portions of partly developed fields 

2. Oil in untested prospects 

3. Oil that may be present in unknown prospects in regions believed to be generally favorable, 

4. Oil that may become available by secondary-recovery methods from field where such 
methods have not yet been applied 

5. Oil that may become available through chemical processing of natural gas 

6. Oil that can be made from oil shale. coal, or other substitute sources 

* The word oil 
to liquid hydrecarbor 


unless defined a rude oil, is used in this report as essentia equivalent 


NATURAL GAS KESERVES (Triltions of Cubic Feet) 


Total proved reserves as of Dec. 31, 1946 160.58 
Extensions, and revisions of previous estimate 7.57 
New reserves discovered in 1947 ° 3.41 
Total proved reserves added in 1947 10.98 
Total proved reserves of Tec 1 1u4¢ ind new proved re 

serves added in 1947 171.56 
Deduct production during 1947 5.63 
Total proved reserves of natural gas as of De 1 1946 165.93 
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Truck Fleet Operators Test Injection 


Of Antiknock Solution into Engines 


Possible Effect Upon Oil Industry Economics, 
If Device Wins Wide Acceptance, Are Discussed 


CLEVELAND—-A fuel injection 
system designed to afford motor ve- 
hicles high octane performance on 
low octane gasoline is now in produc- 
tion by Thompson Vita-Meter Corp., 

a wholly-owned _ subsidiary of 
Thompson Products, Inc. (See NPN 
Jan. 25, 1945, p. 24.) 

Already the device has been in- 
stalled in vehicles of numerous fleets, 
including those operated by two maj- 
or ou companies, Atlantic Refining 
Co. and Standard Oil Co. (Ohio) 
They are now conducting tests to ar- 
rive at their findings as to the ef- 
ficiency and applicability of the de- 
vice to thus supplement findings al- 
ready reported by Thompson Vita- 
Meter. 

If the device does everything its 
manufacturer and others who have 
tried it claim it will do, and if it 
Wins public acceptance, it would have 
a great effect upon oil industry eco 
nomics and operations and upon auto- 
mobile motor design. 


Speculation as to its possibilities 
can go on without limit. Definite 
answers to many questions posed are 
likely not to come, even assuming 
comparatively rapid public accep- 
tance of the new system, for months 
or even years. For one thing, use 
probably will be confined to truck 
and bus fleet operations for some 
time because such operations pro- 
vide the best chance to check actual 
fuel and maintenance savings. How- 
ever, the device presents these possi- 
bilities: 


1_-Adding a product (the alcohol- 
water-tetraethyl lead solution—called 
Vitol—-used in the Vita-Meter) to be 
manufactured and marketed by the 
oil industry. While the device itself 
will be marketed through automotive 
jobbers, Thompson says it wants the 
oil industry to handle Vitol. The price 
and profit potential would be about 
the same as motor oil, and for non- 
fleet use it would be sold by the 
quart. 

2—-Accelerating the trend toward 
higher compression automobile en- 
gines. While the system is being used 
now to bring straight-run gasoline up 
to an octane approximately that of 
housebrand, it can be used with any 
kind of gasoline. The device used with 
present premium grade gasoline ap- 
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parently could provide an octane 
number well in excess of the require- 
ments for cars projected for 1948-49. 


3—-Bringing back to straight-run 
gasoline some of the advantages it 
had before the advent of catalytic 
cracking since many fleet operators 
prefer it because of its clean burn- 
ing qualities. In tests now in prog- 
ress straight-run gasoline of about 
60 octane is being used 


i-—Adding to the supply of gaso- 
line. C. H. Van Hartesveldt, vice pres- 
ident of Vita-Meter and former At- 
lanti Refining research man, says 
that by making it unnecessary to add 
octane at the refinery through re- 
forming, companies now reforming 
straight run gasoline will have about 
15°, more gasoline available 


5o—Increasing mileage per gallon 
for motor vehicles. The history of the 
oil industry to date indicates, how- 
ever, that the total gallonage will 
continue upward due to increase in 
number of gasoline consuming units 
and in consumption per unit. 


6—-Increasing equipment needed for 
distribution of petroleum products, 
because equipment will be required 
to store and handle the Vitol solution 
and because some companies would 
want to provide bulk storage for 


Shown at right is 
a typical passen- 
ger car installa- 
tion of the Thomp- 
son fuel injection 
device. Tank of 
about 5-qt. capa- 
city would be 
used on passen- 
ger cars while 
larger tank would 
be needed for 
trucks 





straight-run gasoline from which to 
service fleet accounts. 

Mr. Van Hartesveldt, for one, 
doubts that it will mean the introduc- 
tion of third grade of gasoline into 
ordinary service stations. 

To grasp all the potentials, it is 
necessary to know how the fuel in- 
jection system works. The fuel in- 
jector—-known as the Vita-Meter 
is in a sense an auxiliary carburetor 
designed to inject an antiknock scolu- 
tion into the intake manifold only 
when it is needed—-that is, at full or 
nearly full throttle, or under heavy 
load. It is easily installed and plans 
are to produce it at a price which 
will promote wide acceptance. While 
produced now as an accessory, it is 
known that automotive manufactur- 
ers are testing the device and the 
possibility of the injector becoming 
standard equipment does exist. 

The device—-as an accessory 
ably will be marketed through regu- 
lar automotive jobbers since the par- 
ent company already is well estab- 
lished in the field of selling and serv- 
icing automotive replacement parts 


prob- 


The solution used is composed of 
85° alcohol, 15°% water, 3 c.c. tetra- 
ethyl lead (per gallon) and a rust 
inhibitor. In addition to improving 
motor performance, tests show that 
use of straight-run gasoline with the 
antiknock solution virtually elimi- 
nates carbon deposit, valve and pis- 
ton sticking. It is estimated this 
alone will mean a savings of about 
$100 per year per vehicle in mainte- 
nance costs to fleet operators. 

It is in the manufacture and dis- 
tribution of the antiknock solution 
known as Vitol—-that the oil industry 
enters into the picture. 

Mr. Van Hartesveldt told NPN that 
manufacture and distribution of Vitol 
is a “natural” for the oil industry 
There is to be “nothing exclusive” in 





NATIONAL PETROLEUM NEWS 

















making this manufacturing and dis- 
tributing right available to oil com- 
panies. 

“We want the oil industry to make 
i, and market it. They are set up al- 
ready to do it, just as we are set up 
to produce and distribute the device. 
All we require is an agreement with 
the oil company calling for a small 
sales commission (no figure desig- 
nated) and providing for the manu- 
facture of the solution according to 
our specifications,’ Mr. Van Hartes- 
veldt said. 

The fuel injection system offers 
great opportunities for the Independ- 
ent refiner to get back into the gaso- 
line market without a large invest- 
ment in cat-cracking facilities, he 
added. If a refiner now turns out 60 
octane straight-run gasoline, the fuel 
injection system and its antiknock 
solution makes available to the mo- 
torist the means of boosting that 
fuel to the octane rating needed by 
present day cars. About the only re- 
quirement is that the refiner have a 
lead plant and that he agree to pro- 
duce the solution according to Thomp- 
son Vita-Meter specifications. 


Sales Commission Explained 


Regarding the sales commission, 
the company gives this explanation: 


““Making the sales-service effort re- 
quiring the attendance of a service 
engineer for the first week or two of 
operation of each fleet and the sub- 
sequent need for approximately one 
man per 20 fleets is not feasible from 
the Vita-Meter profits on 15,000 units 
which might be a maximum of 
$15,000. The cost of servicing will 
have to be borne by the gasoline 
earnings which will be in the order of 
$300,000 (based on the sale of 5,000 
b/d of straight-run gasoline at an ad- 
ditional profit of 0.5c per gal.) 

Mr. Van Hartesveldt said cost of 
making the solution is estimated at 
approximately 17.64c per gal., plus 
shipping cost of the alcohol which 
may run as high as 5c per gal. in 
some areas. He said, however, that a 
rough estimate of 25c per gal. as cost 
of manufacture would cover the maxi- 
mum for any refiner. 


Citing a hypothetical example, Mr. 
Van Hartesveldt said an Independent 
refiner could manufacture the solution 
at 25c per gal. (including the sales 
commission to Vita-Meter) and could 
in turn sell Vitol to a jobber at 50c 
per gal., plus shipping costs. The job- 
ber, in turn, could distribute the so- 
lution to service station outlets at 
about 80c per gal. 


The solution then could sell at $1 
per gal. to the consumer. At an av- 
erage of one gallon of solution to 
every 50 gals. of gasoline, the cost to 
the motorist per gallon of gasoline 
would be 2c per gal. This was consid- 
ered a maximum figure by Mr. 
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Van Hartesveldt and he felt the cost 
should be lower—-say about 1.5c. This 
would give the consumer high octane 
performance at a cost per gallon of 
about lc below the prevailing pre- 
mium grade price. 


He explained how this would work 
out by saying that his company rec- 
ommends that straight-run gasoline 
be put forward as a new product un- 
der the trade name “Vitane,” and 
that the price charged be about 0.5c 
less than the housebrand product. 
This, he continued, will increase the 
profit on this gasoline and also will 
result in a price to the motorist of 
lc below premium grade price. 

For example, if housebrand sells at 
25c per gal., straight-run would sell 
at 24.5c. At a cost to the consumer 
for the antiknock solution of about 
1.5¢ for every gallon of gasoline, this 
would make a total cost of 26c, or 
lc below premium grade where the 
differential between housebrand and 
premium is 2c. 


Confined to Fleet Operations 


For the present, use of the fuel in- 
jection system will be confined to 
fleet operations. The reasons for this 
are given by the company as: 

The co-ordination of injec- 
tion device and antidetonant solution 
manufacture and distribution with 
the advent of new passenger cars and 
trucks would be difficult and costly 
The number of high compression cars 
would be few at first, and they 
would be widely distributed. This 
would mean that antidetonant solu- 
tion would have to be available at 
nearly all service station supply 
points even though the volume sold 
would be quite small. 

“Much of this difficulty can be 
overcome by taking the first step of 
selling antidetonant solution and high 
burning quality straight-run gasoline 
to commercial vehicle fleets. This 
would make the anti-detonant solu- 
tion available at refineries on a prof- 
itable basis and its later distribution 
to service stations could be made as 
needed. .. 

“Until demand makes a wider sale 
profitable, the fleets served should be 
only the type who use all their gaso- 
line out of their own tanks and who 
can buy in bulk hauler loads directly 
from a refinery. Such a sales plan 
obviates the need for additional bulk 
plant facilities.” 

The company also states that “this 
system (fuel injection) can take gas- 
oline sales to fleets out of the highly 
competitive price-octane relationship 
and into a sales engineering and mer- 
chandising program where money can 
be collected for the maintenance sav- 
ings achieved...” 

Foreseeing a possibility that refin- 
ers desiring to manufacture the solu- 
tion might encounter difficulty in se- 
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curing steady supply of alcohol, 
Thompson Vita-Meter already has 
contracted for a large amount of al- 
cohol. Refiners signing agreements to 
manufacture the solution will draw 
upon this pool and manufacture olf 
the solution will be kept within the 
reach of alcohol supply available at 
present. Mr. Van Hartesveldt stated, 
however, that no problem of alcohol 
supply is anticipated as the program 
progresses. 

While stress at present is placed 
on straight-run gasoline— since that 
appears to be the best fuel for fleet 
operators—the fuel injection system 
is very flexible. As higher compres- 
sion engines come into being, higher 
octanes will be necessary. This means 
the fuel injection will be used with 
regular and premium grades now 
available. 

Tests conducted by Vita-Meter 
show that as high as 30 octane num- 
bers can be added to straight-run 
gasoline. At full throttle, injection of 
10% vitol increases octane by nearly 
14, injection of 20°7 about 24 octane 
numbers and at 30° at full throttle, 
between 31 and 32 


Letter to Heselton Denounces 
Use of Lead in Motor Fuel 


WASHINGTON Rep. Heselton 
(R., Mass.) has inserted a letter in 
Congressional Record from C. E. Pa- 
den, president of Lubri-Gas Interna- 
tional, inc., Chicago, in which Mr 
Paden charged that “no retailer should 
be allowed to charge a 
price” for leaded gasolin« 


premium 


He wrote Rep. Heselton, who had 
questioned need for premium grade 
gasoline, that higher prices for pre- 
mium gasoline should not be charged 
because refiners add lead to gasoline 
to “make it conform with specifica- 
tions of their competitors.” 

Mr. Paden contended that use of 
leaded gasoline is injurious to auto 
engines, and went on to say: 

“After all, when you come to fig- 
ure the actual B.T.U. values of the 
fuel, there are no more miles in a gal- 
lon of gasoline than there is in a gal- 
lon of kerosine, but our carburetors 
do not handle it so easily, and the 
American public wants to get started 
in a hurry.” 

tep. Heselton also inserted in Con- 
gressional Record an OPA press re- 
lease issued in 1941 in which agency 
said that most cars at that time 
would operate as efficiently with 70- 
oct. fuel as with higher-octane gas- 
oline. 


API Lube Meeting Set in Tulsa 


WASHINGTON-—Next meeting of 
API Lubrication Committee has been 
called for April 27-28 at Hotel Mayo, 
Tulsa, Okla., according to John W. 
Frey, API marketing director. 
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Sun Oil Boosts Own Crude Production by 14%; 
Sales of Most Oil Companies Set New Records 


By NPN Staff Writers 


Sun Oil Co. last year sharply in- 
creased production of its own crude- 
from 28,919,478 bbls. in 1946 to 33,- 
079,593 bbls. in 1947, a gain of 14%. 
Company’s annual report points up 
increased production further by cit- 
ing 80,491 b/d as the average for 
December, 1946, as compared with 
98,175 b/d for December, 1947. 

Increased efficiencies resulted in 
higher yields at refineries. During 
1947 refineries operated at 95.7% of 
rated capacity despite some hamper- 
ing in fall months when it was dif- 
ficult to obtain full requirements of 
crude, company said. Previous year’s 
refinery capacity on stream was 
93.3%. Crude runs to stills at Sun’s 
refineries at Marcus Hook, Pa., and 
Toledo, Ohio, totaled 59,399,386 bbls. 
or 1,508,658 bbls. over 1946 total of 
57,890,728 bbls. The increase over 
the peak war year of 1945 was al- 
most two million bbls. 

All existing sales records for motor 
fuel and lubricants ‘were broken in 
1947 with average sales per outlet 
for gasoline increasing 13%. Sun also 
launched expanded research efforts 
during the year, purchased four ad- 
ditional T-2 tankers, bringing its 
fleet up to 21 ocean-going ships, and 
reported all commitments to custo- 
mers were met although demand for 
products pressed heavily against ca- 
pacity output. 

Gross operating income rose from 
$306,643,518 in 1946 to $358,841,425 
in 1947. Increase in net income 
was from $14,726,551 to $24,339,913 
in same period. Net earnings for 
1947 were equivalent to $5.28 per 





Fourth Quarter Pipe Line 
Revenues Up 14.1% Over “46 
WASHINGTON Large oil 
pipe line companies, with an- 
nual operating revenues of more 
than $500,000, reported total 
transportation revenue of $79,- 
720,558 for the fourth quarter 
of 1947 as compared with $69,- 
872,778 for the corresponding 
1946 quarter, an increase of 
14.1% according to compilation 
by Interstate Commerce Com- 
mission’s Bureau of Transport 
Economics and Statistics. 
Based on reports from 44 
companies, compilation showed 
oil originated on line and re- 
ceived from connections totaled 
619,667,204 bbls. for 1947 fourth 
quarter as against 536,979,579 
bbls. for 1946 fourth quarter. 
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share on the 4,528,532 full shares 
of Sun common _§ stock as. of 
year-end, or $5.81 per share 
on the 4,120,684 full shares out- 
standing prior to Dec. 30, 1947, 
the record date of a 10% stock divi- 
dend. This compares with earnings 
per share of $4.17 in 1946. 

Sun asserted that while much had 
been said lately about excessive in- 
dustrial profits, particularly oil com- 
pany earnings, it held that its own 
earnings were neither excessive nor 
out of line with normal, peacetime 
profits when considered in their 
proper economic light as a percentage 
of the sales dollar. It cited API fig- 
ures to show that “when the com- 
pany spends its 1947 net earnings, it 
finds they will provide only half as 
much or less of the facilities and 
equipment needed as was _ possible 
only a few years ago. 


Sunray Oil Corp. 


Sunray Oil Corp., in its annual 
report, said total sales of refined 
products last year totaled $13,528,- 
151.64, as compared with $7,420,300 
in 1946—an increase of almost 100%. 
Gain of 3 million bbls. in net crude 
oil production also was registered 
last year. Crude output in 1947 
amounted to 12,435,250 bbls. 


Buckeye Pipe Line 


Sales of $7,810,332 during 1947 is 
reported by Buckeye Pipe Line Co. 
This compares with sales of $6,961,- 
256 in 1946. 


Union Oil Co. 


Net crude production of Union Oil 
Co. of California totaled 27,743,000 
bbls. during 1947, an increase of 
8.75% over 1946. Annual _ report 
shows net earnings for year were 
$18,910,860 compared with $9,804,523 
in 1946. 

To demonstrate how most of these 
earnings were plowed back for neces- 
sary expansion to meet demand, Union 
pointed out that it had gross in- 
come of $171,788,000, but that “to do 
business” it spent $123,574,000, and 
“to stay in business’? cost company 
$42,353,000, leaving $6,537,000 or 
3.8% of total revenue for stockhold- 
ers. 


Kentucky Standard 


Athough 1947 earnings of Standard 
Oil Co. (Kentucky) were only slight- 
ly above those of 1946, sales and 
profits still were the highest in the 
company’s history. Net profit last 
year amounted to $9,464,005, or $22,- 
608 more than 1946's figure. 

Increase of 36% in net sales over 
1946 was due to substantially greater 





volume as well as higher markets, 
company said. Last year’s net sales 
amounted to $155,418,173, compared 
with the previous year’s $114,006,919, 
the 1947 total being double the 1941- 
45 yearly average of $77,408,314. 

In explaining the very slight in- 
crease in earnings, company said it 
was faced with advancing cost of prod- 
ucts and transportation as well as 
higher maintenance, pay roll and oth- 
er operating expenses and its selling 
prices did not reflect all of these in- 
creases. 


Deep Rock Oil Corp. 

Deep Rock Oil Corp. net income 
amounted to $6.45 a share on common 
stock during 1947, compared with 
$4.70 a share in 1946. Net income 
credited to earned surplus in 1947 
totaled $2,574,875, equivalent to 7.9% 
of the $32,798,792 of gross operating 
income. 


Barnsdall Oil Co. 


Barnsdall Oil Co. reported an in- 
crease of 78.3% in net income after 
taxes, from $5,113,811 in 1946 to $9,- 
119,031 in 1947. Company said in- 
creased earnings resulted from larger 
volume of production and higher prices 
for crude. Barnsdall and its subsid- 
iaries produced 10,312,286 net bbls. 
of crude in 1947, compared with 9,- 
701,436 bbls. in 1946. 


Pure Oil Co. 

Highest sales volume in Pure Oil 
Co.’s history was recorded in 1947. 
Company’s annual report disclosed 
net earnings of $21,197,069 for 1947, 
compared with $17,107,961 in 1946. 
Company added $13,013,239 to earned 
surplus from 1947 earnings. 

Over-all increase in sale of products 
during the year was about 4%. Net 
crude oil production of 25,804,000 bbls. 
was about 7% under 1946 production, 
although company’s intensified ex- 
ploration program has resulted in sub- 
stantial increase in reserves. 


Jennings Says Reports of High 
Oil Earnings Are Misleading 
Special to NPN 

WICHITA FALLS, Tex.—In- 
creased costs of finding new oil re- 
serves and replacing transportation, 
refining and marketing facilities are 
resulting in oil industry’s earnings 
actually being less than they are re- 
ported, B. Brewster Jennings, presi- 
dent of Socony-Vacuum Oil Co., told 
members of North Texas Oil and Gas 
Assn. meeting here. 

To extent that a company is set- 
ting aside funds for depreciation and 
depletion which are insufficient to re- 
place worn-out facilities, Mr. Jen- 
nings said, it is obvious company is 
losing ground, or that its earnings, 
as reported, are more than its actual 
earnings. “The importance of this 
factor is greater than is generally 
realized,” he observed. 
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Editorially Speaking 








Majors Can Avoid a New Headache by Listening to 


Complaints of Lube Independents on Tie-in Sales 


HREE letters to NATIONAL PETROLEUM NEWS in the 

past few days from lube oil and grease manufacturers 
complain that some of their customers are cancelling 
firm orders because those customers say they have been 
told unless they give all their business to major oil com- 
panies who are supplying their gasoline and heating oil, 
they won't get any of the latter. 

These complaints are not coming from major com- 
pany owned, or operated, or leased service stations but 
from truly Independent outlets and particularly from 
farm implement dealers and even farmers themselves. 
This is the same issue that the Department of Justice 
has some California companies in court for and which 
should be tried in the next year. This is the same is- 
sue that at least one major company we know of veered 
far away from years ago by the legal department in- 
structing its sales department that there would be no 
tying contracts, and that all outlets not directly under 
the company’s operation should be free to buy what 
other products than gasoline they would, and without 
any molestation from the company’s salesmen. 

It is entirely possible that this threatening of cus- 
tomers is without any orders from the heads of the sales 
departments, but just a matter of aggressiveness by in- 
dividual salesmen who have been known to figure out 
some questionable or even illegal things on their own. 

This threatening of Independents customers is just 
another illustration of how much the industry should 
right up its own house before launching on a campaign 
of advertising to help its public relations. With these 
Independent lube and grease men complaining, it is only 
a question of time when they will probably get their 
complaints into courts, before legislatures, Congress and 
finally the Department of Justice, all of which would 
easily nullify a million or so dollars worth of public re- 
lations advertising. 

Again we suggest that these complainants might well 
send their protests to the chairman of the API directors 
committee on public relations, John M. Lovejoy, an oil 
producer who is president of Seaboard Oil Co. and whose 
office is at 39 Broadway, New York 6, N. Y. The more 
he hears from the industry on these matters the better 
he and his guiding committee can understand and meet 
the situation. 

Two of the letters are printed herewith. The third 
ippeared in NPN Jan. 28, p. 27. 

You are no doubt familiar with a condition that ex- 


sts in our industry today but I wonder if you know 
ist how bad it is and what the ultimate result might 


Light oils are exceedingly tight and likely will re- 
iain so for some time to come. Independent jobbers 
re in no position to jeopardize themselves with their 
resent source of supply. 

tefiners, fully aware of this condition, are putting on 
he heat in no uncertain terms to force their accounts 
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to discontinue all oils, greases, etc., except the light oil 
suppliers’ branded products. 

The refiner is too smart to put this in writing. In 
many cases to our personal knowledge it is being done 
by having someone from the office make a once-over 
trip with the salesman. On all calls the jobber is be- 
ing informed of the light oil situation and told that if 
they are to be expected to continue to supply him with 
these products they are going to expect him to take their 
other products 100%. Fear is thrown into the jobber 
to the point where he is actually afraid to be caught 
talking to a competitive salesman. 

In recent weeks past this has hit us from all points. 
It includes all companies, majors and minors alike, 
where they have lubricants for sale. The Independent 
will tell you just what has been said to him and the 
pressure being applied but he will not put it in writ- 
ing nor does he want to testify to any such condition 
for fear of what will happen to him. 

To give you something concrete herewith is quoted 
a part of a letter just received from one of our ac- 
counts who has been using our oils for the past 10 
years. ‘Here is our check for our invoice No. . The 
way things have shaped there will be no need for you 
to send a salesman to us again. You know refined fuels 
are in very short supply. We just cannot do anything 
to jeopardize our source of supply with ..... They 
are asking us to use their oils and greases. This will 
be the last order I will honor.” 

This is creating an unhealthy condition. The Inde- 
pendents are turning against the refiners at a time when 
loyalty all along the line is needed more than at any 
time in the history of our industry. Many would like 
to see the government take over and frankly say so 
and more are going to be of the same opinion. The 
program now in full swing to build good will is being 
defeated. 

We are in somewhat the same position as the Inde- 
pendent jobber. Should our name become connected with 
a letter of this character some of our suppliers might 
not be happy and we might find ourselves on the short 
side of supply. We therefore ask that you do not asso- 
ciate our name with any comment that you may make 

There has been considerable talk in the last year 
about the public relations job to be accomplished by the 
oil industry. I am certainly in agreement with this plan, 
but I believe the proverbial cart is again being put be- 
fore the horse. In other words, we had better start with 
good public relationship in the industry itself before we 
start on the public. 

I realize that I am just a “babe in the woods” as far 
as experience in this great industry of ours is concerned, 
but I learned many years ago how to determine right 
from wrong, and I believe that you and many others 
who are interested will agree that what I shall attempt 
to outline below is definitely wrong, monopolistic, and 
just all-around bad for the industry, particularly in the 
long run. 

We have heard rumors for quite some time that the 
major oil companies and other gasoline suppliers have 
made threats to farmers and many of our dealers that 
if they were to get light ends, they must purchase all 
their oils and greases from that one supplier whether 
they want to or not. We, ourselves, do not handle light 
ends so we are out as far as that end of the picture 
is concerned There are, of course, laws against such 
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practices, but apparently the powers to be do not have 
the guts to enforce them or due to red tape it takes 
so long to do anything about the situation that the 
little guy, in the meantime, is squeezed out of the pic- 
ture. 

I am enclosing a letter from one of our customers 
which I believe to be self-explanatory. His original ship- 
ment called for 44 one-half barrels and 33 five-gallon 
cans of oil. You will note, undoubtedly due to pressure 
and because he was afraid, this order at his request 
has been reduced to 10 one-half barrels of oil. 


Majors Will Act in Their Own Interests 
If They Examine Jobber Earnings Position 


OBBERS have been asking for wider margins for many 

years. It was the narrowing of margins and in an 
arbitrary way by the majors during the Blue Buzzard 
code days in 1933-1935, that so riled the jobbers that 
they went to the Department of Justice. That depart- 
ment, however, mindful of the greatest political effect for 
the then occupant of the White House, tried the wrong 
case at Madison and left the jobbers in the lurch be- 
cause the department figured it could make a greater 
killing of majors with the general conspiracy charge at 
Madison than with a jobbers’ margin case. 

Instead of giving the jobbers a stern and cold “well 
it’s in the contract and a contract is a contract,” it 
might seem advisable if each major sat down with its 
jobbers and went over the jobbers’ greatly increased 
costs to see if wider margins were not justified. 

It is difficult for the majors to deny the jobbers 
wider margins in view of the excellent earnings the 
majors have. NPN insists that the majors need the 
best of earnings against the big capital investments of 
the future and the poor years that always come. But so 
do the jobbers need good earnings and according to all 
reports they are not getting them. 

The often made statement that the jobbers would only 
give wider margins away in price cutting does not hold 
today, It has been many years since the jobbers, as a 
class, indulged in any amount of price cutting, but in 
those years some of the majors were known to slip a 
bit from sound prices. 

But above any sound higher costs reasons is this 
question the majors should ask themselves: 

“Do we want Independent jobbers, not only for their 
economic distributing value but for their great political 
value? If so why not have the best type of jobber pos- 
sible, a jobber who is successful, who is an asset to the 
industry, who is satisfied with his business and who is 
a frank booster for the entire industry?” 

Unfortunately too many majors, and too many peo- 
ple in major organizations, have looked upon the jobber 
as a competitive pest and if they can squeeze him down, 
and ‘put him in his place” they try and do so. The re- 
sult has been continued complaint to governmental au- 
thoritic> which have resulted in the most expensive 
lawsuits these majors have ever suffered. 

The automobile industry treats its distributors and 
dealers differently. The auto industry does a right good 
job of trying to help these distributors and dealers to 
be always independent, to be successful, to make good 
profits and always to appear to the general public for 
what they are, independent of the automobile manufac- 
turer. We would say the auto industry comes close to 
getting the maximum value, in sales effort, low costs 
and particularly in good will out of its sales organiza- 
tion. But the oil industry has done too much of the con- 
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trary with the result the majors have been in continual 
political hot water while the auto industry has been 
comparatively free of trouble. 


In the present shortage, Independents are coming to 
the aid of the majors. Two Independent refiners gave 
excellent testimony at Washington last week. The Na- 
tional Jobbers Council voted against oil regulation bills 
and sent a special committee to Washington to testify 
not just on behalf of the jobbers but on behalf of the 
majors. 

Where would the majors be if it was not for this 
support ? 

The answer is: They would be defendants in another 
mess of antitrust suits and with not any too good a 
chance of winning the suits probably. 


So a thorough investigation by each major through 
disinterested people, of the jobber’s earning position, | 
would not only be fair play but good industry and public 
relations these days, relations that would be worth a 
whole lot more to the majors than the two million dollars 
they plan to spend on telling the public how good they 
are this year. 


Now Is the Time to Give Warnings to All 
About Next Winter’s Supply of Fuel Oil 


| N fairness to the distributors of heating oil as well as 
the consumers of it, the major oil’ companies who 
supply most of that fuel should announce a policy as to 
the supply of such oil in the season of 1948-49. 

Will there be enough heating oil so that distributors 
can take on new customers? 

Will there be enough so that distributors can suppl) 
even present customers ? 

Should the industry campaign for reconversion back 
to coal? 


The industry’s experts have a pretty accurate idea of 
what next year’s demand will be and also an accurate 
idea of the supply. So it should not be difficult for th: 
majors to answer the above questions specifically so al 
can understand and do it now. 


To delay will increase the criticism of the industry 
The industry could have issued a definite and clear warn- 
ing a year ago against the installation of more oil burn 
ing equipment, but it didn’t with the result that it 
getting a hot going-over now. The oil burning equip 
ment manufacturers and the oil heat distributors may 
not like the blunt truth, but for the good of all the truth 
should be ascertained and broadcast to every one. 


From present forecasts it appears that we will hav 
a shortage next winter so instead of speaking to industry) 
committees in terms of barrels of supply and demand 
would it not be wiser public relations for the industry 
each company, to advertise what its policy will probabl) 
be next winter instead of letting the winter come upo! 
it and its customers and find some with oil burning equip 
ment for which they cannot get fuel ? 


Also would it not be wise to let prices respond to th: 
law of supply and demand, even though heating oil pric« 
get above gasoline prices? Higher prices would warn the 
public against uneconomic oil burning equipment, war 
those of the public who can reconvert to coal, as wel 
as give the oil companies much needed additional funds 
with which to expand supply and improve refining an 
distributing equipment. 
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Water doesn’t leak into the gasoline 
where Buckeye No. 571 Flush Fill Boxes 
are used. Leather gaskets under the 
quick-acting top lid and under the lower 
brass lock lid keep them perfectly water- 
tight. They are ideal fittings for gauging 
purposes too. 

The heavy cast-iron body is deep 
enough to be set firmly in the concrete. 
The inside brass fill cap (body and lock 
lid) is screwed on to the fill pipe, elimi- 
nating strain on the manhole or pipe 
connections should the tank settle. 
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VERTICAL CHECK VALVES 





ANGLE CHECK VALVES 





No. 571 Manhole Flush Fill Box 
FILL BOXES 


All other items in the Buckeye com- 
plete line of service station equipment 
are engineered and manufactured with 
the same care and precision that makes 
the Buckeye No. 571 the finest fitting 
of its kind. Whatever you need, it’s 
Buckeye for service and long wear. 
Buckeye also makes a complete line 
of Bulk Plant and Tank Truck equip- 
ment . . . designed to meet particular 
needs of particular men. Mail the cou- 





pon for details on all Buckeye equip- FOOT VALVES 
ment. 


—-— MAIL COUPON FOR COMPLETE DETAILS 


BUCKEYE IRON & BRASS WORKS, Dept. N 
P.O.Box 883, Dayton 1, Ohio 


Please send details on the Buckeye complete line. 


NAME 
DAYTON- | ADDRESS 
Valves and Fittings for 
Service Stations, Bulk Plants | city STATE ; 


and Tank Trucks l — " J 


larch 10, 1948 
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Readers Comment on Independent-Major 


Relations, Margins and Fuel Oil Shortage 


FROM: E. W. Gould, Jr., President 
Cape Cod Oil Company 
Hyannis, Massachusetts 


To: The Editor 


I would appreciate your counsel. 
We have been in business for 23 years 
as marketers for petroleum products, 
dealing with one of the major oil 
companies. 


What can be done to impress on 
the major oil companies that the 
marketers of their merchandise are 
entitled to a substantial increase in 
margin of profit. We have been asked 
to operate on almost identically the 
same margins which we enjoyed at 
the close of the war, while, as you 
well appreciate, all refined products 
have been advanced many cents. 


The marketer receives only a deaf 
ear when he appeals for more mar- 
gin. We are given the same margin 
of profit on heating oils and gasoline 
as we were given at the close of the 
war when merchandise was approxi- 
mately 4!2c a gallon lower. Just as 
an example, gasoline has been ad- 
vanced in my operation 4.125c since 
December, 1945, while we, the mar- 
keter, have received .125c of this 
advance as additional margin, and 
the refinery has withheld 4c. Ap- 
proximately the same is the case with 
heating oils. 


The major oil companies should be 
forced to give up a substantial por- 
tion of this advance in price to the 
marketer whose overhead has been 
increased equally as much as the 
production, refining and transporta- 
tion divisions of the industry. Is there 
any: wonder that the major oil com- 
panies are able to submit such hand- 
some financial statements and stag- 
gering profits in the face of such 
conditions? 


The sad part of the distributor's 
or jobber’s position rests in the fact 
that the only way he can secure ad- 
ditional margin from his supplier is 
when the supplier deems it necessary 
because of competitive practice. In 
conclusion, it seems that the only 
way the marketer can increase his 
profit is by increased volume and 
decreased overhead, which do not go 
together 


There should be some means of the 
jobbers and distributors throughout 
the country getting together to see 
f something can not be done to bring 
pressure on this all-important sub- 
ject. Is there any other industry 
where as the price goes up the per- 
centage of profit goes down? I would 
most sincerely appreciate any sug- 
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gestions which you would care to 
make, for I would like to, get the root 
of this situation. 

It is apparent this cannot be done 
except by concerted effort. 


° c e 


FROM: 


W. L. Heinz 

Secretary 

South Carolina Oil Jobbers Assn. 
Columbia, S. C. 


TO: ‘The Editor 


If the stiff-necked, hard headed top 
management in the oil industry would 
only read and analyze such editorials 
as you have been writing with par- 
ticular reference to the two fine edi- 
torials in the NPN of Feb. 11, they 
would realize that it is really ‘the 
handwriting on the wall’. 

When propaganda agents such as 
Barney Majewski keep repeating the 
old theme that any criticism of the 
sacred omnipotence of their masters 
is the “work of socialistic minds’, it 
reminds one of Stalin’s mouthpieces 
trying to confuse the issue. If instead 
they would recognize as you do, that 
the mistreated Independents are as 
much opposed to governmental con- 
trol as anyone, but in their despera- 
tion are sounding an alarm that might 
bring the top management to their 
senses, they would be doing the indus- 
try a service. 

You have made very definite sug- 
gestions as to how the industry can 
get the loyal support of the Independa- 
ents in fighting government control 
From results obtained to date, these 
suggestions have fallen on deaf ears. 
Top management does not seem to 
realize that it will be the politicians 
who will bring about government con- 
trol if it comes, and only if abuses 
are not corrected. They do not yet 
recognize that the influence of these 
same Independents can be used most 
constructively if only a _ sounding 
board for just complaints can be es 
tablished. 

Drops of water will wear the rock 


“ 
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NPN welcomes comments and 
opinions from readers on cur- 
rent problems in the oil indus- 
try. Send your letters to Na- 
TIONAL PETROLEUM NEWS, 1213 
West 3rd Street, Cleveland 13, 
Ohio. 














in time, so there is still hope that 
your advice will receive the attention 
it deserves. I for one sincerely appre- 
ciate your efforts. 

* * * 


FROM: 
“John Q. Public” 


Morrisville, Pa. 
TO: The Editor 

Mr. John Q. Public is a little peeved 
at the oil industry because of the 
shortage of heating oil this winter 

He has been told by oil company 
officials, experts and economists that 
more crude oil is being run through 
refineries than ever before in history, 
also that the shortage is caused by 
a large increase in oil burner instal- 
lations, scarcity of steel, tank cars 
and tankers, also the large export 
and that railroads are using large 
amounts of Diesel oil instead of coal. 

Granted that all these reasons are 
true—Mr. Public still is not satis- 
fied. He does not want a cold home. 

Is the oil industry to blame? Yes 
Oil is a luxury fuel and it should 
sell at a price which makes it mors 
profitable for the refiner to pro- 
duce No. 2 heating oil than to pro- 
duce gasoline. 

Oil company executives have for a 
long time thought only in terms of 
gasoline and some times it is hard 
to teach an old dog new tricks. But 
if it is more profitable to produce 
No. 2 oil than gasoline they will defi- 
nitely change their ideas. 

Today the wholesale price of No. 2 
oil is approximately one cent a gal- 
lon lower than the price of gasolin 
on the Atlantic Seaboard. Conse 
quently for the past three weeks ther: 
has been a tremendous increase in pro- 
duction of No. 2 oil. Because on th: 
basis of one cent a gallon differential 
it is more profitable to produce No. 2 
oil. 

If the difference in the wholesalk 
price of No. 2 oil and gasoline had 
been one cent a gallon on Oct. 1 
1947, there would not have been a 
shortage of No. 2 oil this winter. 

Yes, if this had happened the1 
would have been loud cries from Wash 
ington—probably Senate and Hous 
investigating committees would hav: 
been appointed to investigate the 
price structure. However, if Amer 
ica is to continue to be a govern 
ment of the people and for the peop! 

Wwe must respect but we must not 
fear Washington. 

Mr. John Q. Public would prefer t 
use less gasoline during the cold wir 
ter months than have a cold hom: 
Yhe oil industry could educate M1 
Public to this point of view. If M: 
John Q. is told the truth he wi 
auickly co-operate. 

Oil heat is a luxury and Mr. Joh! 
@. Public on the Eastern Seaboard 
will be glad to pay 12.2c a gal. for 
No. 2 oil to keep his home warm. 
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ard workmen turn around 


Leonard TOC unit in IVA days 
with only ey man-hours | 


After a highly successful initial run of 222 days, Leonard Refineries Inc. 
shut down its small-scale T C C cat cracker. The unit, which had attained 
an on-stream efficiency of 96.4 per cent, was completely inspected from 


the charge pump to the final stabilizer in the gas plant section. 


Using 40 of its own refinery personnel a day, two crews of 20 men 
each, the turnaround was completed in 10'/2 days. Houdry provided 
metallurgical inspection and two operating engineers who were on 


hand during the turnaround and on-stream periods. 


The excellent condition of the reactor, regeneration kiln and split-bucket 
elevator are evidenced by the fact that only 425 man-hours were 


required for the inspection of the entire catalytic section. 


Measurements indicated no loss of metal from the reactor shell or 
internal metal elements from either erosion or corrosion, despite the 


fact that the unit processed a stock of relatively high sulphur content. 


Thus, again, the sound design and construction of TCC pays off in 


high on-stream efficiency, short down-time, greater product recovery. 


HOUDRY PROCESS CORPORATION, PHILADELPHIA 2, PA. 
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Business Report System of Independent 
Emphasizes Dollars Not Gallons 


Complete Record of All Operations in the Business 
Are Available in Detailed Sales, Profit, Cost Record 





Robert Newsome, auditor, Gaseteria, 

Inc., Indianapolis, has a card index on 

his desk covering all functions of his 
department 


By FRANK C. STURTEVANT 
NPN Staff Writer 


Monthly operating reports of Gase- 
teria, Inc., Independent oil jobber of 
Indianapolis, emphasize results in dol- 
lars of Sales, costs and profits, rather 
than gallons of products handled. 
Heads of the company, Russel L. 
Williams and his son Gene Williams, 
make it a point to discuss operations 
with their associates in terms of dol- 
lars, and not gallons. Attention is 
constantly focused on ways to in- 
crease profits, as distinguished from 
merely increasing gallonage. 

A thorough understanding of the 
business in terms of dollar figures is 
considered essential to profitable op- 
eration. Two policies contribute to 
this end: 


1. All interested parties 
among executives and super- 
visors are provided with re- 
ports, which are also ex- 
pressed in terms of dollars. 
2. Immediately following 

every figure on the report is 
a comparative figure showing 
past performance, all in 
terms of dollars 

At first glance the bookkeeping 
involved would seem to be tremen- 


30 


dous in volume, and a costly piece of 
overhead in itself. In fact many oil 
men looking at the tabulation taken 
from the October, 1947, report of 
Gaseteria, would consider it too de- 
tailed and too expensive a set of fig- 
ures for the average oil business to 
keep up. On this point Gene Wil- 
liams says: 


Office Overhead Not High 


“Our office overhead is no greater, 
and in fact it is probably less, than 
for the average oil business of com- 
parable size.”” However, not all mar- 
keting companies are as closely con- 
cerned with retail operations, as 
Gaseteria operates its service sta- 
tions with salaried employes, rather 
than leasing them to dealers. Office 
help averages about one girl for every 
31% service stations, which they think 
is about right. 

All of the basic information re- 
flected in the monthly reports is 
available to any oil business as a 
part of its day to day operations. 
Once the routine of assembling the 
results is set up, it is easily carried 
along from month to month. 

A significant variation from many 
forms of reports is the use of com- 
parative figures at the point where 
they will do the most good. Rather 
than compile a record of past ex- 
perience on a separate sheet, or in 
a separate column, all the compari- 
sons needed appear immediately fol- 
lowing each current figure. Thus, 
under the heading of “Sales Informa- 
tion,” appears an item called: “Sta- 
tion Total Dollar Sales” for the month 
of October, 1947. Immediately be- 
low it appears sales for October, 1946, 
then sales for the year to date, 1947, 
and the year to date, 1946. 


Report Lists 102 Items 


In some cases only one or two 
comparative figures are considered 
necessary, but present and past re- 
sults are always together. As a re- 
sult the monthly statement for top 
management use consists of 102 sep- 
arate items. Separate statements 
covering only sales information and 
operating expenses are taken off the 
records for executives and _ station 
supervisors, but in all cases the same 
method of presenting the figures is 


used. That is, the emphasis is al- 
ways on dollars, not gallons, and 
every figure is coupled with one or 
more comparative figures on past per- 
formance. 

This theory of dollar comparison 
is carried still further in the report- 
ing of many classifications of sales 
and costs. For instance, after show- 
ing the dollar volume of stations 
sales, with corresponding figures for 
past performance, sales of gasoline, 
motor oil, and several classes of 
accessories are shown, but instead of 
simply stating the total dollar volume 
of each class, they are shown as a 
percentage of total sales. 


Likewise in the cost section, rent 
is not shown as a certain amount of 
money, but as a per cent of the dol- 
lar volume of sales. 


Other examples are certain items 
which are seldom included in oil 
jobber management reports. Average 
dollar sales per man (Items 47-48-49 
in table on page 34, per cent labor 
to total dollar sales (Items 62-63-64), 
and dollar sales per capita (Item 76) 
are all watched with interest. 


Average Sales Per Man 


The first two,—average sales per 
man, and ratio of labor cost to dol- 
lar sales, are sensitive indicators in 
the service station business. Separate 
breakdowns show the condition of 
each service station, while the con- 
solidated report reveals any trends 
affecting the whole business. Shifts 
in these two sets of figures are all 
important and call for prompt man- 
agement action. 


On the breakdowns for individual 
stations which are furnished to sta- 
tion supervisors it is possible to 
show more cost detail than appears 
on the summary prepared for top 
management. In that way the rela- 
tion between operating and mainte- 
nance cost and dollar sales can be 
studied constantly by the individual 
directly responsible. 


Logical byproducts of a system like 
this are special studies of certain 
cost items. For example, a compari 
son of some specific costs, such as 
station lighting, was worked out o! 
a square foot basis. 


Figures Profits on Specific Products 


Figures can also be collected on 
the profit possibilities of specific prod- 
ucts. An example of this was a r¢ 
port on soft drink sales at servics 
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Each Monsanto oil additive is designed to do a specific 
job in developing higher levels of performance and sales 
in your motor oils. Beginning with your base stock and 
continuing through laboratory and actual field tests, the 
following Monsanto additives can often give you price 


advantages as a plus value to improved performance: 


POUR POINT DEPRESSANTS 
SANTOPOUR,* SANTOPOUR B— Designed to maintain lubri- 


cant fluidity at low temperatures. 


GEAR LUBRICANT ADDITIVES 


SANTOPOID* 29—Provides in a single gear lubricant the per- 
formance characteristics necessary for properly lubricating hypoid 
and other gears under the severe operating conditions of high 
speed passenger cars, heavy-duty trucks, tractor- 
trailers and buses. 


MOTOR OIL INHIBITORS 
SANTOLUBE* 395, 398 —Furnish optimum pro- 


tection against bearing corrosion and oil oxidation. 
Recommended primarily for “premium” motor oils. 


SANTOLUBE 394-C — Used in connection with 
any selected level of detergency to insure oil sta- 
bility and bearing corrosion protection, 
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MOTOR OIL DETERGENTS 


SANTOLUBE 203-A, 222, 520— Detergent and dispersant type 
additives that minimize ring sticking by dispersing lacquer, sludge 
and other insoluble oil contaminants. 


MEDIUM AND HEAVY DUTY COMBINATIONS 


Special preblends of a straight detergent and a straight inhibitor 
(Santolube 394-C) are recommended for medium and heavy 
duty service. 


VISCOSITY INDEX IMPROVERS 


SANTODEX — Monsanto's new viscosity index improver. An all- 
purpose additive that makes possible easier starting in cold weather, 
lower oil consumption at high temperatures, better oil-film protec- 
tion for engine working parts. 


For complete information and technical data on Monsanto oil addi- 

tives, write to MONSANTO CHEMICAL COMPANY, Petroleum 

Chemicals Department, 1700 South Second Street, St. Louis 4, 

Missouri. Use the convenient coupon if you prefer. +: / 

@eeeeoeeoeeaeeeeeeeeeneeeeneeeeee 
MONSANTO CHEMICAL COMPANY NP-3 
Petroleum Chemicals Department 


1700 South Second Street, St. Lovis 4, Missour 
Please send me additional information and technical dat 


Company 
Address 


City 2 
SERVING INDUSTRY...WHICH SERVES MANKIN 
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NEW MODULAR CONSTRUCTION 


Offers Flexibility of Design and Speed in Erection 


What is your Marketing Division’s choice for the 
new service stations you expect to build this year? It 
can easily be met by Austin’s Modular Construction 

All-Steel, faced with white or colored Porcelain 
Panels. It will be fabricated to meet your particular 
requirements. Erection will be prompt. 

Austin offers De Luxe and Custom Built stations, 
as well as a variety of standard station designs which 
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ct 
Isometric view of } 
typical station,show- 

ing right-hand ar- 
rangement — which 
can be reversed—and 
location of toilets, f 
storage room, sales- 
room, lubritorium. 


Manufacturers and Builders of | 
Porcelain Enamel and All-Stee! Buildings : 


By 


AUSTIN COMPANY « SERVICE STATION DIVISION 
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combine the best merchandising ideas gained from 
15 years of practical experience. 

Austin now offers the industry the advantages of 
Modular Construction. Standard wall sections, 4 feet 
wide—full height of wall—consist of a complete 
range of Modular units. You have great flexibility of 
design and benefit from speed in erection. 

The “high visibility” of Austin service stations, 
from both inside and out, appeals to both customers 
and station operators. 

Wall Units and Roof Panels of the Austin All-Steel 
Porcelain Stations are well insulated for summer com- 
fort and low-cost heating in winter. The Wall and 
Roof Units provide a streamlined interior that is 
highly attractive; the smooth surface stays clean longer 
and can be washed down easily. 

For complete information about your specific 
needs and a definite schedule of construction, write 
or wire today. 


Sales Office and Fabricating Piant | 
1245 East 222nd St., Cleveland 17, Ohio 
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A MESSAGE FOR 
MARKETING EXECUTIVES 


/ 


*Admittedly, gasoline is in short supply. 

*Building materials and labor are rather 
SITUATION: _ scarce. 

“Every major oil marketeer will probably 


build some stations in 1948. 


Subject 


SERVICE STATIONS : ’ ' 
PROBLEM: in 1948 be erected quickly? Experience 
TO BE BUILT IN 1948 . has shown that stations of conventional 


construction take a long time to build. 








*How can your stations that are to be built 


{i 


*Take action now! Make time saved pay 


SOLUTION: dividends by taking advantage of Austin’s 





New Modular Construction and have your 


Service Stations Erected Quickly! 








ERECTION IN 


4. Weeks vs. 4 Months (or morp 


By acting now, you can help both your Marketing and Construction 





Departments get their 1948 Service Station program finished promptly. 

Right now Austin has Modular Wall Units in stock; also overhead 
doors, small doors and hardware, for a limited number of stations. 
Act now and be assured of materials for your stations! 

While the Modular Construction principle is new, Austin’s Service 
Station Division has been manufacturing and erecting all-steel Service 
Stations for more than 15 years. 

Service Station design and construction is a specialized service 
oftered by this Division of The Austin Company, Engineers and 


Builders for Industry. 








AUSTIN Modular Construction SAVES TIME and MONEY 








Business Report ‘System 





stations which definitely proved it was 


the company’s operations are covered 





value. If it is determined by man- 


a desirable class of business con- by a written description. agement, for example, that the com- 
sidered solely from the standpoint This plan is valuable in two ways. pany will support certain civic enter- 
of dollars and cents profit. An example of one way is in the prises, the decision need not be left 
’ : daily routine of the accounting de- to the chance of uncertain memory 

Heads of the business say their , 


method of studying dollar results is 
by no means an experiment, nor does 
it have a special application to their 
type of business. It is patterned di- 
rectly after similar methods long used 


partment which collects and assem- 
bles the operation reports, as well 
as carries on all the accounting tasks 
usual to any oil business. The head 
of the department, Auditor Robert 


some six months or a year later, nor 
need it depend on the presence or 
absence of some particular official. 

The same principle can be carried 
through in the case of any question 


2 , Newsome, has on his desk a card file of broad company policy. In prac- 

by successful merchants in other at ‘ ‘ , : . : 
7 ; listing tasks for which the depart- tice it removes much needless de- 

lines of business. 7 . : ' : : 
ment is responsible, when they must bate, going over the same ground 
One further management refine- be done, and the individual currently twice, and best of all it removes one 


ment has been evolved by Gaseteria, 
which has no connection with its 


assigned to each. It is arranged 
in chronological order, so that a group 
of cards comes up for every day in 


of the great causes of indecision. 
Without it employes at all levels, 
executive as well as rank and file, 


| system of bookkeeping. The com- 









































pany has drawn up a written index, the week and month. fear to be involved on the wrong 
in card file form, of department and Ind '™M t Polici side of policy reversals. Clear, defi- 
; . : cas . 2X ADF z » e "es P i . 2 
job functions. In addition it has re- — © a nite policies, which are on record 


duced its important company policies In quite another way, an index are the ones which are most likely to 


























to writing. As a result all phases of of management policies can be of be carried out with speed and vigor. 
\) 
INDEX October, 1947 
CODE 50a Total Night $ Sales .. ; TM 
TM—This Month 50b Night $ Sales to Total $ Sales..... TM 
per dt. in Page 5. OPERATING EXPENSE 
LY- aah caw a *50c % Rent to Total $ Sales . , ia . TY 
LM—Last Month 51 % Rent to Total $ Sales ; LYA 
TMLY—This Month Last Year 52. % Advertising to Total $ Sales Ln 
53 % Advertising to Total $ Sales TMLY 
Page 1 GAS GALLONS *54 Advertising to Total § Sales TY 
1 ee TY 55 % Advertising to Total $ Sales . ‘ LY \ 
» % Inc. (Dec.) over LY 56 Cashed Dividends to Total S Sales TM 
i Gan Gatien T™ *57 “ Cashed Dividends to Total §$ Sales TY 
‘ fae Caitinae 'MLY 5S % Cashed Dividends to Total $ Sales LY \ 
5, ges are TMLY 59 % Dividend Coupons Issued to Total $ Sales TM 
‘ Oil Gallons ; TM *60. % Dividend Coupons Issued to Total §$ Sales . TY 
- Oil Gallons TY 61 Dividend Coupons Issued to Total $ Sales LYA 
@ Gas Shrinkage (Expansion) to Gas Gallons. TM 62 Labor to Total §$ Sales ‘ TM 
. Gas Shrinkage (Expansion) to Gas Gallons. TY = Labor to Total § Sales Ly 
. . . . oe 64 “ Labor to Total $ Sales LYA 
10 Gas Shrinkage (Expansion) to Gas Gallons. LYA 
Page 6. PROFIT INFORMATION 
Page 2. SALES INFORMATION 65 % Operating Margin to Sales . TM 
11 Station Total Dollar Sales ‘ TM = *66 Operating Margin to Sales. = 
12 Station Total Dollar Sales TMLY 66a Operating Margin to Sales » -LYA 
13 Station Total Dollar Sales =) 67 Operating Expenses to Sales TM 
14 Station Total Dollar Sales LY 65 Operating Expenses to Sales 2 
15 Gas Sales to Total $ Sales ™M 69 “ Operating Expenses to Sales LYA 
*16 Gas Sales to Total § Sales TY 70 Dollar Operating Net Profit before Fed. Tax. .TM 
17 Gas Sales to Total §$ Sales LYA 71 Dollar Operating Net Profit before Fed. Tax. .TY 
18 Oil Sales to Total $ Sales TM 72 Operating Net Profit before Fed. Tax TM 
19 Oil Sales to Total §$ Sales TY *73 ® Operating Net Profit before Fed. Tax TY 
20) Oil Sales to Total $ Sales LYA 74 Operating Net Profit before Fed. Tax LYA 
21 Oil Book Sales to Total §$ Sales TM 75 % Top Executive Salary to Sales TY 
22 Oil Book Sales to Total § Sales tone 76 Dollar Sales per Capita ; TY 
23 Oil Book Sales to Total $ Sales LYA Page 7. ADMINISTRATIVE AND SPREADS 
Page 3 SALES INFORMATION (Cont.) ‘7. A & G Expenses TM 
*25 Misc. Sales to Total $ Sales ; ‘ TY go y \ & G Expenses TY 
26 Misc. Sales to Total $ Sales LY 81 A & G Expenses LY 
27 Accessory Sales to Total $ Sales TM a9 a G Expenses LY 
"2s \ecessory Sales to Total $ Sales TY S3 Zonded ' 78”" Spread T™ 
29 Accessory Sales to Total § Sales LYA sce? dienes , ; 
e3) Rtiefeeees Galex to Sotal & Males TY 4 Bonded «8 Spread LY \ 
31 Anti-freeze Sales to Total $ Sales LY - sonded Ethyl Spress a 
2 Flushing Oil Sales to Total § Sales TM — —— sae yi 
Flushing Oil Sales to Total § Sales TY =< cee Spee = 
34 Flushing Oil Sales to Total $ Sales LYA SS Kerosene Spread LYA 
+) Kerosene Sales to Total $ Sales TM Page &. ACCESSORIES 
*36 Kerosene Sales to Total §$ Sales TY SO Accessory Sales TM 
7 Kerosene Sales to Total §$ Sales ‘ , LYA 90 Accessory Sales LM 
Pace 4 SALES INFORMATION (Cont.) Page 9. EXPENSES AND SHRINKAGE — 
. Grease Sales to Total § Sales TM 1. Operating Expenses _ mM 
spabsnenconbae ior pada eestae yah eerte Mh tmerpcaes es 92. Operating Expense LM 
Grease Sales t Total $ Sales ry 93. Operating Expenses Increase or (Decrease) 
£0 Grease Sales to Total $ Sales LYA 94. Bonded ‘‘78’’ Shrinkage (Expansior TM 
i Valve Ease to Total $ Sales TM 95. Bonded Ethyl Shrinkage (Expansior TM 
te Valve Ease to Total $ Sales a. 6. Total Gasoline Shrinkage (Expansion TY 
Valve Ease to Total $ Sales .. LYA 97. Total Oil Shrinkage (Expansion) TM 
rhe Mot Oil Additive to Total $ Sale TM 8. Total Oil Shrinkage (Expansion) TY 
Me Oil Additive to Total $ Sale ry 9. Total Kerosene Shrinkage (Expansior TM 
M Oil Additive to Total $ Sales LY A 100, Total Kerosene Shrinkage (Expansion) TY 
: \verage $ Sales per Mat TM 101. Total Alcohol Shrinkage (Expansior TM 
P e S$ Sales per ~ ! Be 5, 102. Total Alcohol Shrinkage (Expansion) TY 
‘ t > sale ‘ bar 
\ . lor ird Quarter, 1947 
Most of the figures on the monthly operating report of Gaseteria, Inc. are devoted to dollar comparisons with past performance 








and to percentage comparisons with dollar volume of sales. Separate reports covering Items | through 65 are furnished to sta- 


tion supervisors, with additional cost detail 
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2 WAYS TO CUT COSTS 
ON OIL DELIVERIES 


JET PROPULSION by prof. Vitni 


A HARD WAY: 


“Not jet, but soon”, said Prof. Yifnif from the 
pilot's seat of his new invention, “the bugs Il 
be out of our newest cost-cutting delivery SvVs- 
tem—if the oil isn’t all out first. So far, our 
cruising range is about 50 miles to a tank car 
full. Exeept for that detail, the system is 


ridiculously simple, if not vice versa”. 


“pAY LOAD DIVIDEND: 


AN EAS 





A Redey.\ ALUMINUM 


y WAY: 


This is the ploneer petroleum transport tank 
trailer. Still making gasoline deliveries. after 
more than 350.000 miles—with a dividend 
Aleoa 


\luminum construction paid off in a pay load 


load of 400 gallons extra each trip! 


increase from 5,100 to 5.500 gallons. 


March 10, 1948 











No possibility of sludge. either, with tanks 
of Aleoa Aluminum. Because of this, oil and 
vas don’t deteriorate. Put them all together 
extra dividend pay load, no deterioration, no 
sludge, no gumming—how much can Alcoa 
Aluminum lower vour delivery costs? 
ALUMINUM Compayy or America, 1808 Gull 


Building, Pittsburgh 19, Pennsylvania. 


ALCOA| 


1888 | 


E 
"© ears of servic 
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Experience Proves Station Housekeeping 
Standards Raised by Use of NPN Forms 


Two Marketing Companies Report on Results 
Obtained in Campaigns Using Inspection Forms 


Second in a series of three articles on 
improving housekeeping at _ service 
stations. 


By NPN Staff Writer 


Service station housekeeping 
standards can be raised through the 
use of the NATIONAL PETROLEUM NEWS 
Housekeeping Inspection Form say 
two typical oil marketing com- 
panies. 

Richfield Oil Corp. of New York, 
which sells solely through Independ- 
ent distributors adopted the NPN In- 
spection Form last year as a part of 
its drive for cleaner stations. At 
distributor meetings the Richfield 
sales organization pointed to the 
growing public criticism of service 
stations and to the many competitive 
advantages enjoyed by dealers who 
operate clean stations. 

It was explained to Richfield dis- 
tributors that the NPN _ Inspection 
Form represented a quick, but thor- 
ough method of checking all the 
many small details which go to make 
up a clean station and a means of 
scoring results for comparison with 
other stations. Distributors also 
were told that the NPN Inspection 
Form was chosen because it was 
based on an outside, impartial an- 
alysis and reflected the best industry 
standards of service station house- 
keeping. 

Under the supervision of Howard 
G. Meyers, Richfield merchandising 
manager a supply of forms was dis- 
tributed to all Richfield distributors. 
In the company magazine, Richfield 
Rite-Ups, circulating to distributors’ 
dealers, the clean-up campaign was 
promoted directly to dealers through- 
out the summer driving season. Prize 
contests were conducted and stories 
were published about dealers who did 
an outstanding job of cleaning up. 


Comment of One Distributor 


Distributors organized clean-up 
campaigns of their own, some with 
contests and prizes. Numerous re- 
ports from the Richfield sales staff, 
and from distributors themselves, 
showed that a general sprucing up 
of Richfield dealers’ stations had been 
achieved. Typical of these reports 
is the following comment from East- 
ern Oil Co., Inc., Richfield Independ- 
ent distributor in Worcester, Mass.: 

“The ultimate results of this serv- 
ice station good housekeeping cam- 
paign were very successful. It de- 
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veloped considerable competition 
amongst the service station dealers 
as to who would have the best kept 
station, and it also gave our service 
stations a well kept appearance at 
all times.” 

The campaign inspired some Rich- 
field dealers to undertake a thorough 
housecleaning of their stations. Here 
is an account of the steps taken by 
one Richfield dealer, York & Burgess, 
of Greensboro, N. C.: 

Scrubbed down the drive. 

Washed the lube and wash rack. 

Cleaned and polished the lube 
equipment and arranged it neatly in 
the lubritorium. 

Cleaned the tire rack and re-ar- 
ranged tires on the rack. 

Cleaned and polished all pumps. 

Put new decals on pumps. 

Painted and white-washed the 
pump islands and curbs. 

Cleaned oil racks and refilled them 
with canned oil. 
Cleaned oil 

them. 

Coiled air hose and put it in place. 


bottles and refilled 


Washed all 
building. 


windows in station 

Cleaned up and equipped all rest- 
rooms. (They are now in excellent 
condition. ) 

Washed all doors and frames. 

Scrubbed sales room floor and stor- 
age room. 

Arranged stock in store room. 

Cleaned all display shelves. 

Rearranged stock on shelves. 

Built window displays in both sales 
room windows. 

Cleaned battery charger. 

Cleaned drink box and stored all 
empty bottles. 

Built window displays in both sales 
room windows. 


As a result York & Burgess won 
a $25 prize, raised their station rat- 
ing from 67% to 94% and, perhaps 
most important of all, sold more TBA 
merchandise the month following the 
clean-up, than in any _ previous 
month. 


Tide Water’s Program 


In launching the Tide Water pro- 
gram Mr. Frost told the sales staff 
that good housekeeping for service 
stations is good business; that it 





A clean service station gets 
a higher volume of service jobs 
and TBA business shows a bet- 
ter profit, and builds commun- 
ity approval. 

An easy method of finding 
out how your stations rate is 
to use NPN’s convenient, pock- 
et-size, Housekeeping Inspec- 
tion Form for Service Stations. 
This form permits rapid inspec- 
tion, provides an examination- 
type of score for the station, 
and can be used for two inspec- 
tions, thus providing a readily 
available comparison of house- 
keeping progress between 
checks. 

These 16-page, 4 x 9 in., 
practical booklets—bound in at- 
tractive, durable covers — are 
available now at the following 
prices: 

Single copies $0.25 each 

25 copies 5.50 


50 copies 10.00 
100 copies 18.00 
200 copies 32.00 
500 copies 70.00 
1000 copies 130.00 





A Profitable Investment 


Prices for larger quantities 
on request. 

Quantities other than those 
shown above will be billed at 
the per copy rate for the next 
smaller quantity shown. (Ohio 
purchasers add 3% sales tax). 

We suggest placing orders 
early to insure having these 
booklets on hand in time for 
spring sales meetings and to 
make certain your stations 
sparkle like the coming bright 
spring days. Please address or- 
ders to: 

Dept. HSs, 

NATIONAL 

NEWS, 

1213 West 3rd St., 

Cleveland 13, Ohio. 


PETROLEUM 


Please indicate how many 
company salesmen will be us- 
ing the Inspection forms you 
order. We will send, without 
extra charge, a copy of a spe- 
cial supplement for each sales- 
man. The supplement contains 
suggestions on use of the form 
in working with dealers. 
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| Anite Aaouees. NEW CENTER ALEMITER 


WITH THE NEW INDIVIDUAL PUMP CONTROL 














It’s a complete service station in one beau- 


tiful compact unit. Handles three air operated 


This Is the New INDIVIDUAL PUMP CONTROL 


100 lb. size barrel pumps—high and low 


pressure. 


Easy to install. No breaking of concrete to 
pipe lubricant. Just connect air and water 


lines and it’s ready to use. 


Three knobs control air pres- 
sure in three individual high 
and low pressure pumps. Air to 
each can be instantly turned 
‘on” and “off” as desired. A red 
signal light signals when air is 
“on.”” When light is off, lubri- 
cant pressure is released until 
wanted. No built-up pressures 


during the day or when depart- 
ment is closed for the night 
Thus hose and equipment last 


far longer, and deliver more 


trouble-free service 

NOTE: Your present equip 
ment can be easily equipped 
with the Alemite INDIVIDUAI 
PUMP CONTROI 


Now-—at your option—the Center Alemiter 











may include the new built-in Individual 
Pump Control! An exclusive Alemite feature REMOTE WALL INSTALLATION OF 
NEW INDIVIDUAL PUMP CONTROL 


Has three knobsand signal lights. 


that combines longer life for hose and equip- 


ment with merchandising advantages that 


Can be installed at any conven- 
boost lubrication sales. ient location to control three in- 


5 : dividual pumps.Comes equipped 
For complete details, drop a line to Ale- 


with 6-ft. electric cord for plug- 
mite, 1856 Diversey Parkway, Chicago 14, III. 





ging into 110-V wall outlet. 


ALEMITE thiding Gujpmenit 


ms | 
STEWART 
WARNER 
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Station Housekeeping 





builds a dealer’s profits, reduces his 
operating costs, and increases his 
standing in his neighborhood. He 
said good merchandising required 
cleanliness and efficient station op- 
eration, terming the NPN Inspection 
Form a “merchandising aid.” 
Ratings attained by Tide Water 
stations on first inspection ranged 
all the way from a low of 28% toa 
high of 100%. Although some high 
rated and some low rated stations 
showed no change on second inspec- 
tion, and one station even lost a few 
points, the great majority of stations 


showed some improvement. Many 
of the higher rated stations—those 





with scores of 90% and above—were 
able only to show improvements of 
a few percentage points, but other 
typical changes were from 48% on 
first inspection to 85% on second in- 
spection; 34% to 66%; 59% to 80%; 
46 to 71.8% and so on. 

A check of all districts showed an 
average improvement in_ station 
housekeeping of about 10% which, 
however, includes the small point 
gains of the good stations in the 
90% bracket. Mr. Frost tells his 
organization that good housekeeping 
effort should be like the constant 
drop of water that finally wears 


away the stone. 


A new Rotary Truck Lift will handle 


almost everything that rolls 
down the highway 


Don't let that profitable truck and bus 
business whiz by your station. This new 
Rotary two-plunger free-wheel lift (20,000 
lb. capacity) handles all wheelbase trucks 
and passenger cars, too. Its full-length 
long) 
auto lift, 


superstructure (5” H-beam, 22 ft. 
has the same height as an 


providing proper under-car clearance. 


A Rotary Truck Lift adds to your work 
output and prevents overloading passen- 
ger car lifts beyond capacity. It will pay 
for itself before you know it. Write for 


our Truck Lift Catalog. 


ROTARY LIFT CO. 
1180 Kansas, Memphis 2, Tenn. 
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No need to remove trailer 


Handles passenger cars, too 











Oil Industry Army Reserve 
Being Pushed in Midwest 


NPN News Bureau 

CHICAGO—Oil industry’s Army 
reserve program to organize its of- 
ficer and enlisted reserve potential 
in the Fifth Army Area advanced 
rapidly last week when a committee 
of 25 oil and army men met here 
under chairmanship of J. E. Boud- 
reau, regional manager for Ethyl 
Corp. 

Mr. Boudreau said he was taking 
30 days leave of absence from Ethyl 
Corp. to get the program started 
throughout the 12 Midwest states in 
the Fifth Army Area, and declared 
it was “an advantage to the man to 
be put in a job where he can do 
the most good for the country in time 
of emergency and with a minimum 
of delay.” 

Army men cited the reserve pro- 
gram as an advantage to the oil indus- 
try in time of war by pointing to the 
reserve program subscribed to by 
telephone and railroad companies 
prior to World War II, which re- 
sulted in reserve units of those in- 
dustries being applied against draft 
quotas demanded by draft boards. 

Comprising the 18-man committee, 
in addition to the chairman are 
C. O. Garbrecht, Bay Petroleum 
Corp., Denver; E. M. Cooper, Chanute 
Refining Co., Chanute, Kan.; Miles 
Cowden, Cooperative Refinery Assn., 
Kansas City; F. W. McCurry, Derby 
Oil Co., Wichita; M. H. Robineau, 
Frontier Refining Co., Denver; Hoyt 
Ogram, Kanotex Refining Co., Chi- 
cago; H. E. Handy, Ohio Oil Co., 
Robinson, Ill.; J. B. Fairfield, Petco 
Corp., Chicago; J. W. Rees and E. N. 
Davis, Pure Oil Co., Chicago; Dr. 
Ford Blunck and M. A. Dixon, Stand- 
ard Oil Co., Indiana, Chicago; George 
W. Foster, Shell Oil Co., Wood River, 


Ill.; T. E. Mangelsdorf, Texas Co., 
Lockport, Ill.; C. D. Reed, Wood 
River Oil & Refining Co., Wood 


River, Ill.; John Chandler, Sovereign 
Service, Wichita; and John Howard, 
Ethyl Research Laboratories, Detroit. 


Republic Gets Avgas Plant 
NPN News Bureau 
WASHINGTON — WAA has an- 
nounced its approval of sale to Re- 
public Oil Refining Co., the wartime 
operator, of surplus aviation gaso- 
line plant at Texas City. Price of 
$2,300,000 compares with “appraised 
fair value” of $2,543,000 WAA said. 
Plant had 100 octane capacity of 
3,600 b/d and includes a fluid cata- 
lytic cracker and gas concentration, 
alkylation, thermal reforming and 
gas-oil distillation units. According to 
WAA Republic agreed to expend or 
commit itself to expend $250,000 in 
six months and $250,000 additional 
within one year for repair, restoration 

and rehabilitation of facility. 
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Character Reference 


2 Ca 


for Electrical Equipment 





Ni pump—for gasoline or other volatile fluids—can deliver finer service than is built into its 


motor. This explains the assurance that the Leland name plate brings. Seeing it, you know that 


the equipment manufacturer has gone the limit in providing long, safe, trouble-free life for his product. 


Leland has produced more gasoline dispensing pump motors than all other motor manufacturers com- 


bined—yet since Leland produced the first one with Underwriters’ listing only 3 10 of 1% of this great 


number have ever required factory service! This dependability characterizes Leland motors of all types. 


Look for Leland Motors always— for a guide to good equipment. 


FOR USE IN ATMOSPHERES 
containing gasoline, common 
petroleum, ethyl and methyl 
alcohol, acetone, and lacquer 
solvent vapors. (Underwriters’ 
Listing—Class 1, Group D). 


Oo Nie ei heb jie), bid tele] mm, lejie) s) 


TYPES: Single Phase (Repulsion 
start, Induction-run and Re- 
pulsion Induction); Polyphase; 
Direct Current. 


SIZES: 1{ to 5 HP. 


THE LELAND ELECTRIC COMPANY, DAYTON 1, OHIO 
and LELAND ELECTRIC CANADA, Ltd., GUELPH, ONTARIO 
Branches in all principal cities 


Leland Type RA (Repulsion Start, Induction Run) Continuous Duty Explosion-Proof Motor. 
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to a wayne 





THE WAYNE PUMP COMPANY 


ALSO MANUFACTURED IN ENGLAND BY THE WAYNE TANK & PUMP CO.. LTD.. NEWLANDS PARK, LONDON, S.E. 26 @ THE WA’! 


NATIONAL PETROLEUM NEWS 














WAYNE 100-A with the Horizontal Hose Reel is the 


most convenient pump ever built. The reel turns automatically so 





that hose always pulls straight out. The Reel is at fill cap height, 








and most serves can be made with the amount of hose in the 








loop outside the reel. However, when you need fourteen feet of 
hose, you have it instantly. There’s no tugging or pulling. The 
hose ‘‘stays put’’ automatically ... retrieves instantly. Wayne 
Model 100-A is just 53’’ from toe to tip. It will give your station 
‘‘the new look.’’ Matching Pump, Model 100-8, is available with 


Extenda-Hose. Write for bulletin and more facts now. 


14 ft. OF HOSE 


odel 100-A 
i 
far” your protection 4 4 


' 


* FORT WAYNE 4, INDIANA 


War C@., TORONTO e EQUIPAMENTOS WAYNE DO BRASIL, LTDA., RIO DE JANEIRO @® WAYNE PUMPS AUSTRALIA, LTD., ADELAIDE 
& 
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OIL PORTRAIT 


T. S. Petersen 











By DON SWEENEY 
NPN Special Correspondent 


“He’s a friendly sort of guy. Energetic. Follows 
through on everything he tackles, and keeps after people 
in a nice way.” 

That’s the way they feel about T. S. “Ted” Petersen 
around the bustling headquarters of the Standard Oil 
Co. of California in San Francisco. That Mr. Petersen’s 
friendliness, energy and persistency are valuable qualities 
in the eyes of the biggest company in the West was shown 
on Jan. 8 when he was named president of the organiza- 
tion. 

Fittingly, Mr. Petersen’s own philosophy of doing busi- 
ness fits the opinions his colleagues hold of him. He sums 
up this philosophy thusly, 

“If we can approach things in an easy and friendly 
manner, I believe we can get the job we have to do ac- 
complished most efficiently.” 

This philosophy has carried Mr. Petersen from the 
gasoline pumps at Standard’s station No. 45 on the corner 
of Fourth and Madison Streets in Portland, Oreg., to 
the presidency in 25 friendly, energetic and persistent 
years. 


From his San Francisco office, Mr. Petersen directs a 


42 





Easy Going, Friendly 
25-Year Career from 


To Head of Standard 


far-flung petroleum empire, commands 26,000 employes, 
and is responsible for $785 million in assets. In a quar- 
ter of a century of progressively more responsible posi- 
tions leading up to his present post, Mr. Petersen has 
mastered many skills. But, he says, 

“T’m still a salesman.” 

This skill makes the office of the president a pleasing 
place to do business. He lives his philosophy of the 
easy and friendly approach and, since courtesy is indis- 
tinguishable from salesmanship, he instinctively stands 
to greet any caller. 

An effortless smile and a firm handshake welcome 
visitors. Of medium height, Mr. Petersen dresses in 
carefully tailéred clothes, neither ostentatiously elaborate 
nor overly dignified. He speaks quietly, in terms that 
indicate he speaks to be understood, not to impress. 


Has Knack of Expressing Himself Simply 


Seventeen years in managerial posts with Standard of 
California have given him the ability to rise above the 
complexities and technicalities of oil company operation 
in his thinking. The most involved problems, reflected 
against th’s experience, emerge in terms a skilled sales- 
man might use to explain a difficult point to an unin- 
formed prospect. The efficiency of capital in alternate 
investment choices, in Mr. Petersen’s terms, is expressed 
this way: 

“We've got to figure out whether our dollars can earn 
a better profit in the form of more service stations or 
more drilling rigs.” 

The problem of absorbing the energies of over-aggres- 
sive personnel, translated by Mr. Petersen, becomes: 

“If we can show our employes exactly how they can 
best fit into the organization, we can save some of them 
a lot of heartache striving unsuccessfully to get places 
they wouldn't like to be after they'd arrived.” 

These two statements are characteristic of the appli- 
cation Mr. Petersen makes of his salesman-like approach 
to the varied day-to-day tasks that add up to being presi- 
dent of a huge, integrated oil company. 

In the way he visualizes his job, his tools are men. 
The job itself is two-fold: planning the achievements 
that the men who actually operate the company (in his 
view) should aim at; and choosing the right men for 
the job. Mr. Petersen says, 

“It’s our job to figure out what is going to happen aud 
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Manner Predominates 


Service Station Man 


Oil of California 


how we'll meet it when it does. I've got to plan aad 
organize.” 


Well Qualified to Select Right Men for Right Jobs 


Mr. Petersen is well qualified for the task of choosing 
the right men for the right jobs, for others have been 
choosing him for a variety of tough jobs ever since he 
joined Standard of California in 1922. 

‘His service record reads like the log of a mountaineer. 
Each few months, in the early days, brought a new and 
more responsible job. 

After six months at station No. 45 he was made a sales- 
man for a sub-station in Medford, Oreg. From then until 
Jan. 1, 1931, when he was brought into the managerial 
ranks, he sold petroleum products in litth towns and 
cities, in all kinds of offices from Southern California to 
Washington. 

When bleak 1931 dawned Mr. Petersen was transferred 
to Standard Stations, Inc., the service station operating 
subsidiary, as assistant manager of the Oakland ( Calif.) 
division. In two years he rose to manager of the mer- 
chandising department. 

It was five years before he took another step, but it 
was a long one—to general manager of Standard Stations, 
Inc. But his skill with men soon singled him out for 
another, more important job with the parent company 
as assistant to the president of Standard of California 
and manager of the employee relations and personnel 
department. For two and one-half years he used his 
selling skill to master manpower problems, but in 1941 
he returned to selling in the post of general sales man- 
ager in the marketing department. The next year he 
became a vice president and director and one of the 
seven key men who carried the load of bringing Stand- 
ard of California into and out of the war period success- 
fully. 

Though Mr. Petersen has been almost totally disassoci- 
ated in his work from the job of finding oil and getting 
it above ground, he believes that now and for years to 
come the emphasis in the petroleum business is on pro- 
duction. 

The job of building a marketing machine in his com- 
pany’s basic territory is largely accomplished, he feels. 
Twelve hundred Standard stations and 7,000 Chevron 
dealer stations blanket the West. Keeping this vast 
marketing plant up-to-date and integrated with western 
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population growth and movement won't be half the job 
that getting oil for the plant to market will be. 

“We could sell a lot more oil with our marketing 
set-up—if we could get it,” commented Mr. Petersen. 


Feels Marketing Costs Can Be Made Even Lower 


This doesn’t mean, however, that Mr. Petersen’s view 
on marketing is a static one. He feels marketing costs 
can be brought down even lower than they are, principally 
by more efficient physical handling of products. Prod- 
uct pipe lines in heavily built up metropolitan areas 
near refineries supplanting truck hauls can shave an im- 
portant fraction of a cent off distribution costs, for 
example. 

But just as the great saving effected by replacing 
250-gal. tanks in service stations with 5,000 and 10,000- 
gal. tanks called for increased capital investment, so will, 
in all likelihood, future improvements in marketing tech- 
niques. 

Again, he concedes, it is within the realm of possibility 
that the entire pattern of retail petroleum distribution 
might change. Pointing out that the super service sta- 
tion of today is a far cry from the station of 40, or even 
25 years ago, Mr. Petersen says that the now conven- 
tional station might give way to new forms. For that 
reason Standard of California is closely watching the 
self-service stations that have developed in the last year 
in the Los Angeles area. 


Very Active in Civic Activities 


Away from the oil business—-that is, as far away as 
the president of Standard of California can ever get 
Mr. Petersen carries a heavy load of civic activities. 
Chief among these is his work in the San Francisco 
Community Chest and in the California State Chamber 
of Commerce. A host of other civic improvement and 
charitable organizations lay claim to his time and he 
throws himself into this work in the same easy and 
friendly manner that he does his extra-curricular in- 
dustry work on the API Marketing Committe: 

Charitable work comes easily to Mr. Petersen, since 
his first job was as a missionary for the Mormon Church 
in New York City when he was 20. His interest in the 
church sprang from his birthplace, the community of 
Logan, Utah, which is predominantly Mormon. The 
son of a realtor, young Mr. Petersen moved with his 
family to Portland, Oreg. in 1912 when he was 16 years 
old. He attended school in Portland and participated 
in football and basketball. Characteristically, he was 
a debater and president of the student body. 

During World War I he attended Officers’ Training 
School in Louisville, Ky., and after the Armistice re- 
turned to Portland to follow his father’s footsteps in 
real estate. His admiration for the personnel policies 
of Standard of California, particularly its habit of pro- 
viding opportunities for advancement, attracted him to 
that organization. 

Married, Mr. Petersen has a grown son who served as 
an Army officer in World War II. From his pleasant 
home in San Mateo, a fine residential district in the San 
Francisco area, he occasionally ventures to a nearby golf 
club for a round, but prefers hunting, particularly pheas- 
ants. He also dabbles in gardening. 

Looking back over his 25 years with Standard of 
California, Mr. Petersen is likely to attribute his suc- 
cess to “just being around long enough.”’ 

But one colleague sized it up a bit differently, said he, 

“Petersen always makes me think of overdrive in an 
automobile. He’s always going a little faster than the 
next man, but with about half the effort.” 
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NEW CHEVROLET 


Advance-Design Trucks for 1948 


Only Advance-Design Trucks for 1948 
Have All These New and Finer Features: 


* New Chevrolet 4-Speed Synchro- 
Mesh Truck Transmission Entirely 


new Chevrolet developed 
Synchro-Mesh transmission 
assures truck users of un- 
paralleled new ease and 
efficency in truck operation! 





* New Chevrolet Advance-Design 


Gearshift Control Unrivaied new conven- in ’ 
ence and ease of operation The Newest Line... The Greatest 
in vance-Vesign modceis 
en pete pore Features ...The Biggest Values! 





steering column to provide new 
efficiency on every hauling job! 


“ Here are the nation’s biggest truck values 
* New Foot-Operated Parking 


Brake Here's a revolutionary new feature 


—with the latest and greatest features 


of Advance-Design Models of advance-engineering! They’re new 
with 3-speed transmission. The 
new Chevrolet foot-operated Advance-Design Chevrolet trucks for 1948 
parking brake provides safer, 
more efficient braking, plus —107 models on eight wheelbases — built 





new, clear floor area! 
to deliver Transportation Unlimited! See 

* New Improved Chevrolet Valve- 
in-Head Engine The world’s most economi- 


¢ cal engine for its size—Chev- 
rolet’s power-packed valve- 


them at your Chevrolet dealer’s. 


CHEVROLET MOTOR DIVISION, General Motors Corporation, DETROIT 2, MICHIGAN 


in-head engine is now even 
finer, with vital new features —— 





that assure greater durability 
and operating efficiency — 





* New Multiple-Feature Develop- 


: : ... PLUS THESE FAMOUS PROVED ADVANCE-DESIGN FEATURES: 
ments Chevrolet's Advance-Design provides 





new splined rear axle shoft The Cab that “breathes”* e Flexi-Mounted cab e Uniweld all-steel 
ttach t t heel hubs f . » = 
porsruntices atin thar eect construction e Large, durable, fuily adjustable seat e All-round visi- 
greater strength and durability e: ; g : 
in heavy-duty models. ... New bility with rear-corner windows” e Extra-durable frames e Full-floating 
heavier, more durable springs. hypoid rear axles e Specially designed hydraulic truck brakes e 
_ aw ole een Thorough cab-sealing insulation e Standard cab-to-axle-length dimen- 
bearing-seal design... i ie ‘ . 
sions permitting interchange of bodies ... and MANY other fine features. 
*Fresh air heating and ventilating system and rear-corner windows optional at extra cost 








CHOOSE CHEVROLET TRUCKS FOR TRANSPORTATION UNLIMITED! 
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e Butane-Propane Assn. launched a 
Record-Keeping Forms Help cutene stahy wie an 6 pear eon 
The initial step was to find an or- 

ganization which had the ability to 


bad level ropriate forms for the 
Gauge Profit Loss Factors eae. “FThis NBPA did oo ce 
° ing arrangements with Ross-Martin 

Co., Tulsa. 





By ELWIN E. HADLICK The fruits of that study now are : ’ . 
: ing to h fae aye > are avail Collected Existing Forms 
Tinseutinn lon Peestdent coming to harvest, and now are avail- 
: able to all who care to improve their NBPA collected existing forms 
National Butane-Propane Assn. own record keeping, and by so doing, from as many companies as would 
to increase their knowledge of their supply them, turning them over to 
It’s one thing to do business—it’s own operations. the Tulsa company for study, engi- 
quite another to know what you are The real struggle in the butane- neering and suggestions as to par- 
doing. There are unfortunately some propane gas industry is the constant ticular forms which ought to be de- 
distributors of butane and propane battle to strike a balance between signed specifically for use in the 
gas who do not know what their service and profit. This is a busi- butane and propane gas _ industry 
business is doing for them and for ness of supplying service along with Engineers of the company engaged 
their investment. To help distribu- product; the service must be as fine to develop the forms analyzed the 
tors to readily know the important as the product; but woe unto the record-keeping problems of the in- 
things about their businesses, Nation- operator who fails to balance the dustry, the relative importance of 
al Butane-Propane Assn. started an service he gives with his potential certain facts and the means and 
investigation more than two years profit. methods of determining them, and 
ago. To assist marketers, National the manner in which the industry, 
= . 
"DF | tf XPF rcore m1 
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. on Mevte f Ipme outes Driver 
| T ee < OPERATING FXPENSF 
e York Order Number | “ai ve «} ed Fuel ? * pot Toot ‘ie es =e rer | few 
Ae wer (Street f Ne te Phe ‘ er 
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+ i Are “4 
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Forms illustrated here are: DELIVERY EXPENSE RECORD— 
venga | ow Monthly report on which costs of getting merchandise to 
customer are recorded. 
ORDER MEMO—Supplied in pad form and designed for 
, - handy use beside telephone. 
+ oni, ; | CUSTOMER RECORD—Designed to tell an operator all he 
F j should know about a customer. 
WORK ORDER—Generally used in duplicate. with second 
copy retained at the office. 
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as represented by those submitting 
forms, had met its problems. We 
are now on the threshold of publica- 
tion. 

At NBPA’s second annual conven- 
tion and trade exhibit in St. Louis 
last September, there was an interim 
report on the form study. This was 
presented by W. W. McCarty under 
the title, ““Modern Forms for a Fast- 
Growing Industry.” Mr. McCarty’s 
job was to design forms which the 
operator needs and can use. But an- 
other step was necessary. It was 
important that these forms be engi- 





neered into a pattern so that the op- 
erator can at any time get from his 
records the answers which he needs 
in order to intelligently conduct his 
business. Consequently, when Mr. 
McCarty finished his part in the pro- 
gram, the project passed on to the 
Ross-Martin management engineer, 
Marshall Massey. It was his task to 
assemble the various parts into a 
workable machine. 

Then came the study of Mr. Mas- 
sey’s work by the Forms Committee 
of NBPA. After allowing members 


of the committee some two weeks 
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IL OREAS! 


WEARS PROOE 





F.0.8. DANVILLE, 100-450 LB. DRUMS 


CHASSIS LUBE ° 


PRESSURE GUN ° 
c& High melting point 


Cc Water insoluble 


& Made from heavy viscous stocks 


cS Clear, transparent—high resale appeal 
Special products made to your specifications 
ALL SIZE PACKAGES—YOURS OR OURS 


Get your PREMIUM OILS—COMPETITIVE OILS--APPROVED 


mixed carloads, 
transports, LCL shipments, from ONE SOURCE IN ONE SHIP. 


GEAR LUBES—GREASES—ANTIFREEZE in 


MENT. No redistribution cost. 
tank cars. 


PRAIRIE STATES OIL & GREASE COMPANY 
Danville, Illinois, Phone 1636 


46 






All size packages—1 qt. to 
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"FT for study of these 
7 % a 


‘proposals, NBPA 
/ called a meeting of 
“members of the 
committee for dis- 
,cussion with Mr. 
, Massey. The mem- 
bers of NBPA’s 
_Forms Committee 
; gave generously of 
‘their time and ef- 
fort for the bene- 
fit of the industry. 

They are deserv- 
ing of great praise 
for fine job they have helped to do. 
The chairman of the committee is J. 
H. Winton, Winton Automatic Gas 
Co., Beaumont, Tex. He has been as- 
sisted by: Charles Grau, Onigas Co., 
Rhinelander, Wis.; C. W. Guy, Gen- 
eral Gas Corp., Baton Rouge, La.; 
John L. Locke, Northwestern Blaugas 
Co., St. Paul; and H. H. Torbit, 
Union Gas & Equipment Co., Pueblo, 
Colo. 

Now the industry has available to 
it the results of serious study made 
by engineers and by well-qualified 
members of NBPA. These _ results 
are now available in a booklet, “How 
to Stretch LP-Gas Profits.” The 
booklet is available without charge 
from NBPA or from the. publisher, 
Ross-Martin Co. P. O. Box 800, 
Tulsa. 

It should be kept in mind that the 
object of this entire study has been 
to develop those forms which are pe- 
culiarly necessary in the butane-pro- 
pane gas industry. There has been 
no attempt to design special forms 
for all those routine operations 
which can be handled on stock busi- 
ness forms which are readily avail- 
able. To have tampered with forms 
of that type would have simply com- 
plicated the issue with no benefit to 
anyone. There are many standard 
forms available at moderate prices, 
very much suited to use in butane- 
propane gas operations. What has 
been done is to design 10 forms for 
specific use in this industry. It is 
not likely that any one company 
could or would use all 10 forms. it 
is entirely conceivable that there are 
operations which are so extensive as 
to require more complicated forms 
than those which have been designed 
and which are now being offered. It 
also is likely that there are some 
operations on a scale too small to 
justify adoption of very many, if any, 
of the forms. 

In other words, the effort has been 
made to develop forms for averag 
use. An effort was made to hit the 
middle of the road and to design 
forms which would be of the great- 
est good to the greatest number 

And what have we to offer? 

We offer to the industry the re- 
sults of an intense study of record 
keeping by a group of experts. 

Soon a publication to be known as 


Mr. Hadlick 
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by the Leader in Trucks Built and Trucks in Use! 


They're red-hot! Ford Bonus* Built Trucks for ’48 are the hottest 





trucks in Ford history! Over 139 new models for the widest job 
coverage ever! Three new engines, a Six and two V-8’s! New 
Million Dollar cab! New BIG JOBS! Dozens of new features, 
plus the unparalleled know-how of the truck maker who has 
built more trucks than anyone else, and has more trucks in use 


today! For 30 consecutive years there have been more Ford Trucks 


w/ BIGGEST FORD 
RUCKS EVER BUILT! 





| NEW FORD | 
BIG JOBS 


GROSS TRAIN WEIGHT R 
AT 
UP TO 37,000 Les oes 


G 
-V.W. RATINGS UP TO 21,500 Les 
—_—_ : 


TRUCK BODY AND PAY 
l 
RATINGS UP TO 14.299 ies. 














BUILT AND WARRANTED FoR 
UP TO 37,000 LBS. GROSS 






NEW HIGHER RATINGS! 


fe. Soe " Gross Train Weight up 48% 
Fa i Nis, Gross Vehicle Weight up 42% 
“ Truck Body and Payload up 39% 
q ross , 
a = Weight Vehicle Weiety pare 4 
aa pp Ibs. 19,000 Ibs. 12,500 
1000 Ibs. 21500 ibs, 200 tbe 


14,200 Ibs. 
145 HORSEPOWER 
V-8 TRUCK ENGINE! 


_—. more horsepower than 
Foss ‘an 337 cu. in. displace- 
a i Ibs-ft, torque at 






























. : . UP T f 
in use than any other make! See your Ford Dealer today! Single —- a TIRES! | 
) J , g nd dual rear. 9.00. 
20's availabl 
*BONUS: “Something given in addition to what is usual or strictly due.””— Webster s Hable on the F-7 BIG JOB. 
. NATIONWIDE SERVICE! ~ . ty 
pe BIG JOBS ore backed by / 6400 ty, 
400 service stations—more than DEA 
| ore available for any other trucks “ ~ aps mf 
in this capacity range. oa ) 
| —— ° . lord Theate Y, Sunday afternoon VRB 
| 4 4 8B | be Ss 8B “Orr, €@ your neu ‘paper for time an Sablon 





BUILT STRONGER TO LAST LONGER 


LIFE INSURANCE EXPERTS PROVE AND CERTIFY » + FORD TRUCKS LAST UP TO 
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19. 


LONGER! 
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“Record-Keeping Guide for the Bu- 
tane-Propane Gas Business’’—an out- 
line of the manner in which various 
forms can be used to give operators 
an intelligent picture of their opera- 
tions—-will be issued. This guide will 
be available at a modest charge. 
There will be another step in the 
program at a little later date. This 
will be a simple system for the small 
operator who employs no bookkeep- 
er or accountant but who keeps his 
own books. There will be a sheet 
for each day, 31 sheets to the book; 
12 books will record the transactions 


for a year. In addition there will pe 
the necessary operating or field 
forms. Full information on _ this 
phase of the program will be avail- 
able to the industry within a few 
months. 

As indicated, there are 10 types of 
forms specifically designed for the 
butane-propane gas industry. Indi- 
cations of these forms are carried in 
the illustrations accompanying this 
article. These ten types of forms 
and their purposes are: 

Delivery Expense Record: A form 
by means of which a monthly report 


DISTRIBUTORS-DEALERS 


This SILVER ANNIVERSARY is your 
Golden Opportunity to share the 


business-building advantages at the 


NATIONAL OIL HEAT EXPOSITION 


CHICAGO COLISEUM .. 


dk SILVER ANNIVERSARY EXPOsI- 
7. AND CONVENTION will be 
your Golden Opportunity—the open 
door to the next 25 years of continued 
progress. The first showing of truly 
post-war equipment your chance to 
join in the swing to the new fuel-sav- 
ing installations. 

The public's insistence on oil as the 
preferred fuel, the enormous replace- 
ment market ready and waiting 
these are acknowledged by the new and 
improved equipment, which will em- 
phasize fuel and other savings. At no 
time in history have there been greater 
improvements than will be revealed in 
this, the industry’s Greatest Show! 

Distributors and dealers the country 


over are coming to see and to discuss 


. APRIL 5 thru 8, 1948 


the significant improvements and 
trends to be unveiled. You are urged, 
in view of continuing heavy demand, 
to make immediate hotel reservations 
through the Housing Bureau, 105 West 
Madison St., Chicago 2, Ill. This Silver 
Anniversary is truly your Golden Op 


portunity. Plan now to attend. 


CONVENTION HIGHLIGHTS 


Meetings featuring authoritative 
speakers on engineering, merchandis- 
ing, industry problems will be held 
concurrent with the show—''Opening 
Day’, April 5; “Institute Day’, April 
6; “Burning Oil Industry Day”, April 
7; ‘Dealer Day” 


Banquet with all-star entertainment 


April 8, climaxed b 
, Aj ) 


Plus special programs for the ladies 


SILVER ANNIVERSARY 
NATIONAL OIL HEAT EXPOSITION 


CELEBRATING 25 YEARS OF PROGRESS AND SERVICE TO AMERICA 


OHI, 6 East 39th Street, New York 16 
EXPOSITION HEADQUARTERS, PALMER HOUSE, CHICAGO 
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can be made of the cost of getting 
merchandise to the customer. The 
form as developed differs from any- 
thing found in the survey of indus- 
try forms. There is sufficient flexi- 
bility in this form to make it applic- 
able to the business of any operator. 
The essential value of this form is 
that it shows all costs of operating 
each piece of automotive equipment 
each month. 


Work Order: This form would 
generally be used in duplicate, with 
the second copy, retained at the of- 
fice, carrying only the first section 
material. This work order is the 
authority for the service man to ac- 
complish the job described on its 
face. It is a reporting medium by 
which the installer makes known the 
materials used and the amount of 
time spent on the job. It serves as 
an acknowledgment on the part of 
the customer that the work was done. 
And finally, it serves as a posting 
medium in the office. Through the 
work order the total costs involved 
in any job are shown, and profit- 
ableness of the job can be deter- 
mined. The work order is for use 
on regular service calls as well as on 
new installation jobs. The particu- 
lar form offered is a ‘‘middle of the 
road” compromise among a variety 
of forms in use in the industry. 


Purchase Order: This form will 
be prepared for execution in tripli- 
cate and will come in pads. Its use 
is optional. There is much variance 
in the thinking in the industry as to 
the need for a form of this type. 


Route Card: This form is devised 
for proper routing and scheduling of 
deliveries to customers. By proper 
routing an operator reduces delivery 
expense. The purpose of this form 
is also accomplished by the next 
form, known as “Customer Schedule 
Card” which represents another man- 
ner of accomplishing the same job. 

Customer Record: There is a great 
deal of variation in the industry in 
the matter of customer records. The 
form proposed is believed to be de- 
signed to tell an operator all that he 
should know about a particular cus- 
tomer. 

Cylinder Record: Two forms are 
provided in order to give adequate 
data to make a really complete cyl- 
inder record. One form is a record 
by cylinders, the other by customers 
There unanimous agreement 
among the experts that both forms 
are necessary for adequate control. 

Sales Ticket: Under this heading 
there are really five forms. The first 
is called a sales ticket, the next is 
a gas delivery ticket, the _ third 
and fourth are called sales slips and 
the fifth is designated as an invoice. 
The uses for the various forms are 
obvious. 


was 


Daily Sales Report: Two forms are 
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provided, one for use on the 
the other for use in the office. 

Order Memo: The order memo is 
to be supplied in pad form. It is the 
handy device to be kept next to the 
telephone. A study of the form will 
indicate that it calls for all neces- 
sary information. 

Receipt: Every customer who pays 
cash wants a receipt. Two types are 
suggested. They will be available in 
single sheets, bound in book form 
with a perforated tear-out feature, 
and two-part sets in book form. Thus 
each operator can have the type he 
prefers. The operating company’s 
name and address can be inserted by 
rubber stamp. 


route, 


Liquid Fuel, LPG Stove 
Production Shows Drop 


NPN News Burean 

WASHINGTON Production of 

liquid fuel and liquefied petroleum 

gas heating and cooking stoves de- 

clined in November, as did _ ship- 

ments of most classes, according to 
Census Bureau. 


Bureau's heating stove’ report 
shows following details: 

Kerosine, gasoline and fuel oil 
stoves—production down to 230,029 


units from October’s 321,740; ship- 
ments down to 240,434 from 333,782; 


unfilled orders down to 1,479,583 
from 1,649,503. 
LP-Gas Vented Circulators—Pro- 


duction down to 9,234 from 9,564 in 
October; shipments up to 9,949 from 
9,180; unfilled orders down to 54,751 
from 63,088. 


LP-Gas Unvented Circulators—Pro- 
duction down to 23,453 from Octo- 
ber’s 24,054; shipments up to 23,169 
from 20,572; unfilled orders down to 
76,999 from 113,646. 


LP-Gas Radiants— Production down 





A ‘Pink’ Market, Maybe 


GLASGOW, Scotland—‘Col- 
oured petrol’’—tinted gasoline 
is being considered in Britain as 
a means of defeating black mar- 
ket operations, according to re- 
ports here. Trade circles feel 
tinting the products for com- 
mercial use might bring an end 
to coupons and return the issue 
of the basic ration for private 
motorists. Motor clubs in Britain 
have met with king’s counsel, 
a representative of Scotland 
Yard and another member of a 
committee to investigate black 
market operations to discuss 
the tinted motor fuel proposal. 
It has been suggested that an 
invisible chemical, presence of 
which could be detected only by 
analysis, be placed in the fuel. 
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to 25,751 from 32,972; shipments 
down to 27,027 from 31,796; unfilled 
orders down to 124,324 from 158,512. 


Cooking stove report shows these 
details: 


Kerosine, Gasoline And Fuel Oil 
Stoves Production in November 
down to 38,804 from 40,912; ship- 


ments up to 40,488 from 38,607; un- 
filled orders up to 378,932 from 371,- 
485. 


LP-Gas Standard Ranges— Pro- 
duction down to 43,022 from 51,279; 
shipments down to 42,290 from 
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92,524; unfilled orders down to 105, 
290 from 108,120 

LP-Gas Apartment Ranges—Pro 
duction down to 6,462 from 7,638; 
shipments down to 6,300 from 8,119; 
unfilled orders up to 38,198 from 


35,218. 
LP-Gas And Oil Combination 
Ranges—Production down to 2,468 


from 3,110; shipments down to 1,811 


from 3,127; unfilled orders down to 
2,210 from 2,859. 
Data were contained in bureau's 


“Facts for Industry” reports, Series 
M51E.1-117 and M51E.2-117 


SPECIALIZED SERVICE 
TO THE PETROLEUM INDUSTRY 













Another 
Terminal 


Designed ond 
Engineered by 
Lundstrum & 

Skubic, Inc 








Standord Oil Co. (Indiana) 
Marine Terminal at Peoria, illinois 


With their close, intimate knowledge of the highly specialized requirements of the Petroleum 


Industry, the firm of Lundstrum & Skubic, Inc., Architects and Engineers, has been exceptionally 


successful in the preparation of plans and specifications, and in furnishing inspection and 


supervision for many diverse projects. Their knowledge and experience applies specifically 


to the technical and practical problems in building 


TANK CAR LOADING DOCKS @¢ 


COMPLETE PIPE LINE AND MARINE TERMINALS @ 
LUBE OIL STORAGE PLANTS @ STORAGE TANKS AND PIPING 
PRODUCTS PIPE LINES AND PUMPING STATIONS @ 


BULK STORAGE PLANTS 


RIVER DOCKS 


METERIZED TRUCK TRANSPORT DOCKS 
BARREL FILLING, CLEANING AND PAINTING FACILITIES 
FIRE FIGHTING SYSTEMS @ PUMP HOUSES @ 


WAREHOUSES, MACHINE 


SHOPS AND GARAGES @ OFFICE BUILDING @ SERVICE STATIONS 
@ INDUSTRIAL PLANTS AND MISCELLANEOUS BUILDINGS AND STRUCTURES 


The services of this specialized organization 
are now available to supplement and extend 
the work of the engineering divisions of all 
oil componies. These services are given by a 
complete organization with the necessary 
engineering facilities which has proved the 
value of its experience. 

It is an organization which knows many of 


your problems and how to solve them, small 
enough to give personal service and to em- 
ploy the knowledge and attention of the 
principals themselves 

Your inquiry for details and further infor 
mation will receive immediate attention and 
a personal coll can be arranged at your 
convenience 


LUNDSTRUM & SKUBIC, INC. 


ARCHITECTS AND ENGINEERS 
53 WEST JACKSON BOULEVARD © CHICAGO 4, ILLINOIS 





49 








PREVENTIVE MAINTENANCE 





Headlamp Adjustment and Inspection 


Rank High as Truck Safety Factor 


This is the sixth in a series of 
stories devoted to truck preventive 
The seventh and fi- 


nal article in the series will deal 


maintenance. 


with preventive maintenance of en- 
gines. 


By HOLGER RIDDER 
NPN Staff Writer 


Though headlight failure accounts 
for an average of only 5.4% of com- 
mercial vehicle accidents for the pe- 
riod 1942 through 1946, according to 
ICC reports, the matter of headlights 
(or headlamps) deserves special con- 
sideration in any preventive mainte- 
nance program. There is one para- 
mount reason for this. 


Headlamps may .ot fail and yet 
be the cause of an accident. A head- 
lamp may be faulty and yet continue 
to function. And, a faulty headlamp 
often can prove more dangerous than 
one which fails entirely. 


Improperly adjusted and main- 
tained headlamps can cause glare 
which will blind the driver of an ap- 
proaching vehicle, or the headlamps 
may not give the truck driver suffi- 
cient light on the highway for safe 
operation during night operation, par- 
ticularly during bad weather. 


J. Willard Lord, safety and fire 
prevention head of Atlantic Refining 
Co., declares that headlamps properly 
adjusted and maintained can help 
reduce accidents and reduce strain on 
drivers. In this connection, he also 
stresses the importance of clean wind- 





Reprints 

Reprints of this series of 
articles (seven in all) will be 
available to NPN readers soon 
after the last article in the 
series is published. It is sug- 
gested that orders be placed as 
soon as possible. Address Read- 
ers Service Department, NaA- 
TIONAL PETROLEUM NEWS, 1213 
West 3rd St., Cleveland 13, 
Ohio. 
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shields and windshield wipers in good 
operating condition. 

Reporting on accidents among com- 
mercial carriers (1942-46) attributed 
to lighting system failures, ICC gives 
this percentage breakdown of the 
various types of faliure: 


Lighting System Defects 
Defects % of Total 


Short circuit 63.1% 
Under dash 14.8% 
Under cab 6.6 
Under hood . 3.0 
Cargo space 5.2 
Fuse or circuit 
breaker 17.0 
Feeder cable short 7.0 
Generator 1.8 
Clearance lamps 2.2 
Headlamps went out 2.6 
Due to rain | 
Not specified 2.2 

Lamps out 3.3 
Headlamp 1.5 
Stop lamp Pe 
Tail lamp Re 
Dash lamp A 

Defective switch 10.3 

Defective connection be- 
tween units 5.6 

3roken connection 1.1 

Defective wiring 3.3 

3ad ground connection aoe 

Fuse block loose 7 

Voltage regulator 1.5 

Miscellaneous ry 

Lights went out, defect 
not specified 9.3 


Guide Lamp Division of General 
Motors has prepared a guide on “How 
to Aim Headlamps for Maximum Il- 
lumination and Safe and Courteous 
Night Driving.” Some illustrations 
from this guide are shown on page 
52 and show how the oil marketer 
(whether he operates under a pre- 
ventive maintenance program or not) 
can check and adjust the headlamps 
of his own vehicles for best results. 

Regarding PM for headlamps, the 
guide says: 

“The lens control the distribution 
of light in the beam. It takes the 
light as it comes from the reflector 
and distributes it where it will do the 
mvust good on the road. Since there 
are different kinds of reflectors each 
lens is designed to be used with the 
particular reflector bearing the same 


trade name. So it is important that 
the trade name on the lens reflector 
and lamp body be identical. Any 
other combination will result in im- 
proper light distribution. 


“Tf a lens is improperly located (ro- 
tated slightly) it will send the light 
intended to illuminate sides of the 
road down sharply on one side and 
up in the air on the other. A beam 
distorted in this manner is undesir- 
able to drive behind and can be dan- 
gerously glaring to an approaching 
driver. 

“All lenses should be thoroughly 
and regularly cleaned. Dirty lenses 
sometimes absorb up to 30% of the 
light passing through them. An in- 
verted lens will distort the beam pat- 
tern and place the hot spot at the 
bottom of the beam instead of at 
the top where it does the most good. 


“Three-beam lenses’ should _ be 
checked for ‘right’ and ‘left’ (as 
viewed from the driver’s seat). A 
right lens on a left lamp or a left 
lens on a right lamp will complete- 
ly change the designed beam distribu- 
tion and destroy the efficiency of a 
three-beam lighting system. 


“A cracked or broken lens. will 
allow moisture, dirt and fumes to 
reach the reflector. If these 
foreign elements remain in contact 
with the ... surface, the reflector will 
be ruined. 


“The gasket is located between the 
lens and reflector to prevent dirt, 
moisture and fumes from reaching the 

reflector and damaging it. Re- 
place the gasket if it is broken, hard 
or crumbling ... if it has shrunk 
so that the ends no longer meet. In- 
stall gaskets with the joint at the 
bottom to facilitate drainage. 


“In order to reflect light efficient- 
ly, the silvered surface (of the re- 
flector) must be thoroughly clean 
and have a high polish. Use only 
absorbent cotton or an especially pre- 
pared polishing cloth in applying 
cleaning compound... 


“If a reflector does not clean up 
well or if any of the nickel or brass 
shows through the silver plate, re- 
place the reflector... 

“Reflectors must be perfectly para- 
bolic to direct the light properly. The 
original accuracy cannot be restored 
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NEW SINCLAIR FLEET 
IN WASHINGTON 








This heavy-duty Autocar tank truck is one of a 
fleet recently put in service in Washington, D. C. 


by Sinclair Refining Company. Each of them hauls 


3,500 gallons on a wheelbase of only 123'2 inches. 
They cost less, because 


Compact, powerful and dependable, these great they do more work 


Autocars set new standards for low-cost, metro- 


politan fuel delivery. 


Preventive Maintenance of Trucks 





by straightening a damaged reflector. 
_ To get proper results, pre- 
cision built bulbs must be used. In- 


either in the amount of light com- 
ing from the bulb or in the life of 
the bulb, as illustrated in the follow- 





Low 
frequently encoun- 
It can result from a number 


voltage regulator or generator. 
voltage is more 
tered. 





ferior lamps with misshaped or mis- ing chart: of things. Two of the most common 
placed filaments will destroy the de- Light Out- Expected causes are poor grounds and de- 
signed beam pattern Replace Voltage at put in Can- Hours fective fuse clips.” 
sagged filament bulbs Replace the Bulb = dlepower of Life Voltage can easily be checked with 
blackened bulbs . . . the dark coating a low reading voltmeter 
» wi . ; 32 400 , 

on the bulb glass will absorb much 6.1 3 
of the useful light. 5.75 26 800 Recommendations made by ICC 

“A 32 candlepower bulb is de- 6.8 50 100 as applying to truck preventive 
signed to burn at 6.1 volts. If the “. . . High voltage at the bulb is maintenance are outlined in a 
voltage varies, a sacrifice is made usually due to an improperly adjusted story appearing on p. 54. 
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J. Willard Lord, Atlantic Refining Co., presented these il- 
lustrations to show how head lamps can be adjusted and 
tested. Guide was prepared by the Guide Lamp Division, 
General Motors Corp. 


Above—Locate the true base line. Place two 36-inch 
sticks exactly in line with the center of the front and rear 
wheels and locate a point on the right side of the screen 
in line with the tops of the sticks. This should be marked 
36 inches. Locate a 36-inch point on the left side of the 
screen in the same manner. These two points locate the 





True 36 inch base line —— 


Distance between 


true 36-inch level on the screen from which other levels 
may be measured. 


Right—Locate the horizontal focusing line. Measure the 
height from the floor to the center of the headlamps (in 
this example 30 inches) or 6 inches below the 36-inch 
base line. Focusing line for sealed beam lamps should be 
set 3 inches below the center height of the headlamps. 
Thus, in this case the focusing line should be set 6 inches 
plus 3 inches, or 9 inches below the 36-inch true base line 


-25° ——-- 4 








es © 


wal centers, 

















Above—Center screen on center line of car and locate 
vertical tapes. Measure and mark exact center of rear 
window on a bit of adhesive tape. Sight through this 
center over the radiator ornament to center line on screen. 
shifting the screen sideways to bring points in line. On 
cars equipped with divided windshield, locate two points 
on the screen by sighting first past left edge of divider 
and then past right side. Shift screen until its center line 
is midway between these points 


Locate vertical tapes. Measure distance between head- 

















Above—tTruck operators should aim headlamps on each 
truck at least once with truck fully loaded and make 
record of the low beam position. Then make a record 
of high and low beam positions with truck empty. Such 
a record will permit accurate checking and aiming of 
headlamps with trucks either loaded or empty. 


Right—Lamps should be in good condition. Tires should 





Insert two 4 screw eyes in screen 48° each side 
of center and 20 above floor.(for large trucks) 


lamp centers. Set vertical tapes this distance apart and 
equally spaced from center line. 


Right—Sighting through a truck usually is not possible 
and sighting through the cab of cab-over-engine tractor 
is too short a distance for real accuracy. Therefore, pass 
a string through the quarter-inch eyes on the screen and 
around the rear wheels. Adjust length so that screen will 
be 25 ft. from headlamps, with string pulled tight. Shift 
screen sideways until string on each side is parallel to 
rear tires and equidistant from front center of truck 





be correctly inflated and springs should be without sag 

or broken leaves. With screen correctly set, cover one 

headlamp and aim the upper beam of the other straight 

ahead so that the “hot spot” of the beam is centered on 

the intersection of the horizontal and vertical tapes. Re- 
peat operation for the other lamp 








52 


NATIONAL PETROLEUM NEWS 





ONLY DODGE OFFERS 
YOU ALL THESE NEW 













NEW LEFT OR 


fg RIGHT one 


2. EASIER HANDLING BECAUSE OF NEW CHASSIS DESIGN 


You can turn these new 
‘** Job-Rated”’ trucks in much 


OLO LEFT TURN 


wheelbases. Front axles have 








1 » NEW ALL-WEATHER 
VENTILATION 


Year-’round comfort is 
assured by a combination 
of fresh air intake, hot 
water truck heater, de- 
froster tubes, vent win- 
dows, and cowl ventilator. 





smaller circles—and steering 
is much easier, too. This is 
due to a new type of steering, 
in combination with shorter 


been moved back and engines 
forward, placing more of the 
engine and cab weight on the 
front axle. You get much 
better weight distribution. 





3. MORE COMFORT FROM 
“AIR-O-RIDE” SEATS 











New weight distribution, 
wider tread front axle, 
longer springs produce a 
marvelous new ‘“‘cushioned 


ride.’ ‘‘Air-O-Ride”’ seats 
give a “soft,” “firm,” or 
“medium” seat. 7 full 


inches of seat adjustment. 
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4. IN ALL... 248 BASIC “JOB-RATED’’ MODELS 
Every unit of every Dodge truck, from engine to 
rear axle, is “‘Job-Rated’’ for economy, performance, 
and long life. You save money with a truck that fits 
your job! 248 different basic chassis and body models, 
engineered for gross vehicle weights up to 23,000 
pounds, and gross train weights up to 40,000 pounds. 


..and only 
DODGE 


Dodge builds 
"Gob-Reited ” 


trucks! 


Sob Real” 
TRUCKS 











how to te 





PLACES AT ONCE! 


CONTROL TRUCK LOADING AT FOUR STATIONS WITH 
ONE ATTENDANT, THIS SAFE, FAST, TIME-SAVING WAY 


When truck loading meters are equipped 
with SMITH AUTOMATIC SET STOP and 
VALVE the delivery is automatically 
controlled. Simply set the compartment 
capacity on the predetermining counter 
and move the control handle. The pump 
is started and valve opened. When deliv- 
ery reaches completion the flow is slowed 
down, topping the compartment — valve 
closes on exact gallon and stops pump. 
Duplicate tickets are printed showing the 
exact amount delivered with product 
identified—your copy providing you with 
an infallible accounting system. May we 
tell you more about it? 








SMITH METER COMPANY 


SUBSIDIARY OF A. O. SMITH CORPORATION 
FACTORY—5743 SMITHWAY, LOS ANGELES 22, CALIF. 
Sales Offices: NEW YORK, CHICAGO, HOUSTON, LOS ANGELES. 


In Canada: TORONTO, VANCOUVER. Internationa! Division, 
MILWAUKEE 1, WISC. locol Agents in All Principol Cities 
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ICC Recommendations 
Stress Importance 
Of PM for Trucks 


Since many recommendations made 
by ICC in its Bureau of Motor Car- 
riers Safety Section accident report 
for 1946 apply quite aptly to pre- 
ventive maintenance, excerpts from 
the report are printed herewith: 


1—Motor carriers who have been 
waiting for the day when new vehi- 
cles will be readily available as the 
solution to their mechanical defect 
problems will find only slight en- 
couragement in this analysis (parts 
of which are included in the last 
four articles in the accompanying 
series of articles). The figures in- 
dicate that the age of the vehicle 
has little relation to its condition. If 
accidents due to defective parts are 
to be minimized, inspection and main- 
tenance—and not replacement by new 
vehicles—must be relied upon. 


2—Defective brakes are and un- 
doubtedly always will be the cause 
of more accidents than any other 
type of defect. . . The analysis shows 
that the majority of such accidents 
are obviously caused by failure to 
properly maintain the braking sys- 
tem. Bad adjustment, leaky lines and 
valves, greasy brake lining, restricted 
hose and tubing are all essentially 
maintenance problems. Many of the 
other defects could be eliminated or 
reduced if proper precautions had 
been taken. 


3—“Engine defects” are character- 
ized by their multiplicity of causes. 
Parts of the engine designed to ac- 
complish the chief functions such as 
carburetion, ignition, and cooling, all 
exhibit occasional defects. Such de- 
fects ... are usually easy to detect 
and correct. If “rat nest” wiring 
were eliminated, hoses tightened or 
replaced, carburetors cleaned and 
tightened, and fuel strainers checked, 
almost all “engine defect’ accidents 
would be eliminated. 


4—-Steering” accidents could be 
eliminated in large measure if main- 
tenance departments abided by the 
sports axiom of “keeping an eye on 
the ball.’”’ Ball and socket joint fail- 
ures are, by far, the most frequent 
cause of “steering” accidents. 


5—‘Wheel and associated parts” 
failures are to a large degree lug nut 
and stud failures. Such failures gen- 
erally are not due to defective ma- 
terial but to failure to tighten pro- 
perly. . . Some carriers seemingly 
operate on the theory that if a few 
nuts are missing there are sufficient 
remaining to serve the purpose. 


6—The “other defects’ causes of 
motor vehicle accidents are almost 
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as numerous as the “other parts” 
that go to make up a vehicle. Car- 
riers cannot be expected to examine 
all parts of a vehicle at sufficiently 
frequent intervals to detect all fail- 
ures or impending failures. Of neces- 
sity, those parts which by experience 
are highly reliable are not and should 
not be inspected at as frequent in- 
tervals as are those parts which do 
fail frequently or even if they fail in- 
frequently would be highly likely to 
result in an accident. It is, therefore, 
to the carrier’s interest to determine 
what parts fail and to direct his at- 
tention particularly toward those 
parts. The parts may, and do, vary 
by type of carrier and type of opera- 
tion and it is up to each carrier to 
locate and correct his own troubles. 


7— ... It is the manufacturer's 
duty to design and construct vehicles 
which will be safe to operate and also 
to caution the user to use the vehicle 
for purposes within its safe capabili- 
ties. It is the carrier’s obligation to 
use the vehicle for the purpose for 
which it was designed and to see that 
it is properly inspected and main- 
tained. It is the driver’s duty to re- 
port accurately to his employer the 
nature of any defects discovered by 
him, to perform such inspections as 
are required, and in case of disable- 
ment, to take such steps as will best 
serve to prevent an accident. 





Truck Traffic Up 15.6%; 
Loads Are 37% Heavier 


NPN News Bureau 
WASHINGTON—How rapid- 
ly truck traffic, fastest growing 
type of highway transportation, 
is increasing is indicated by 
"following figures from truck 
weight surveys for 1947 com- 
pleted by about half the states’ 
highway departments in  co- 
operation with Public toads 
Administration: 

1. Travel by all types of 
trucks and truck combinations 
during year exceeded 1946 total 
in states reporting by 15.6% 
and was about 16% above 1941 
total. 

2. Movement of goods. by 
truck was about 85 billion ton- 
miles, or 17% above 1946 and 
46% above 1941. 

3. Not only are there more 
trucks on highways than ever 
before, but average load hauled 
by all types increased from 3.18 
ton in 1941 to 4.36 tons, or 37% 
in 1947. 

4. Average gross weight of 
single-unit trucks was about 
same in 1947 as in 1946, but 
average weight of heavy com- 
bination types increased con- 
siderably. 
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DRY CHEMICAL 


FIRE 
EXTINGUISHER 


@ FASTER fire-stopping \ 


power is your first require- 
ment when fire breaks out... 
and Ansul Dry Chemical Fire 
Extinguishers give you that 
extra margin of protection 
against major fire damage. 

@ In addition, you get GREAT- 
ER fire-stopping power... 
because Ansul Plus-Fifty Dry 
Chemical releases its flame 
smothering gases in the 
heart of the flames. 

@ For fires in flammable 
liquids and in electrical 
equipment, Ansul Dry Chem- 
ical Fire Extinguishers pro- 
vide greater protection... 
pound for pound and dollar 
for dollar than any other ex- 
tinguisher. 
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Get the facts. Ask for 


authoritative compara- 


tive ratings as deter- 
mined by a national 


approval agency. 


MADE BY THE MANUFACTURERS OF ANSUL DRY CHEMICAL 
FIRE EXTINGUISHERS, MODELS 4, 20, 30, 150-A AND 350-A. 


CHEMICAL COMPANY 


FIRE EXTINGUISHER DIVISION, MARINETTE, WISCONSIN 
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Serving America 
and Americans with 
quality petroleum 


products 


GULF OIL CORPORATION 


GULF REFINING COMPANY 
General Offices, Pittsburgh, Pa. 


Division Sales Offices 


Boston «+ New York «+ Philadelphia 
Pittsburgh + Atlanta «+ New Orleans 


Houston + Louisville - Toledo 


Refineries 
New York + Philadelphia « Pittsburgh 
Toledo + Cincinnati + Port Arthur 


Fort Worth «+ Sweetwater 





LUBRICAaTION™ 





GULF 
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3 of 4 Oil Witnesses Favor Federal 
Sponsorship of Synthetics Plants 


By WILLIAM F. BLAND 
NPN Staff Writer 

WASHINGTON—Government 
sponsorship of commercial plants to 
produce synthetic fuels from coal and 
shale was approved by all but one 
of four industry witnesses testifying 
March 5 before the House Commerce 
(Wolverton) Committee. 

The committee held public hear- 
ings March 4 and 5 on H. R. 5475, 
introduced Feb. 19 by Rep. Wolver- 
ton (R., N. J.). The bill authorizes 
Reconstruction Finance Corp. to loan 
up to $400,000,000 for construction of 
three 10,000 b/d plants to produce 
liquid fuels by coal hydrogenation, 
by a modified Fischer-Tropsch proc- 
ess using gases produced from coal, 
and from oil shale. 

Lone opponent of the bill was 
Eugene Ayres, staff chemist, Guif 
Research and Development Co., who 
classed it as “premature” and 
predicted it would ‘“‘tend to have the 
embarrassing effect of making the 
present (petroleum) shortage more 
acute.” 

Mr. Ayres testified he was in 
sympathy with the objectives of the 
bill but “opposed to its passage at 
this time.” It would tend, he ex- 
plained, to make the petroleum sup- 
ply worse instead of better during the 
few years immediately ahead, and 
could have an adverse effect upon 
the successful long-term development 
of synthetic fuel projects. 

Would Need 300,000 Tons of Steel 

Three plants proposed by pending 
bill would, he said, require about 300,- 
000 tons of steel to produce 30,000 
b/d of oil. “The same amount of steel 
could provide nearly twice as much 
additional liquid fuel if used to ex- 
pand domestic petroleum production 
or to increase domestic petroleum re 
fining facilities,’ he declared. 

In recommending postponement of 
building of synthetic plants at this 
time, he pointed out that such would 
not mean that development would be 
postponed, adding: “‘On the contrary, 
both government and industry are 
zoing ahead rapidly with every phase 
f the problem. And commercial 
lants designed from data which will 
accumulated during the next few 
years might actually get into success- 
ul operation sooner than plants de- 
signed immediately from present in- 
idequate data.” 

In favor of the bill—but with 
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modifications in all cases—-were E 
V. Murphree, president, Standard Oil 
Development Co.; P. C. Keith, presi- 
dent, Hydrocarbon Research, Inc.; 
and A. C. Rubel, vice president, 
Union Oil Co. of Calif. 

Mr. Murphree suggested virtual 
elimination of coal hydrogenation 
from the bill. He told committee 
members he favored a plant for pro- 
ducing oil from shale, but the desir- 
ability of “two plants for producing 
oil products from coal, using differ- 
ent processes, is open to considerable 
question.” As now written, H.R. 
5475 now requires utilization of coal 
by both hydrogenation and modified 
Fischer-Tropsch processes. 

“If it can be rather clearly indicat- 
ed from engineering studies,” he stat- 
ed, “that one process for producing 
oil products from coal is superior to 
the other, based on present develop- 
ments, then it is hard to see where 
anything is gained by erecting a 
large commercial plant for the less 
favorable process.” 

A few minutes later he told the 
committee that, based on informa- 
tion now available, it “would appear 
that the coal plant should involve a 
modified Fischer-Tropsch operation 
rather than hydrogenation.” 

Mr. Murphree also branded as a 
“rather arbitrary choice of plant 
size” that portion of the bill which 
would require each plant to have a 
minimum capacity of 10,000 b/d. “The 
important thing,” he told the commit- 
tee, “is that the plants be large 
enough to utilize commercial type 
equipment,” and proposed that that be 
the only limit set on plant capacity. 


Other Modifications Suggested 


Mr. Keith suggested, among other 
modifications, that the bill: 

1—Define only the types of raw ma- 
terials to be used rather than the 
processes to be employed in convert- 
ing them to fuels, with selection of 
processes left largely to the discre- 
tion of the oil industry and the eng'- 
neers of RFC. 

2—-Set the lower limit of plant size 
at 5000 b/d, instead of the present 
10,000 b/d, because the “economic 
size of any plant is somewhat subject 
to geographical conditions.” 

3--Include provisions that the 
plants use coal or gas for fuel, there- 
by reducing the demand for heating 











Synthetic Liquid Fuels 
Bill Awaits Truman 


NPN News Bureau 
WASHINGTON Awaiting 
presidential signature March 8 


is Case bill (H.R. 2161) which 
would extend Bureau of Mines’ 
synthetic fuels research pro- 
gram for three more years to 
April 5, 1952. 

As passed by both houses, 
H.R. 2161 would authorize an 
additional $30,000,000 for pro- 
gram during three-year exten- 
sion, with provision that $1,000,- 
000 of authorization be used for 
secondary recovery research. 











oil and increasing its availability for 
other fuels. 


4—-Increase from $400,000,000 to 
$1,000,000,000 the total amount of 
money RFC would be empowered to 
loan to carry out the provisions of 
the bill. 


Favors Oil From Shale 


Mr. Rubel spoke only in favor of 
that portion of the bill pertaining to 
oil from shale. He predicted that 
supplementary sources of fuels would 
be required on the Pacific Coast in 
the not too distant future, possibly 
by 1950 or 1951, and suggested that 
shale was the most logical source of 
synthetic fuel west of the Rocky 
Mountains. 


Private industry itself, he said, will 
develop a shale oil industry as a nat- 
ural result of its present research 
and development work, but govern- 
ment assistance will be needed if the 
program is to be accelerated. 


He proposed that private industry 
should undertake the construction 
and erection of facilities in the Colo- 
rado oil shale fields for producing 
25,000 b/d of shale oil, which would 
then be shipped by rail to West Coast 
refineries. Value of such oil would 
be much less than total cost of pro- 
duction and shipping, and this differ- 
ence, he told committee, should be 
absorbed by some government agency, 
possibly RFC, which would buy crude 
shale oil in Colorado and sell it at a 
low enough price on the West Coast 
to enable it to compete with natural 
crude. 


All three witnesses testifying in 
favor of the bill criticized that provi- 
sion in it which would allow private 
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industry only 120 days in which to 
make its own proposals for erection 
of the synthetics plants. After that 
period, the bill would require RFC 
to “proceed immediately” to construct 
those plants not yet accounted for. 

Mr. Murphree declared that ‘120 
days is far too short a period for 
private industry to determine whether 
they wish to erect and operate the 
plants for their own account” and 
urged tne period be extended to a 
minimum of a year. Mr. Keith sug- 
gested two years. 

Although not appearing before the 
committee, Robert E. Wilson, board 
chairman, Standard Oil Co. (Ind.), ex- 
pressed his opinions on the bill in a 
telegram to Interior Secretary Krug, 
in which he stated that he agreed 
that the time ‘thas corne to accelerate 
the (synthetic fuels) research and de- 
velopment program.” 

“However,” he continued, “I urge 
strongly that you cannot get benefit 
of industry technology and considered 
opinion by giving a few days for indi- 
vidual members of the industry to 
write you or prepare testimony. As 
bureau officials have stated, it will 
take more than a year just to design 
the proposed plants, so we _ should 
certainly take a reasonable period 
to get the advice of a competent in- 
dustry technical group before author- 
izing a $400,000,000 expenditure.” 


Mr. Wilson also told Mr. Krug 
that proposed hydrogenation plant 


would be a “complete waste of money” 
and that oil shale requires more pilot 
plant work before a successful plant 
can be designed. 


Petroleum Technologist 
Sought by Army for Alaska 


NPN News Bureau 

CHICAGO The United States 
Army is seeking a petroleum tech- 
nologist probably an engineer or 
chemist—to plan and direct a pro- 
gram for the full utilization of pe- 
troleum products in the unusual cli- 
matic conditions in the Alaskan ter- 
ritory, according to Mrs. Jeanne C. 
Nelson, who has charge of civilian re- 
cruiting here for the Army’s over- 
seas branch. 

The appointee will be expected to 
direct technical experiments in order 
to determine the feasibility of new 
uses of all grades of gasoline, kero- 
sine, naphtha, furnace oils, etc., in 
the cold climate. 

Qualified persons interested in the 


appointment should apply to Mrs. 
Nelson, Department of the Army, 


Overseas Affairs Branch, 1660 East 
Hyde Park Blvd., Chicago, not later 
than March 20, 1948. 


West Coast API Meeting Set 

LOS ANGELES — Pacific Coast 
District of API will hold its annual 
spring meeting May 6-7 at Biltmore 
Hotel, here. 
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Cities Service Plans Synthetic Fuels Plant 


But Feels Steel More Useful Now for Drilling 


NEW YORK—Cities Service Co. is 
making a survey to determine the 
best location for a synthetic fuels 
plant and will proceed with construc- 
tion when availability of materials 
and market conditions make it econo- 
mically feasible, Vice President A. P. 
Frame revealed recently. However, 
at present, he said, company feels 
that what steel it can now secure can 
be used to greater advantage in drill- 
ing additional wells and obtaining in- 
creased supplies of natural petroleum. 

Meanwhile Cities Service and M. W. 
Kellogg Co., according to joint an- 
nouncement by W. Alton Jones, 
Cities Service president, and Board 
Chairman M. W. Kellogg of the en- 
gineering firm, are prepared to license 
synthetic fuels-from-natural gas 
plants using their synthol process. 
Licenses will be issued by Kellogg. 

ra . 2 


Kellogg, 


Harvison, vice president of 
explained that while, in 
theory, the synthol process does not 
differ materially from improvements 
made by other American companies 
in the basic Fischer-Tropsch process 
for catalytic reacting of synthesis 
gas, there are distinct differences in 
plant design. 

Process to be licensed, Mr. Harvi- 
son said, includes initial production of 
synthesis gas from natural gas either 
by steam treating or partial oxida- 
tion by burning with oxygen, produc- 
tion of liquid hydrocarbons by fluid 
catalytic reactor using powdered iron 
catalyst, and separation of finished 
products, gasoline, Diesel fuel, and 
oxygenated chemicals including high- 
er alcohols. 

Asked whether he felt Interior Sec- 
retary Krug’s program for immediate 
construction of three 10,000 b/d full 
scale synthetic fuel plants to utilize 
coal or shale was necessary, Mr. 
Frame observed that it was his un- 
derstanding that the primary reason 
the government wants these plants 
built now is so that industry can ob- 
tain the know-how for construction 
and operation of full scale synthetic 
fuels industry later. He expressed his 
belief that it will not be necessary to 
build plants of this size, and that 
satisfactory construction and operat- 
ing information can be gained better 
through continuation of the oil in- 
dustry’s present research program 
and the developments of the Bureau 
of Mines research activities. 

Mr. Harvison and Mr. Frame esti- 
mated cost of a synthol plant at 
$4,000 per b/d or $40,000,000 for a 
10,000 b/d plant, including construc- 
tion of an oxygen plant. Mr. Frame 
added that about 10,000 cubic feet of 
natural gas was required to yield one 
barrel of liquid hydrocarbons, and 


estimated that maximum U. S. syn- 
thetic fuels production from natural 
gas not earmarked for other uses will 
be about 300,000 b/d, based on known 
reserves. 

Mr. Harvison reviewed the two 
companies’ synthetic research pro- 
gram, which for Kellogg began in the 
1930’s, and although he declined to 
state the exact sum which the .com- 
panies had spent, he stated that 
“many millions of dollars’ had been 
spent oxi expanded program since th« 
war. Cities Service and Kellogg have 
three complete pilot plants operat- 
ing at Lake Charles, La., Tallant, 
Okla., and Jersey City, N. J. 


Sinclair's Expansion 
Program at Refineries 
Goes Ahead Rapidly 


NEW YORK—Completion of new 
25,000 b/d catalytic cracking unit at 
its Marcus Hook, Pa., refinery was 
reported March 4 by Sinclair Refin- 
ing Co. Unit is due to go on stream 
about March 15. At same time Sin- 
clair disclosed progress of other 
phases of its refinery expansion pro 
gram with several units scheduled for 
completion this spring. 

At Sinclair's East Chicago refinery 
similar 25,000 b/d “cat” cracker went 
on stream Feb. 23. Auxiliary poly 
merization plant is scheduled to go 
into operation May 15, and straight 
run gasoline fractionating plant is 
due for completion April 15. 

Also in East Chicago, Sinclair is 
building 2,000 b/d_ solvent-refined 
lube plant with target completio! 
date of Aug. 15, and 30,000 b/d at 
mospheric pressure crude still, d 
signed to process West Texas crud 
is expected to be ready by Aug. 1. 

Two new vacuum crude stills hav: 
been installed at Marcus Hook refin 
ery; one is operating and other read) 
to go. With these in operation refin 
ery will be able to run 65,000 b/d o 
crude to asphalt bottoms. 

‘Poly’ Unit Ready May 1 

Polymerization unit, auxiliary t 
new cracking unit at Marcus Hoo! 
is still under construction and due fo 
completion May 1. Sinclair plans t 
market excess gas not processed int 
gasoline in polymerization unit t 
neighboring public utility company. 

At its Houston refinery, Sinclai 
reports new 30,000 bbl. crude sti’ 
scheduled to be ready May 1. Lik 
still at East Chicago plant this is d 
signed to run West Texas sour crud 
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drilling operation. He has mastered a 
keen sense of hearing, smell, and touch—can tell by the sound and feel of 
his whirling rotary table what is happening in our well two miles under 
the ground. He’s a master mud mixer for the right consistency of mud to 
flush our well and cool the bit as it chews through rock and sand. He may 
seem calm and lordly, but he’s plenty excited — especially for the last few 
feet of drilling, waiting to hear a rushing roar through the sludge pipe 
followed by a spurt of gas and water. Soon, if it’s a strike, the black crude 


begins to flow—our driller has brought in a well! 
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EQUIPMENT PERSONALS 





J. F. Winches- Austin. Dr. Hanford joined Kellogg in division of Scovill Manufacturing Co., 
ter, president of October, 1946, after service with Du following the death of David Noble 
Davisbuilt Prod- Pont and with the General Aniline & Mr. Dunbar joined Schrader’s after 
ucts Co. and for- Film Corp. 312 years service as captain with 
merly associated . . _ Army Ordnance. He is a graduate of 


with Esso Stand- the Massachusetts Institute of Tech- 





ard Oil Co. for F rank W. Seivert has been ap- nology. 
more than 33 pointed advertising manager for Kel- 
years, is making logg division of American srake ° é‘ ° 
s, is g 
ss ath iaimliie 3 Shoe Co. and will have his head- 
an extended trip et > aa a ae John L. Tullis, newly appointed 
through Latin quarters in Rochester, N. Y. a : 
iin e sales manager for J. B. Beaird Co., 
American coun~ ° ° ° Inc., Shreveport, represented his 
eng to : wie a Edwin S. Dunbar, Jr., has been company over American Broadcasting 
Mr. Winchester re ae bec ~* named eastern manufacturers’ sales System, recently on the program, 
a og rs ° representative for A. Schrader’s Son Our Town Speaks”. 
er 18S conterring 


with various business interests in in- 
dustrial centers. 





* * * 


G. A. Burns, manager of the oil 
equipment division of Butler Manu- 
facturing Co., Kansas City, Mo., has 
been promoted to assistant general 
sales manager. Also a vice president 
of the firm, Mr. 
Burns has_ been 
with Butler since 
1913. 


*” + *« 





TRADE MARK REGISTERED 
Eight men have 


been promoted to 
represent terri- 
tories for the 
Champion Spark 
Plug Co.: A. M. 
Bridges, Maine, 
New Hampshire, 





The FIL-RITE FOLLOWER PLATE 


Converts your regular Grease Containers into prac- 
tical, Gun-Filling, contamination-proof packages. It 
fits your regular 25 lb. 3’2 Gal., 35 and 40 Ib. 5 Gal., 
and 50 Ib. 6% Gal. containers. No specially con- 





structed cans are required—no pumps, no connec- 
and Vermont; . tions, no tools, no supply of parts. The FIL-RITE 
George Axt, east- Mr. Burns PLATE is ALL that you need. You can easily see 
ern Massachusetts how warehouse inventories, handling, insurance and 
and Rhode Island; H. F. Snodgrass, selling costs are reduced. In fact, everything else 
northern Alabama, eastern and cen- being equal, the Dealer who supplies The FIL-RITE 
z : nie seagghtenscatt Follower Plate gets the preference in sales. 
tral Tennessee and western Virginia; 


H. R. Dunn, Arizona, New Mexico and 


El Paso, Texas; P. H. Hunter, west- Customers Like FIL-RITE 





ern and central Oregon; Richard V. Farmers fill their grease guns right in the : 
. . . ° . 

Bennett, Michigan; J. H. Morris, at Seep. Semen. Soe, eee Revolutionizes 
southern Indiana and Kentucky; and ing an - ah a . oo 
H. G. S ’ rm New Jersey guns on the jo ike the fact that The The filling of hand grease guns 
~ ss ene ge uth and 2 N “= FIL-RITE FOLLOWER PLATE with Dust Cop from original containers It is 
ca Sland, ana soutneastern iNew keeps the grease din a-ak din onal grit ca S080 the. of ae 

ork. 


All like the fact that empty containers are un 


pressure forces grease into the 
damaged and can be used afterward 


gun, without air bubbles It is 
The following district managers clean end fed—imple ond a 
have been named by Mack Trucks, 
Inc.: C. E. Cole, Los Angeles; Law- 
rence D. McLean, Reading, Pa.; T. H. 
Jones, Charlotte, N. C.; and William 
Dudde, Bronx, N. Y 





expensive—always ready and 
Vv always works 


Mail Coupon for Full Data and Prices. 





* x 


The FIL-RITE Company 
338 Lumber Exchange 
Minneapolis 1, Minn. 


J. F. McDonald, formerly of Smith 
Meter Co., began his duties. this 
nonth as manager of the aviation 


: " r ‘ Kindly mail to me promptly full description and data on the 
sales ns ayne P » ¢ 
. les division of W _— ; aye si FIL-RITE Follower Plate and FIL-RITE Dust Cap, together with 
Fort Wayne. He is in charge of sales - 
prices on quantity 
for all products turned out by the 
ympany for use in refueling aircraft, Name Title 


lus those products used in wholesale 


d Firm Nome 
etroleum distribution. 





° ° ° Address 


Dr. W. E. Hanford, scientist, has 
ecome director of petroleum and 
hemical research at M. W. Kellogg 
‘0o., Process Engineers. Announce- 
lent was made by President H. R. 
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We manufacture our Grease at 





1 buy my Grease from 
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New Cities Service color scheme 
is paying off at the pumps! 


KEEP YOUR EYE on the new Cities Service 
colors! They’re brighter ... cleaner... 
more inviting. And they’re paying off ina 
big way out front at the pumps. More and 
more customers are turning in at the at- 
tractive green and white (regular) and red 
and white (Ethyl) pumps. Gallonage at 
these stations is higher. T.B.A. sales are 


up. Compliments are coming in fast. 


CITIES SERVICE OIL COMPANY 2)| 


CHICAGO 


NEW YORK =- 


i) 0) B 











HAIN 


\ 


There’s more coming too! New container 


designs...new merchandising methods... 
newer and more flexible stations—all are 
part of the big Cities Service modernized 
marketing program. 

Progressive planning such as this is 
why the big green and white sign is fast 
becoming one of the best-known . . . best 


respected trademarks in the business. 


In the South: ARKANSAS FUEL OIL COMPANY 
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J. P. Mosher, Jr., Market Editor, NPN and Platt's OILGRAM Price 
al velanc West rd St 
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Kerosine, No. 2 Fuel ‘Critically Low on East Coast: 


Open Market for Refined Products Continues Quiet 


Principal refiners and marketers in the nation east 
of the Rockies reported posted prices for most part 
unchanged during first week in March. Along East- 
ern Seaboard, kerosine and No. 2 fuel stocks were 
described by some suppliers at Boston, New York 
Harbor, and Philadelphia as “critically” low. Sup- 
pliers in the East and Midwest said weather in Feb- 
ruary was having its effect in March on their stock 
positions of kerosine and light fuels. Other sellers 
at Gulf and Eastern ports said their gasoline stock- 
piling was proceeding at a satisfactory rate for this 
season. 


Open market activity in most refining districts was 
light, according to reports. One seller at the Gulf 
disclosed that he sold T-2 cargo of 0-10 Pour No. 5 
fuel to domestic buyer at open spot price of $3.45 per 
bbl., but cargoes and barges moving to spot buyers 
were few, it was said. 


In the Midwest, marketers reported demand for 
gasoline was strong but inability to find tank cars 
prevented them from taking advantage of the of- 
ferings in the Southwest. Some Midwest marketers 
said they could now buy regular grade gasoline in 
buyer’s cars at spot prices ranging from 11.25 to 





GULF COAST 
Spot Cargo Market Still Inactive 


Posted cargo prices reported by Gulf suppliers were 
inchanged the past week, and open spot cargo market 
was still quiet with only few cargoes reported sold. 

Although supply of tankers had improved considerably, 
everal sellers said they had higher stock position than 
inticipated on some products because of delayed loadings. 
isoline and bunker “C”’ fuel available to open market 
ive “backed up somewhat,” according to reports, but 
t to extent of influencing asking prices for spot car- 
’ lots. Two sellers said they were still asking $3.50 per 

for bunker “C”’ fuel, and East Coast buyers said 
veral cargoes of 70-72 oct. leaded gasoline were avail- 
le at prices ranging from 12.75 to 138c. 


One seller disclosed that he had sold T-2 cargo of 0-10 
ur No. 5 fuel to domestic buyer for March lifting at 
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11.5c, while earlier this year prices up to one cent 
higher had been asked, they said. 


said they were temporarily out of kerosine and No. 2 
fuel for a day or so until their first March tanker 
shipment arrived. At New York Harbor, some 
suppliers said they were hard pressed to meet light 
fuel commitments because they had accepted March 
cargo deliveries in February in order to cope with 
last month’s cold weather, and some added they 
were now trying to get March delivery on No. 2 fuel 
cargoes due them in April. 

Demand for refined products showed few signs of 
slackening, most sellers said. However, buyers’ bids 
for cargo and barge-lots of residual fuels and 70-72 
oct. leaded gasoline were ‘“‘scaled down somewhat,” 
according to reports. Western Penna. refiners gen- 
erally reported export inquiry for scale wax had 
dropped off somewhat. 

On other hand, refiners and marketers in all areas 
said they anticipated record gasoline demand this 
summer. Demand for light and heavy fuels through 
remaining months of heating season was largely con- 
tingent on the weather, most sellers said. 





open spot price of $3.45 per bbl. Another seller said in 
recent past he had sold two cargoes of 48 d.i. Diesel 
fuel at open spot price of 13.5c per gal. for March-April 
lifting. Seller did not specify whether cargoes were des 
tined for domestic or foreign buyers. 


Tight tanker situation for coastwise trades had eased 
considerably, some sources said, and several potential 
cargo buyers said they could now obtain Gulf-North of 
Hatteras voyage for 50% over USMC rates; recent 
“premiums” for domestic voyages ranged up to 200° 
over USMC rates, reports indicated. 


Over-all demand for products was still extensive, most 
suppliers said. One seller said Ohio buyer seeking regular- 
grade gasoline anticipated he would be 2,000,000 gals 
behind on his shipments to customers by June 1 unless 
he could supplement his regular supply sources by spot 
purchases. Another seller said, he had received “large” 
inquiry for bunker “‘C” fuel for delivery over one year, 
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Summary of Daily Gasoline Prices (Mar. 2 through Mar. 8) 


Uu. 5. Motor (ASTM octane) 


7%-78.5 octane (Premium): 


Oklahoma (Group 3) 

Mid-Western (Group 3 basis) ... 

a Tex. (For shpt. to Tex. & N.M. ‘dest’ ns) 
. Tex. (For shpt. to Tex. & N.M. dest’ns) 

Me Tex. (Truck TRSDP.) .ccocccccccccece ° 

Cont. W. Fem. CEIUGE TRAD.) 2 cccccccecce 


73-75 octane (Regular): 
Oklahoma (Group 3) . wad Gibk & homdadled 
Mid-Western (Group OR 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) 
Ms “Sele CEO SED sccccceccocsccece 
Cent. W. Tex. (Truck Tnsp. D sense eamer 


63-66 octane: 
NM i iene ccesideescee 
Mid-Western (Group 3 basis) .......... 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) 
W. Tex. (For shpt. to Tex. & N.M. dest’ -_ 
BR. Tem. (TEU TOE.) occcccccccccccce 
Cent. W. Tem. CEEUSE TRSD.) -cccecccces 


60 octane & below: 
Oklahoma (Group 3) ... eeTTT TTT Te 
Mid-Western (Group 3 basis) Cnseseenene 
N. Tex. (For shpt. to Tex. & N.M. ‘dest’ ns) 
W. Tex. (For shpt. to Tex. & N. - dest’ns) 
E. Tex. (Truck Tnsp.) ...... Kbeaeeees 
Cent. W. Tex. (Truck Tnsp.) 66eenseees 


Motor Gasoline, 78-78.5 oct. retype (b) 


New York harbor .... eeesceecovces 
New York harbor, barges" snenenneeesus ae 
Philadelphia ........ $66.6600.6060600080060 
PEGE, WEEMED cccccccccescocesccee 
ENED ocd. ce cenccecooceneseeensececes 
Baltimore, barges .........++:. eeteeceone 


Monday 

Mar. 8 
(2)11.25-13(1) 
(2)11.25-12(1) 
(1)11.7-13.3(1) 
(3)11.5-11.75(1) 
(2)11.5-12(1) 

11.5(3) 


(5)10.5-12(1) 
(4)10.5-10.75(1) 
(1)10.7-12(1) 
(3)10.5-10.75(1) 
(2)10.5-11(1) 
10.5(3) 


10.125(1) 
(1)10-10.25(1) 
10(1) 


(1)9.75-10.125(2) 
(1)9.75-10.375(1) 
(2)10-10.3(1) 
(2)9.75-10(1) 
(3)9.75-10(3) 
(2)9.75-10(1) 


(1)11.5-13.4(1) 
(1)11.4-12.1(2) 
(1)12.15-13.15(1) 
(1)12.05-12.8(1) 
(1)11-12.3(1) 
10.9(1) 


Friday 

Mar. 5 
(2)11.25-13(1) 
(2)11.25-12(1) 
(1)11.7-13.3(1) 
(3)11.5-11.7501) 
(2)11.5-12(1) 

11.5(3) 


(5)10.5-12(1) 
(4)10.5-10.75(2) 
(1)10.7-12(1) 
(3)10.5-10.75(1) 
(2)10.5-11(1) 
10.5(3) 


10.125(1) 
(1)10-10.25(1) 
10(1) 


(1)9.75-10.125(2) 
(1)9.75-10.375(1) 
(2)10-10.3(1) 
(2)9.75-10(1) 
(3)9.75-10(3) 
(2)9.75-10(1) 


(1)11.5-13.4(1) 
(1)11.4-12.1(2) 
(1)12.15-13.15(1) 
(1)12.05-12.8(1) 
(1)11-12.3(1) 
10.9(1) 


Thursday 
Mar. 4 
(2)11.25-13(1) 
42)11.25-12(1) 
(1)11.7-13.3(1) 
(3)11.5—-11.75(1) 
¢2)11.5-12(1) 
11.5(3) 


(5)10.5-12(1) 
(4)10.5-10.75(2) 
(1)10.7-12(1) 
(3)10.5—10.75(1) 
(2)10.5-11(1) 
10.5(3) 


10.125(1) 
(1)10-10.25(1) 
10(1) 


(1)9.75—-10.125(2) 
(1)9.75—-10.375(1) 
(2)10-10.3(1) 
(2)9.75-10(1) 
(3)9.75-10(3) 
(2)9.75-10(1) 


(1)11.5-13.4(1) 
(1)11.4-12.1(2) 
(1)12.15-13.15(1) 
(1)12.05-12.8(1) 
(1)11-12.3(1) 
10.9(1) 


Wednesday 
Mar. 3 

(2)11.25-13(1) 
(2)11.25-12(1) 
(1)11.7-13.3(1) 
(3)11.5-11.75(1) 
(2)11.5—-12(1) 

11.5(3) 


(5)10.5-12(1) 
(4)10.5-10.75(2) 
(1)10.7-12(1) 
(3)10.5-10.75(1) 
(2)10.5-11(1) 
0.5(3) 


10.125(1) 
(1)10-10.25(1) 
10(1) 


(1)9.75-10.125(2) 
(1)9.75-10.375(1) 
(2)10-10.3(1) 
(2)9.75-10(1) 
(3)9.75-10(3) 
(2)9.75-10(1) 


(1)11.5-13.4(1) 
(1)11.4-12.1(2) 
(1)12.15-13.15(1) 
(1)12.05-12.8(1) 
(1)11-12.3(1) 
10.9(1) 


Tuesday 
Mar. 2 


(2)11.25-13(1) 
(2)11.25-12(1) 
(1)11.7-13.3(1) 
(3)11.5-11.75(1) 
(2)11.5-12(1) 
11.5(3) 


(5)10.5-12(1) 
(4)10.5-10.75(2) 
(1)10.7-12(1) 
(3)10.5-10.75(1) 
(2)10.5~11(1) 
10.5(3) 


10.125(1) 
(1)10-10.25(1) 
10(1) 


(1)9.75-10.125(2) 
(1)9.75-10.375(1) 
(2)10—-10.3(1) 
(2)9.75-10(1) 
(219 .75-10(3) 
(2)9.75-10(1) 


(1)11.5-13.4(1) 
(1)11.4-12.1(2) 
(1)12.15-13.15(1) 
(1)12.05-12.8(1) 
(1)11-12.3(1) 
10.9(1) 





Motor Gasoline 78-78.5 oct. (Premium) (c) 
New York harbor . ° 
New York harbor, epee 


Philadelphia ..... ee ccccecccoecsceecee (112. 15-12.4(1) (1)12. 15-12. 4(1) (1)12.15—-12.4(1) «1)12. 15—12.4(1) (1)12.15-12.4(1) 
Philadelphia, barges 6000660 b0 00 08 660008 ° 2.05(1) .05(1) 12.05(1) 12.05(1) 12.05(1) 
DE TUtsinclceéeeupeteusedbaed cxwar (11. 75-12 .2(1) (1)11.75-12.2(1) (1)11.75-12.2(1) (1)11.75-12.2(1) (1)11.75-12.2(1) 
GL SD, ais cnicduineee duns vawed 11.65(1) 11.65(1) 11.65(1) 11.65(1) 11.65(1) 
Motor Gasoline 74-76 oct. Cates (b) 
New York harbor ....... ls li se ii el (1)10.5-12(1) (1)10.5-12(1) (1)10.5-12(1) (1)10.5-12(1) (1)10.5-12(1) 
New York harbor, ‘barges Perry e rer erent (1)10.4-11.9(1) (1)10.4-11.9(1) (1)10.4—-11.9(1) (1)10.4-11.9(1) (1)10.4-11.9(1) 
Philadelphia .. erccccccccccccccccccces (1)10.9-11.9(4) (1)10.9-11.9(4) (1)10.9-11.9(4) (1)10.9-11.9(4) (1)10.9-11.9(4) 
Philadelphia, barges bbb ed eneneewecmmnnae (1)10.8-11.8(1) (1)10.8-11.8(1) (1)10.8-11.8(1) (1)10.8-11.8(1) (1)10.8-11.8(1) 
Baltimore ....... $e eceecceue eoccccccces (1)10-11.8(1) (1)10-11.8(1) (1)10-11.8(1) (1)10-11.8(1) (1)10-11.8(1) 
Baltimore, barges Coe cece ceccccccccccces (1)9.9-10.4(1) (1)9.9-10.4(1) (1)9.9-10.4(1) (1)9.9-10.4(1) (1)9.9-10.4(1) 
Motor Gasoline: 
Western Penna., Bradford-Warren: 
Je ee Oo eee 11.5(2) 11.5(2) 11.5(2) 11.5(2) 11.5(2) 
Western Penna., Other Districts: 
oe A re (3)11.5-12(3) (3)11.5-12(3) (3)11.5-12(3) (3)11.5-12(3) (3)11.5-12(3) 


Note: Gasoline prices are reported in each day’s Platt’s OILGRAM Daily Price Service. 


panies quoting the lows & highs of the ranges. 


Figures shown in parentheses indicate sumber of com 


(b) Research octane rating is minimum of 5 points above Motor Method rating. 
(c) Research octane rating is minimum of 10 points above Motor Method rating 





and local bunkering demands were reported still heavy. 
Meanwhile, increasing number of Midwest buyers were 
said to have barges ready for early up-river movement of 
gasoline. 


ATLANTIC COAST 
Short Supply of Light Fuels Continues 


Most prices were unchanged during first week in 
March, East Coast suppliers reported, and supply of all 
refined products continued tight. Kerosine and No. 2 fuel 
were still principal supply problem, according to reports, 
and several sellers at Boston, New York Harbor, and 
southern points said they saw little prospect of sup- 
plementing their dwindling kerosine stocks during March. 
Inquiry for gasoline by spot buyers at Middle Atlantic 
points was said to be active. Several bunker sellers were 
now in better position to meet their near-term com- 
mitments. 

At Boston, stocks of kerosine and light fuels were said 
to be “critically low,” and several sellers said they were as 
yet unable to determine when their tankers due in March 
would arrive. One Boston supplier said he had been com- 
pletely out of kerosine and No. 2 fuel for two days when 
two tankers arrived at once. 

Spot buyers at New York Harbor generally said they 
were unable to obtain supplies to help meet their obli- 
gations.Barge of No. 2 fuel was said to have been sold at 
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15.5c to spot buyer; report could not be confirmed. How- 
ever, one potential harbor buyer said he had been offered 
barge of No. 2 fuel at 16.5c, 
remained limited. 

Swap negotiations reported during week at New York 
Harbor included 0-10 No. 5 fuel for kerosine or No. 
fuel at “lows of published prices,” 
sine. 


but spot trading generall) 


and gasoline for ker 


At all points, sellers said inquiry for gasoline was a: 
tive, but most suppliers said they anticipated record d 
mand for gasoline this summer, and therefore would n 
part with any supplies to spot buyers. 


WESTERN PENNA. 
Refiners Still Behind on Orders 


Prices were for most part unchanged during past we: 
according to Western Penna. refiners, and majority 
refiners said they were behind on orders for most pro 
ucts. Domestic demand for lubes, wax and petroleu! 
continued at high level, according to reports, althous 
some refiners said they noted slackened inquiry fr 
foreign buyers for scale wax. 

Most refiners said their stocks on regular-grade gas 
line and light fuels were still “‘very low,” and several sa 
they themselves were potential buyers of gasoline. Wh 
industrial demands for light fuels were still report 
heavy, some industrial buyers were said to be unwillin- 
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BARNACLE 
PROTECTION! 




















MORE LOSS! 


WHEN BARNACLES in the form of 
sludge, carbon, gum and varnish get 
to work slowly but surely, fouling up 
motors and increasing engine drag 
... power is being lost... gasoline is 
being wasted .. . repair and replace- 
ment costs go up. 

Millions of car owners have been 
warned that even the finest quality 
old style motor oils invite the forma- 
tion of power and .mileage robbing 
varnish, carbon, sludge and gum... 
invite barnacle trouble on vital engine 
parts. That's why new car manuals 
specify Premium Grade, Additive Type 
Motor Oils. 

Every day, more and more motor- 


Canfield Premium Motor Oil keeps the barnacles out of 
lagging sales as well as lagging motors. It is available 
under Canfield’s or your own brand name. Mail the coupon. 
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ON | General Offices: CLEVELAND 4, OHIO 


” RSEY CITY, N.J 
7 ates Plants: CLEVELAND, OHIO, CORAOPOLIS, PA., JE NOD 


Heavy sludge, gum and carbon deposits of old style motor 


oils, reduce power and performance .. . 


ists, truckers and farmers are discov- 
ering that a clean motor develops 
more power and delivers more miles 
per gallon of gasoline .. . they are 
prolonging the life of valuable 
cars, trucks and tractors .. . they 
are enthusiastic, satisfied, regular re- 
peat customers for Canfield Premium 
Motor Oil. 

With the shortage of petroleum 
products . . . with the high price of 
motor repairs and parts . . . with the 
high price of new and used cars, 
never has the oil marketer had a more 
timely or powerful selling appeal than 
is provided with Canfield Premium 
Motor Oil. 


Cars, Drums, 


i 

| 

| 
(CANFIELD OIL COMPANY | cowaw 

| 

| 


ADDRESS 


BY 





Please send further particulars and prices on 
Canfield Premium Motor Oil. We buy in Tank 
Sealed Packages. 


waste gasoline. 


» afield 
Oremium 


MOTOR 
OIL 
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OlL MARKETS 


to buy fuels from other refining districts at high spot 
prices now that a more adequate supply of gas appeared 
assured. 

Inquiry for bright and cylinder stocks was active, re- 
finers said, and several refiners who had recently reported 
making spot sales of bright stock now said they had 
nothing to offer. Refiner-buyer said he had been offered 
small quantities 25 p.t. bright stock at prices ranging 
from 46 to 47c; refiners continued to report bright stock 
quotations ranging from 44 to 49c. 





Penna. wax offerings reported available to foreign 
buyers included: 185 tons of 122 scale at 7.25c; approxi- 
mately 150 tons of 132-4 semi-refined at 10c. Refiner said 
he had sold “about 150 tons” of scale to foreign buyer at 
open spot price of 9c. 

Some sources said spot wax prices to domestic buyers 
were now “stronger” than for foreign buyers. Refiner dis- 
closed that he had sold small quantity of scale wax to 
domestic buyer at spot price of 10c, but added he had 
no more to offer. Scale wax prices for domestic cus- 
tomers reported by refiners continued to range upward 


from 7.75c. 


MIDCONTINENT 
Cold Wave Increases Heating Oil Demand 


With the exception of several grades of distillate in 
Oklahoma, price ranges remained unchanged in Mid- 
continent the past week. Upward swing in heating oil 
demand was reported as snow covered many areas. How- 
ever, buyers are becoming more price conscious, sev- 
eral refiners said, and no recent offers of “premiums” 
were disclosed. 

Although gasoline consumption was down, demand was 
strong as jobbers sought to fill storage in anticipation of 
rush of orders when bad weather breaks, reports in- 
dicated. Increasing number of calls from jobbers want- 
ing long term contracts for gasoline were being re- 
ceived, refiners said, but most added they were allocat- 
ing to regular customers and were unable to take on 
new accounts. Midcontinent broker reported purchase 
of three cars regular-grade gasoline at 11.75c, F.O.B. 
plant in West Texas area, buyer’s cars. 

Nos. 1 and 2 fuels were up on highs of price ranges 
in Oklahoma when refiner reported advancing his post- 
ings to jobbers to 14c for these products, and disclosed 
sales of three cars No. 2 to Midwest broker, buyer's 
cars, and seven cars No. 1 to Midwest brokers and 
consumers at new price. Resulting new price ranges 
were as follows: No. 1 PW 9.125-14c, No. 1 straw 
9.375-l4e, and No. 2 straw 9-14c. 

One car grade 26-70 natural gasoline was reported 
sold open spot at 8.5c, F.O.B. Group 38. No open spot 
sales were reported for Breckenridge, quotations were 
reported at 8c during the week. 


MIDWESTERN (Chicago-E. St. Louis Area) 
Tank Car Shortage Slows Gasoline Buying 


Demand for gasoline was strong in Midwest, according 
to all trade sources during first week of March but buy- 
ing was checked by shortage of tank cars. Several mar- 
keters said the car shortage prevented them from taking 
advantage of a temporary “soft spot” in gasoline. Regu- 
lar-grade gasoline, they said, was offered at various points 
in Texas at 11.25 to 11.5¢c F.O.B. refineries, in buyer's 
cars, While few weeks back, prices ranged a cent or more 
higher. 

A refiner said he bought a total of 60 cars of regular- 
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grade gasoline for March delivery in buyer’s cars at 
11.25c, F.O.B. Houston area. A marketer reported pur- 
chase of “a few’ cars of regular-grade gasoline in seller’s 
cars at 12.25c, Group 3, and said he sold one car of white 
third grade gasoline (65 octane) at 12.5c, Group 3. Mid- 
west refiners’ posted Group 3 prices for regular-grade 
gasoline ranged from 10.5 to 10.75c; for 60 octane and 
below 9.75 to 10.375c. 


A large Independent distributor reported spot gaso- 
line “tight” except for ‘high priced” offerings at 13 to 
13.5c for regular-grade, in seller’s cars, at many Texas 
shipping points. In addition to a continuous backlog of 
gasoline orders from his own dealers, he said major oil 
company dealers were making inquiries for immediate 
deliveries of gasoline. In one day, he added four dealers 
of three major oil companies came to him looking for a 
new source of supply. 

Another Independent distributor said his regular sup 
ply sources continued to ship regular-grade gasoline at 
10.75c, F.O.B. N. Texas. An open market buyer reported 
purchase of “a few” barges of regular-grade gasoline at 
11.75c, F. O. B. Lower Mississippi, in buyer’s barges. Hi 
said same. grade of gasoline was being offered at 1° 
F. O. B. Houston area, in buyer’s barges. 

No open market trading was reported in light fuels 
Several marketers said they were receiving orders fron 
customer to cancel unshipped material purchased 
in February. Cancellations were generally on fuels origi 
nating in the Southwest with a high delivered cost in this 
area. 


CENTRAL MICHIGAN 
Gasoline Demand Rises; Supply Is Short 


Demand for gasoline exceeded supply during first week 
of March in Central Michigan. In addition to supplies 
being low at primary and secondary supply levels, re 
finers said distributors in the southern part of the stat: 
were asking for a guaranteed supply of gasoline over th: 
summer. 

One Independent distributor, who said he was seekin 
additional supplies of gasoline for spring and summer 
reported his present supplier had only 4% of season’s 
estimated supply of gasoline on hand. Last year on Marc! 
1 this supplier had 23% of the summer’s requirements i! 
inventory. 

Cold weather renewed a strong demand for light fueis 
but spot buyers were reluctant to buy large amounts 
“imported” fuel at high delivered cost. 

A refiner, who earlier this year had made purchasi 
on East Coast and in the Southwest, said he had turn 
down an offer of UGI gas oil at 13.75c, Group 3, 
buyer’s cars. A distributor turned down an offer of o 
ear of No. 2 fuel at 18.5¢c from an F.O.B. point 150 mil 
from his plant, but bought 5,000 gals. of kerosine at 18.5 
F.0.B. Chicago. The car of No. 2 fuel, he said, originat« 
in California. 

Central Michigan refiners’ prices for UGI gas 
ranged from 10.5 to llc, No. 2 fuel 11.125 to 12.5¢ a 
16-49 kerosine from 11.875 to 13.5c, F. O. B. refineri 





Crude Price Changes 
No changes in crude oil prices in week ended 
March 6, see Feb. 25 NPN, p. 56-57 for complete 
price schedules. 
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OiL PRICE SECTION 


At Refineries and 
Terminals and by 
Tank Wagon 


Prices herewith are reproduced from Platt’s 
OILGRAM Daily Oil Price Service, associated 
with National Petroleum News, whose repre- 
sentatives in all NPN-OILGRAM offices de- 
vote their time exclusively to reporting oil in- 
dustry prices everywhere. 

Prices shown in tables are sales prices or 
quotations or genera! offers or posted prices by 
refiners, by pipeline terminal operators, and by 
tanker terminal operators; for current sales 
and snipments; for the business day or period 
stated; except Tank Wagon prices, prices are 
for bulk lots such as tank car, truck trans- 
port, barge; prices applying to barges or car- 
goes or truck transport lots only, so desig- 
nated; FOB refineries or terminals; in cents 
per gal., except per bbl. where $ sign is 
shown; wax and petrolatums in cents per 
pound; ex all fees and taxes; for crude oil 
and its products lawfully produced and trans- 
ported; reported as received by OILGRAM and 
National Petroleum News but not guaranteed; 
for subscribers’ private use only and not for 
resale or distribution or publication. Octane 
ratings are ASTM unless otherwise noted. Par- 
enthetical figures before and after prices indi- 





cate number of companies quoting the lows 
and highs of the ranges. For further details 
of price conditions apply to any NPN—OIL- 


GRAM office or see back of any OILGRAM 
Price Service invoice. 

For complete price service delivered daily 
from nearest OILGRAM publishing office, New 


York, Cleveland and Tulsa, address Platt’s 
Price Service. Inc., 1213 West 3rd St., Cleve- 
land (13). Ohio. Annual subscription rate in 
U. S.: $125 per year, payable in advance 


Refinery 


Gasoline 
Prices 


OKLAHOMA (Group 3) 


Prices in Effect 





Mar. Mar. 1 
78-78.5 Oct. 
(Prem. ) (2)11.25-13(1) = (2) 11.25-13(1) 
3-75 Oct. Reg.(5)10.5-12(1 (5)10.5-12(1) 
63-66 Oet. o esee eeee 
60 Oct. & 
below (1)9.75-10.125(2) (1)9.75-10.125(2) 


MID-WESTERN (Group 3 basis) 
78-78.5 Oct 

(Prem. } . (2)11.25-1201) 
73-75 Oct. Reg. (4'10.5-10.75(2) 
63-66 Oct 10.125(1) 
60 Oct. & 

below .€1)9.75-10.375(1)(1)9.75-10.375(1) 
CHICAGO—(FOB Chicago district refineries & 
yp... terminals) 
78-78.5 Oct. 


(2)11.25-12(1) 
(4)10.5-10.75(2) 
10.125(1) 


(Prem. ) 
74-76 Oct. en ‘ 
N. TEX. (For shpt. to Tex & N.M. dest’ns.) 
s-78.5 Oct 
(Prem. ) -(1)11.7-13.301) (1)11.7-13.3(1) 
13-75 Oct. (Reg.)(1)10.7-12(1) (1)10.7-1241) 


43-66 Oct ose e 
0 Oct.& below(2)10-10.3(1 (2 10 10.3¢1) 





W. TEX. (For shpt. to Tex. & N.M, dest’ns.) 
78-78.5 Oct. 

(Prem.) ..(3)11.5-11.75(1) (3)11.5—11.75(1) 
73-75 Oct. Reg. (3)10.5-10.75(1) ¢3)10.5-10.75(1) 
63-66 Oct -(1)10—10.25(1) (1)10-10.25(1) 
60 Oct.& below(2)9.75—-10(1) (2)9.75-10(1) 

E. TEX, (Truck tnspt.) 

78-78.5 Oct..(2)11.5—-12(1) (2)11.5-12(1) 
73-75 Oct » -(2)10.5-11(1) (2)10.5-1113 
60 Oct.& below(3)9.75—-10¢ (3)9.75-10(3) 


CENT. W. TEX. 
78-78.5 Oct. 


(Truck Taspt. ) 


(Prem.) .. 11.5(3) 11.5(3) 
73-75 Oct. (Reg.) 10.5(3) 10.513) 
63-66 Oct. . 10(1) 10/1) 

Oct.& below (2)9.7 10(1 »»9.75-10(1) 


KANSAS (For Kansas qeaatentionn only) 
5-78.5 Oct 


(Prem. ) -€1)11.8-12.5(2) (1)11.8-12.5(2) 
3-75 Oct. Reg. (2)10.8-11 5(2) (2)10.8-11.5(2) 


5-66 Oct 


40 Oct.&below(1)10.1-10.75(1) (1)10.1-10.75(1) 


ARK. (For shipment to Ark. & La.) 
8-78.5 Oct 
(Prem . 11.75(1) 11.751 
75 Oct. Reg 10.75(1) 10.75(1) 
Oct. & below, 
inleaded . 10(1) 10(1) 
WESTERN PENNA, 
Mradford-Warren: 
76 Oct. Reg 11 5(2) 11.5(2) 


ther districts: 
'-76 Oct. Reg. (3)11.5-12(3) (3)11.5-12(3) 
CENTRAL 


MIC HIGAN (FOB Central Michi- 
refineries. ) 
5S. Motor: 
78-78 5 Oct. 
‘Prem.).(1)13.55-15(1) (1)13.55-1511) 
75 Oct.Reg.(1)12.8 15.511) (1)12.8-15.541) 
run gaso- 
ne. excl 
Detroit 
hpt . -€1)11,.625-12.75(1)(1)11.625-12.7511) 
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SPECIAL NOTICE 


Uwing to present short supply of many products, 


some sellers are withholding 


public quotationg or the posting of firm prices on some products but are giving 
OILGRAM the prices they otherwise would quote to trade in general and which 
today they confine mostly to their regular customers only 


Prices in Effect Mar, 8 Mar. 1 
VUHAU is. UO. Uhio quotations for Starewiue de- 
livery and subject to exceptions for local price 
disturbances. ) ‘a 
33-75 Oct.. 14.75 14.40 
CALIFORNIA 
Los Angeles dist.: 
80-82 Oct. in 
(Prem. ). (1)13.9-14.65(1) (1)13.9-14.65(1) 
74-76 Oct. : 
(Reg.) ..(1)11.4-13.6(1) (1)11.4-13.6(1) 
San Fran. dist.: 
80-82 Oct. 


(Prem.) (1)14.4-15.15(1) (1)14.4-15.15(1) 
74-76 Oct. ee 
(Reg. ) (1)11.9-13.65(1) (1)11.9-13.65(1) 


San Joaquin Valley 
S80-S2 Oct 








(Prem. ) 15.15(1) 15.15(1) 
74-76 Oct 
(..eg.) 13.65(1) 13.65(1) 
Kerosine, Gas & Fuel Oils | 
OKLAHOMA (Group 3) | 
41-43 w.w. | 
Kero ..(1)9.5-9.625(3) (1)9.5-9.620(5) 
42-44 w.w .(299.5-10¢4) (2)9.0-100 1) 
Lange oil .(1)9.375-9.75(1) (1)9.375-9.7001) 
os & above d 
D.1. diesel(1)9.25-10.125(1) (1)9.26-10.120(1) 
No 1 p.w (1)99.125-14¢41) (1)9.125-13¢1) 
No. 1 straw.(2)9.375-1401) 9.375¢2) 
No. 2 straw.¢(2)9-14(01) (2)9-12.25¢1) 
wu. BS ° ¥.125(2 ¥.12012 
No. 6 .. .(1)$2.50-3.20(1) (1)$2.50-3.20(1) 
14-16 gray 
fuel .. .. §2.62301) $2.62(1 
MIDWESTERN (Group 3 basis) | 
1-43 w.Ww. .(1)9.375-9.62313)(1'9.375-9.620(38) | 
12-44 W.W (2)90.5-9.87501) (2)9.0 STOCT 
Range oil (1)99.373-9.5¢2) (1)9.373-9.35(2 
55 & aby | 
D.1. diesel. (1)9.5-10.125/1) (1)9.5-10 l2o(l) } 
No. 1 p.w..(€2)9.125-9.375(2) (2)9,.125-9.375¢2) 
No. 2 straw.(2)9-9.20(1 (2)9-9.2501 | 
No. 3 (1)8.75-9.125(1) (1)8.75 125(1) 
No. 6 .(1)$2.50—2.75(2) (1)$2.50-—2.7541) 
CHIC AGO—: FOB Chicago district retineries & 
p.i. terminals; all fuel oil prices in cnt. per 
ral.) 
os & above | 
D.1. diesel 11.05¢1) 11.0541) | 
No, 5 fue | 
No 6 fue 7.401) 441 
N. TEX. (For shpt. wo Tex. & N. M. dest’ns.) 
41-43 w.w...(1'9 6—-9.62511) (159 9.62511) 
12-44 W.w (1510 10.7541) (1)10- 1.7501) 
SS Dik. cesses (1)9.4-10(1) (1)9.4-10(1) 
No. 2 straw oe 
No. 6 fue (1)82.50-2.62¢1) ©1)82.50-2.62061 
w. =. (For shpt. to Tex. & N.M, dest’ns.) 
41-43 Ww 9.5(1 §.001 
42-44 w.w. . 10.5(1) 10.501 
No, 1 straw 9.25(1) 9.25(1>) 
No. 2 straw. (2)9-9.25(2) (2)9-9.25(2) | 
No. 3 eee 8.7541) 8.75¢1) | 
No. 6 fuel... 2.90(2) $2.90(2 
. TEX. (Truck trnspt.) 
41-45 W.W .(1)9-9.501) (1)9-9.5(1) 
42-44 w.w. .(2)9.5-9.75(1) (2)9.5-9.75(1) 
os & abv 
D.1, diesel. (1)9-9.7501) (1)9-9. 7501) 
U.G.1. gas oil S.25(1) 8.25(1) 
No. 2 fuel.. 9.25(1) 1.2501 | 
No. 6 fuel. ..(1)$2.50-2.85(1) (1)$2.50-2.85(1) | 
CENT. W. TEX. (Truck trnspt.) | 
41-45 WLW (1)9.375-9.5¢1) (1)9.375 (1) 
52 & bel. D.l 
riese ‘ 12541 (1 1 1 | 
58 & abv. bL.1 
Diese (1 1 
U.G.1. gas oil $.5(1) S501 
No. 1 fuel.. 9.25(1) 9.2541) 
No. 2 fuel.. 9(2) 912 
No, 3 fuel... 8.75(1) 8.75(1) | 
No. 6 fuel...(1)$2.50-2.67(1) (1)$2.50-2.67(1) 
KANSAS (For Kansas destinations only) 
42-44 w.w...(1)9.8—-10.5(1) (1)9.S—-10.511) | 
58 & abv. D.I | 
Diesel ..-(1)9.75-10.25(1) (1)9 75-10.25(1) | 
No. 1 fuel...(2)9.5—-10.25(1) (2)9.5—-10.25(1) | 
No. 2 fuel...(2)9.25-10(2) (219.25 10(2 
Ni 6 fuel... (1)$2.75-2.96(1) (2)$2.75-2.96(1) 


.RK. (For shipment to Ark. and La.) 





42-44 W.w... 9.625(1) 1.625(1) 
Tractor fuel. 10(1) 10(1) 
Diesel fuel 52 

& below .. 9.25(1) 9.2511) 
Diesel fuel 58 

& OBBOVE .- 9.5(1) 9.51) 
No. 2 fuel 9.12541) 9.12541) 
No. 3 fuel. s75(1) 8.875(1) 
WESTEKN P ENNA. 
Bradford-wWurren: 

4S w.w. ....(1)11.25-12(1) (1)11,25-12(1) 
No. 1 fuel.. 11.95¢1) 11.9501 
No. 2 fuel...(1)11-11.95(1) (1)11 1.95(1) 
No. 3 fuel 1141) 1141 

36-40 gravity 13.951) 11.95(1) 
Other districts: 

1S wow. .€2)11.25-1411) (2)11.25-13(1) 
17 W.w ..41)912.5-1312) (1)12.5 } 
No. 1 fuel. ..(1)11.25—-13(1) (1)13.2 
No. 2 fuel...(2)11-13(1) (2)11-13 
No. 3 fuel. ..(1)11-12.5(1) (1)11-12.! 
36-40 gravity(2)11-13(1) 42)11-13(1) 
CENTRAL MICHIGAN (FOB Centra: Michi- 
gan refineries 
Range oil (1)11.625-13(2) (1)511.625-1342 


Prices in Effect Mar. & Mar. | 


46-49 ww. 

Kero. 
P.W. 

distillate .(2)12.25-14(1) (2)12.25-14(1) 
No, 2 light 

straw .(1)11.125-12.5(1) (1)11.125-12.5(1) 
No. 3 straw.(1)10.875-12(3) (1)10.875—12(3) 
U.G.1. gas oi1(1)10.5-11(¢1) (1)10.5-1141) 
No. 5 fuel... (1)9.8—11.5(1) (1)9.8-11.5(1) 
No. 6 fuel. ..(1)9-10.5(1) (1)9-10.5(1) 


(1)11.875-13.5(2) (1)11.875-13.5¢2) 


OHIO (S. O. Ohio quotations for statewide 
delivery) 

Kerosine .... 12.9 12.9 
CALIFORNIA 





San Joaquin Valley: 
40-43 w.w P 3.4(1) 13.4¢1) 


Heavy fuel... $2.20 (1) $2.2ui 1) 
Light fuel 
(PS 300).. 2.40(1) 2.40(1) 


Diesel fuel 
(PS 200).. 9.3¢1) 9.3(1) 
Stove dist 
(PS 100).. 
Los Angeles 
10-43 w.w 
Heavy fuel 


10.8¢1) 10.8¢1) 


(1)11.15-12.9(4) (1)11.15-12.914) 


(PS 400) (1)$2.05-2.15(4) (1)$2.05-2.1514, 
Light fuel 

(PS 300)... $2.35«5 $2.35(5) 
Diesel Fue 

(PS 200) (1)7.85-9.101 (1)7.s lil 
St e a 

‘(PS 100 (1)8.85-10.6061 (1)8.85-—10.661 
San Fr incisco 
40-43 W.w 13.4(2 13.4¢2 
Heavy fue 

(PS 400). $2.20(2 $2.20¢ 
Light fuel 

(PS 300).. $2.40(2) $2.40(2) 
Diesel fue 

(PS 200 (1 f 1 il 3 f 1 

PS 100) (1)10.8-11.1(1) (1)10.8-11.1/1) 


Lubricating Oils 
WESTERN PENNA. 
Prices are for sales made, or offers reliabiy 
reported, to jobbers & compounders only 
VISCOUS NEUTRALS—No. 3 col. Vis. at 70° 
F 


200 Vis. (180 at 100°) 420-425 f 


U p.t ° ° 4741) 47(1) 
10 p.t - 46(1) 46(1) 
15 p.t 15(1 45(1) 
25 p.t ‘ .-(1)40-43(2) (1)40-43(2) 
0 p.t k : 4511) 45¢1) 
10 p.t - 44(1) 44(1) 
Oh + ; 1301 $3(1) 
25 p.t (1)39-41(1) (1)39-41(1) 
CYLINDER STOC KS: 
Brt. stk 145-155 vi at 210°, 540-550 No 
S col 
Be BS oc _ 4911) $9(1) 
AD B.t. oc oe 48(1) 181 
2a t R (1)44-49101 (2)44 
600 S.I 

filter’ b ‘ i 
650 S.I ( ‘ 
Hun fl 903 
630 fi 41(2) 





MID- ( ONTINE NT 

Neutral Oils (Vis. at 100° F 
Pale ‘Oils 

Vis. Color 


0 to 10 P.P.) 








60-S5—No. 2.(1)12.5-13(1) 
SG-110—No. 2(1)13-13.25(2) 
150 No 3 (2)20-—-20.5(1) 
150—No 3..(1)20.; 
200—No (3 2 
250—N be we 
280—No 3. .(2)23-23.5(2) 
300—No < 24(3) 
Red Olis: 
200 . 5 21/2) 

00 Ni Be « 2461 2 
Bright Stock—V at 210° (FOB " i basis 
200 =«~V LD. 3741) : 
150-160 V D: 
0 to 10 pT 3314) 334) 
10-25 p.p. 32.5(1) 32 1) 
2 10 p.p 
150-160 Vis. E (1) 2(1 
120 V D 
( tc 1¢ p.t 3274) 4 
600 S.} 

Ss sreen) saree 23(2 

on 12¢ 12(1) 


SoU TH TEXAS (Newtral Olls) 
P 





ile Oils (Vi at 100° F. FOB refineries, for 

iomestic shpt. ) 
Vis. Color 
100 1 2 (1) (1)9.5-12(2) 
200 Ne 9.3.41) (1)12~—14.5(2) 
3:00 N 2.3.(1 (1)13-15.25(2) 
500 N 

21 1 (1)14-16.5(2) 
750 N 3-4.(1 (1)15—-17.25(2) 
1200 No, 3-4.(1 (1)16—-17.75(2) 
2000 No. 4..(1 (1)17-21(2) 
Red Oils: 
100 Nx 5-6.(1)9.5 (1)9.5-12(2) 
200 No 5-6.41)12 (1)12-14.5(2) 
300 Ne 5-6.41)13 (1)13-15.25(2) 
500 Ne 5-6.¢1)14 (1)14—-16.5(2) 
7Tn0 Ne 5-6.(1)15 (1)15—-17.25(2) 
1200 No. 5-6.(1)16 (1)16~-17.75(2) 
2000 N »-H 41917 (1)17-21(2) 





‘Continued on next page) 

























We can supply you Quickly... 
with Quality Uniforms...in any 
Quantity you need 


LION-BILT 


WORK UNIFORMS 


Are you completely satisfied with your present 
work uniforms and the service you are getting? 


For the past four years Lion has been serving many 
of the major oil companies . . . with uniforms for 
service station attendants. These finer, sturdier, long- 
er-wearing uniforms are tailored to meet your exact 
needs . . . noted for their smart appearance. Yes . . . 
Lion-Bilt uniforms are worn with pride by the men 

. yet their prices reflect real economy. These uni 
forms are giving satisfaction and better service whet 
ever used, Don’t be satisfied with less than Lion-Bilt 
quality! Write us today for samples and prices. 
Prompt delivery assured. 
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Win believes in doing 
ONE THING WELL 


BUILDING VIKIN VIKING ROTARY 


as 





NNN Nes PUMPS FOR YOU! 


aN Nay \\\W cy 


yi 


ee 
NS XD Qn kf Y 


ON A\ pat NG AN m ' wu 


In times when every effort must be put forth to supply the unprecedented need 


for industrial equipment, it is with pride that the Viking Pump Company is able 









to devote its entire energies to building one product 
Viking Rotary Pumps 

The present out-put is greater than ever before. Employ- 
ment is at an all-time high. More new machines are 
being used to build good, reliable Viking Pumps than 


at any time in the company’s history 











We look forward to constantly improving 
our shipping schedules. Ask for latest 
delivery information and Catalog 405R 
and 1500R today 











Pump Company 


Viking Cedar Falls, lowa 
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Refinery Prices—continued 


Prices in Effect Mar. 8 Mar. 1 
CHICAGO (From Mid-Continent p.l. crude) 
Neutral oils vis. at 100° F. 0 to 10 p.p 
Pale Oils: 

Vis. Color 





60-85—No. 2 13.75(1) 13.75(1) 
86-100—No. 2 14.25(1) 14.25(1) 
150—No. 3.. 21L.5(1) 21.5(1) 
180—No. 3.. 22(1) 22(1) 
No. 3.. 22(1) 22(1) 
250—No. 2.. 23(1) 23(1) 
Red Oils: 
180—No. 5.. 22(1) 22(1) 
200—No. 5.. 22(1) 22(1) 
250—No. 5.. 23(1) 23(1) 
280—No. 5.. 24(1) 24(1) 
300—No. 5. 24.5(1) 24.5(1) 


Note: Viscous oils, 15 to 30 p.p. are quoted 
0.5¢ lower; 60-85 and 86-110 No. 2 non-viscous 
oils, 15 to 30 p.p. 0.25¢ lower. 

Unfiltered Steam Ketined (Viscosity at 210°) 








BOD is seccase 22.5(1) 5(1) 
RGD ccccscce 23.5(1) 23.5(1) 
ze 24.5(1) 24.5(1) 
Bright Stoc Ks, 160 vis. at 210° No. 8 color 
0 to 10 p.p 34(1) 34(1) 
15 to 25 p.p 33.5(1) 33.5(1) 
30 to 40 p.p 33(1) 33(1) 
E filtered 

Cyl. Stock 24.5(1) 24.5(1) 


Note: To obtain prices delivered in Chicag 
add 0.5c per gal 


Natural Gasoline 
(Group 3 & Breckenridge prices are t 
blenders on freight Basis shown below. Ship 
ments may originate in any Mid-Continent 
manufacturing district.) 
FOB GROUP 3 


Grade 26-70 8.5( Sales) 8.5(Qu 
rob BEA KRENKIDGE 
Grade 26-70 ... S( Quote) S( Quote 


LPG Prices 


(Of retiners, FOB refineries, in cents per gal 
tank cars or transport trucks) 


Com- In- Com- Indus 

mercial dustrial mercial trial 
Wistrict Propane Propane Butane Butane 
~~. Harbor 912) 9(1) 9(1) 9(1 
* delphia (2) 
Baltimore 9¢1) ‘ 
Hastit gs, W.Va.8.25(1) ° 7.501) 
New Orleans.. 6.5(1)a. see 
houston , . re ° 
Toled: G(1) 9.25(1) 


‘a) Tank cars only. 


Naphthas and Solvents 

(FOB Group 3) 
Stoddard 

solvent (4) 10.875-11.125(2) (4) 10.875-11.125¢2 
Cleaners 

naphtha (3) 11.375-11.625(2) (3)11.375-11.625¢° 
V.M.&P. 

Npth. (5)11.375-11.625(2) (5)11.375-11.625(2 
Mineral 

spirits. (5)10.375-10.625(2) (5)10.375-10.6251 2 
Rubber 

solv (1)10.875-12.375(4) (1)10.875-11.37514 
Lacquer 


dil. ..(3)11.625-12(1) (3)11.625-12(1) 
Benzol dil. (2)12.125-12.55(1) (2)12.125-12.55: 
WESTERN PENNA. 

Bradford-Warren: 

Stoddard solv. 

Other Districts: 

Untreated Npth. 12.5(1) 2.5(1) 
Stoddard Solv 1315) 13(5) 


OHIO (8S. O. quotations for statewide dr 
livery); V.M.&P. naphtha D.C. naphtha, Var 
nolene & 


Sohio solvent 16.0 16.0 
Rubber solvent 15.5 15.5 
E. TEXAS (Truck Trnspt.) 
Stoddard 
Solv. ....€1)10.75-11.25(1) (1)10.75-11.25¢1 


KANSAS (For Kan. Dest’ n. only) 
Stoddard 
Solv.  ..€1)11.125-11.25(1) (1)11.125-11.25< 


Wax 

WESTERN PENNA, (Bblis, C.L.) 
White Crude Scale: 
122-124 A.m.p.(1)7.75-9.75(1) (1)7 75 9.75(1 
124-126 A.m.p.(1)7.75—-9.75(1) (1)7.75-9.75(1 
MID-CONTINENT (C.L. FOB Refinery) 
Semi-refined: 
132-134 vere 

bbis o* See 
CHICAGO (FOB Chicago district refinery 
one refiner, in bags, carloads. Carloads, slat 
loose, 0.75c less. Melting points are EMI! 
(ASTM) methods; add 3° to convert int 
AMP.) 
= refined: 


22 a 8.05 

125-127 ones 8.35 8.35 

rae 8.6 8.6 

130-132 aie 8.9 8.9 

oS Pere 9.15 9.15 

4356-137 ..... 9.8 9.8 
Petrolatums 


WESTERN PENNA, (Bbis., carloads; tans 
cars, 0.5c less.) 

Snow White. (2)7.25-8(1) (2)7.25-8(1) 
Lily White. .(2)6.25—7.2: (2)6.25-—7.25(2 
Cream White(2)6-6.75(2 5 








mf: 
Light Amber(2)4.! (2)4.5-5.5(1) 
Amber ......(2)4.25-5.25 (2)4.25-5.25(1 
Red . .+-.€1)4.5-5.125(1) (1)4.5-5.125(1 


NATIONAL PETROLEUM NEW 








7. 





Tank 


Commerctai or consumer 
tank car, tank wagon, dealer 
WwW and service station prices jor 

agon gasoline de not include tazes; 
they do, however, include 1in- 
. spection fees as shown %elow. 
Prices Gasoline taxes, shown in sepa- 
rate column, include 1.5c fed- 
eral, and state taxes; also city and county 
taxes as indicated in footnotes. Kerosine tank 
wagon prices alse do not include taxes; kero- 
sine taxes where levied are indicated in foot- 
notes Dealer discounts are shown in foot- 
notes These prices in effect Mar. 8, 1948, as 
posted by principal marketing companies at 
their headquarters offices, but subject to later 
correction. 

Inspection fees per gal., included in both 
gasoline and kerosine prices, unless otherwise 
specified, are as follows: 

Ala.1/40c on gasoline; Ark. 1/20c; Fila. 
1/8c; Ill., 3/100c; Ind. 2/25c; Kans. 1/50c; 
La. 1/32c; Minn. 5/200c; Neb. 2/100c; Nev. 
1/20c; N. C. 1/4c; N. D. 1/20c; Okla. 2/25c; 
Ss. C. 1/8¢c; S. D. 1/40c; Tenn. 2/5c; and Wisc. 
3/100c. 

Kerosine inspection fees only: Ala. 1/2c; 
fowa 1/50c; Mich. 1/5c 


Atlantic White Flash 
(Regular Grade) 


ATLANTIC Commer- Gase- Kero- 


cial Dealer line sine 
REFINING T.W. T.W. Taxes T.W. 


Philadelphia, Pa 2.9 2.9 5.5 15.5 
Pittsburgh ..... 13.8 13.8 5.5 16.4 
\llentown 13.5 13.5 5.5 16.1 
ME basue'es 13.8 13.8 5.5 16.4 
Scranton 13.8 13.8 5.5 16.4 
Altoona 13.8 13.8 5.5 16.4 
Emporium 13.8 13.8 5.5 16.4 
Indiana 13.8 13.8 5.5 16.4 
Uniontown 13.8 13.8 5.5 16.4 
Harrisburg 13.5 13.5 5.5 16.1 
Williamsport 13.8 13.8 5.5 16.4 
Dover, Del. 13.5 3.5 5.5 16.1 
Wilmington 12.9 12.9 5.5 15.5 
Boston, Mass. 13.2 13.2 4.5 
Springfield 13.5 13.5 4.5 
Worcester 13.4 13.4 4.5 
Fall River ..... 13.2 13.2 4.5 
Hartford, Conn 13.8 13.8 5.5 
New Haven 13.5 13.5 5.5 
Providence, R. I 13.2 13.2 5.5 cove 
Atlantic City, N. J. ... 2.4 4.5 13.1 
CRMIGEE ccccss 2.4 4.5 13.1 
Trenton ..... 12.4 4.5 13.1 
Baltimore, Md. ... 2.4 6.5 13.1 
Hagerstown 13.2 6.5 13.9 
Richmond, Va. . 12.5 7.5 13.7 
Vilmington, N. C 12.7 ff . 12.5 
Brunswick, Ga. . 14.4 7.5 14.2 
Jacksonville, Fla 13.9 8.5 13.7 
Mineral Spirits V.M.&P. 
T.W. T.W. 
Philadelphia, Pa 15.0 16.5 
Lancaster, Pa is 16.0 17.5 
Pittsburgh, Pa 18.5 


: 17.5 
Fuel Oils—T.W. 


1 2 5 6 
Phila., Pa. . 13.5 12.0 8.89 8.12 
Allentown .. » Bee 12.6 eve 
Wilmington, Del. 13.5 12.0 
Springfield, Mass. .... 13.0 
Worcester eee 12.5 
Hartford, Conn. 12.4 
Taxes: 


Brunswick, Ga., kerosine price does not in- 
clude ic state tax. 
Discounts: 

Kerosine—Thru Penna. & Del., 2c off t.w. 
price on t.w. deliveries of 25 gals. or more at 
yne time. 

Notes: 

Mineral Spirits prices also apply to Stoddard 
Solvent; V.M.&P. prices also apply to Light 
Cleaners Naphtha. 


Diesel 


KENTUCKY Crown Gaso- Kero- Fuel 
STANDARD Net line sine Net 


=) 
= 


Dealer Taxes T.W. Ww. 
Vington, Ky. . aoe 6.5 15.5 15.1 
eXington 15.7 6.5 15.5 15.1 
iisville 15.0 6.5 14.8 14.4 
iducah ‘ 14.8 6.5 14.6 14.2 
*Kkson, Miss. 14.3 7.5 14.1 13.7 
ksburg _ 13.9 ee 13.7 13.3 
rmingham, Ala 14.4 8.5 14.7 13.8 
BP ES ere 13.9 9.5 14.2 13.3 
ntgomery ...... 14.5 9.5 14.8 13.9 
inta, Ga. . 14.6 7.5 14.4 14.0 
gusta 15.¢ 7.8 14.8 14.4 
icon on 14.6 7.5 14.4 14.0 
vannah .. am 13.9% 7.8 13.7 13.3 
ksonville, Fla 1 S.5 13.7 13.3 
imi TerrTrr 13.9 8.5 13.7 13.3 
sacola 14.0 9.5 13.8 13.4 
mpa 13.9 8.5 13.7 13.3 
Taxes: 


yasoline tax column includes these city & 
inty taxes: Mobile, 2c city; Birmingham. 1c 
inty; Montgomery, lc city & lc county; Pen- 
ola, le city. Other taxes not included in 
ces: Georgia, kerosine, 1c; Montgomery, 

‘rosine & diesel, 1c; Mississippi, kerosine & 
sel, 0.5c. 

tes: 

Sonsumer t.w. prices are same as net dealer 
es 


arch 10, 1948 








CHEVRON 


CALIFORNIA (Regular) Av. Gase- Kero 
STANDARD Re- 30 line sine 


T.T. tail T.T. Taxes T.1 


San Fran., Cal. 13.9 17.9 17.4 6.0 16.4 
Los Angeles ... 13.4 17.4 16.9 6.0 15.9 
Fresno ........ 14.9 18.9 18.4 6.0 17.4 
Phoenix, Ariz... 16.5 20.5 20.0 6.5 19.0 
Reno, Nev. .... 16.1 20.1 19.6 7.0 18.6 
Portland, Ore... 14.5 18.5 18.0 6.5 18.5 
Seattle, Wash. . 14.5 18.5 18.0 6.5 18.5 
Spokane ...... 17.1 21.1 20.6 6.5 22.1 
Tacoma ....... 14.5 18.5 18.0 6.5 18.5 
Boise, Idaho ... 17.8 21.3 7.5 22.1 
Salt Lake, U. .. 16.4 -- 19.3 5.5 16.5 
Honolulu, T. H. 14.9 19.4 18.4 7.5 17.4 
Fairbanks, 

Alaska ...... 26.2 30.2 29.7 3.5 34.7 
Juneau ........ 15.9 19.9 19.4 3.5 19.9 
Taxes: 


Boise 7.5c tax applies to motor fuel only, 
avgas taxes are 1.5c federal, 2.5c state. Reno 
7c tax includes 1.5c county tax. Honolulu 7.5c 
tax applies to motor fuel only; avgas taxes 
are 1.5c federal, 5c territorial; Hawaiian gross 
income tax also is excluded as follows: from 
retail price 0.6c per gal., & from TT prices 
1% to resellers, 2.5% to consumers. 

Notes: 

Resale & Commercial Gasoline: T.C. prices 
for Chevron (regular) are 0.25c per gal. below 
posted net tank truck prices; Pearl Oil (kero- 
sine) T.C. prices, 3c per gal. below posted net 
tank truck prices. 

Prices for Chevron Supreme (Ethyl) are 1.5c 
above Chevron (regular), except at Honolulu 
where spread is 2c. Retail prices for Chevron 
Supreme are 4.5c above Chevron Supreme tank 
truck prices except at Honolulu where spread 
is 5.lc. Prices for Chevron Aviation 91 are 2c 
above Chevron Aviation 80; for Chevron Avia- 
tion 100, 5c above Chevron Aviation 80, for 
Chevron Aviation 115, Sc above Chevron Avia 
tion SO 


Biue Crown (3rd Grade) 
Red Crown (Reg. Grade) 
Red Red Blue 
Cr’a, Cr’n. Cr’n,. Gaso- Kero 
Cons. Dir. Dir. line sine 
T.W. T.W. T.W. Taxes T.W. 


INDIANA 
STANDARD 


Chicago, Ill 17.6 15.6 15.1 4.5 15.8 
Decatur 17.3 15.8 15.3 4.5 15.5 
Joliet 17.6 16.1 15.6 4.5 15.8 
PUNTER: cosscencce 0064 BBS 1.46 6.5 B.S 
Evansville, Ind.. 17.6 16.1 15 5.5 15.8 
Indianapolis 17.8 16.3 5.5 16.0 
South Bend 18.2 16.7 5.5 16.4 
Detroit, Mich. 16.8 15.3 4.5 14.& 
Grand Rapids 16.9 5.4 4.5 14.9 
Saginaw ........ 16.8 15.3 2 Sa mee 
Green Bay, Wisc. 18.0 16.5 0 5.5 16.2 
Milwaukee ...... 17.9 16.4 15.9 5.5 16.1 
La Crease ...... 17.7% 16.3 5.7 5.5 15.9 
Duluth, Minn. .. 18.0 16.5 .... 5.5 16.2 
Mpls.-St. Paul 17.7 16.2 15.7 5.5 15.9 
Mankato verse BOee en ees Se ee 
Des Moines, Ia 17.1 15.6 15.1 5.5 15.3 
Mason City .... 17.5 16.0 15.5 5.5 15.7 
St. Louis, Mo... 17.1 15.6 15.1 4.5 15.3 
Kansas City . 16.4 14.9 14.4 5 14.6 
St. Joseph ...... 16.4 14.9 ... 4.5 14.6 
Fargo, N. D..... 18.7 17.2 16.7 5.5 16.9 
Huron, S. D. ... 18.1 16.6 16.1 5.5 16.3 
Wichita, Kans. .. 14.9 14.1 13.6 5.5 13.8 
Omaha, Neb. ... 17.1 15.6 6.5 15.3 


Stanavo Aviation Number 73 


Cons. T.W. Taxes 
Detroit, Mich. see 21.6 4.5 
Vargo. NM. D. cecscece 21.2 5.5 
Huron, 8. D. ....... 20.6 5.5 
Indianapolis, Ind. .... 20.3 5.5 
Kansas City, Mo. .... 18.9 5.0 
Oleum V.M.&P. Stani- 
Spirits Naphtha sol Taxes 


(Prices are base priaes before discounts) 
see Bee 


Chicago 7 19.0 18.0 4.5 
Detroit .....-.. 2.9 20.1 21.4 4.5 
mm Guo BM coe WS 19.2 18.7 1.5 
St. Louis cas: ao 19.9 18.4 1.5 
Milwaukee ... 19.7 20.7 20.2 5.5 
Minneap'ls .. 19.5 20.5 18.8 5.5 
Fuel Oils T. W. 
Chicago 
Standard Stanolex 
Heater Oi] Furnace OV 
SD GM. cccoscceces 15.3 14.6 
100-149 gals. ....... 14.3 13.6 
150 gals. & over .... 13.8 i ie 
150-399 gals. ....... eer 13.6 
400 gals. & over .... ese% 13.1 
Stanolex Stanolex 
Fuel A Fuel O 
1-749 gals. ......... 10.35 9.6 
750 gals. & over .... 9.6 8.85 
Stanolex Furnace Oil 
100 gals 
1-99 gals. & over 
Indianapolis ee 14.7 13.7 
NS Fre 14.2 13.2 
Milwaukee ......... 14.8 13.8 
Minneapolis ........ 14.6 13.6 
2 De. osvek we we we 14.¢ 13.0 
Kansas City ..... 13.4 12.4 
Taxes: 


Gasoline tax column includes these city 
taxes: Kansas City, 1.5c; St. Joseph, & St 
Louis, 1c. Naphtha tax column includes 1.5c 
federal & state taxes, Iowa kerosine prices do 
not include 4c state tax. State sales, occupa- 
tion, consumer & use taxes to be added where 
applicable 




















BRINGS PROFIT INCREASES 
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UNDER YOUR NAME OR LABEL 


IT’S HERE! THE 1948 EDITION OF 
“BAT’S LUBRICATING GREASES” 
WHOLESALERS WRITE FOR 


FREE COPY. 


BATTENFELD 


GREASE AND OIL CORP. 


32ND & ROANOKE 


KANSAS CITY, MO. 
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Tank Wagon Prices—Continued 


Mubiigas( Meguiar Grade) 





SOCONY 
VACUUM 


Mobilgas Aircraft (ums. Unda. Mobilfuel MOBILHEAT 
Gasoline Grade 80 Grade 9 Grade 100 Cums. Dir. Mobi Kerusine Diesel (No, 2 Fuel) 
Taxes T.C. T.W. 7%. C8. tH. TW. T.C. rW. TW. To. Yard T.W. T.C. T.W. T.C. Yard T.W. 
New York City: 
Manh, ee Coevcves 5.5 19.5 12.8 13.3 14.2 12.7 12.¢ 
CO Sa ee eee 5.5 19.5 12.3 13.3 ‘ 14.2 12.7 ° eee 2 
BE escsescedenee Bi 19.5 12.5 13.3 11.1 14.2 . 12.7 9.5 9.9 12.3 
GROOMS ciccscevcecs 5.5 19.5 * 12.38 13.3 in ere 14.2 12.7 rr +i 12.3 
Riehmend .ccvccees 5.6 - 18.9 21.2 12.3 13.0 10.4 10.7 13.6 oie 12.5 9.4 9.8 12.1 
Aleansy, 0. TZ. sececss 5.8 19.1 20.1 22.35 12.0 12.6 13.1 10.7 10.9 13.7 10.2 12.6 9.8 10.0 12.2 
Binghamton ......... 5.5 " ee 3.7 14.1 14.6 12.7 12.9 15.7 ‘ 14.3 11.7 11.9 13.§ 
6.66 sbebpereas-e Gol 20.0 21.0 23.25 12.8 13.3 13.5 11.9 12.3 15.1 11.3 14.1 10.9 11.3 13.7 
Jamestown .......... 5.5 20.1 a } 13.5 14.0 11.9 ~“ 14.9 14.9 12.1 ee 14.£ 
Mt. Vernon 3.5 13.0 13.5 e208 11.4 14.3 12.8 Sas 10.0 12.4 
Plattsburg 5.5 an er owece peeeee 13.7 14.2 11.7 11.9 14.5 os 10.7 10.7 12.9 
Rochester 5.5 19.9 20.9 ee sees 13.3 13.8 14.3 2.1 12.1 15.3 13.6 10.9 10.9 13.2 
Syracuse Licenced 5.5 19.6 20.6 a cece 13.0 13.4 13.9 12.1 12.5 15.3 11.0 13.4 10.6 10.8 13 .{ 
Bridgeport, Conn. 5.5 12.8 13.3 10.5 10.7 9.5 9.7 12. 
Danbury 5.5 ata 13.5 14.0 re 11.9 sown an — 11.0 13. 
DE sed papece wn 5.5 , 12.4 13.2 13.7 11.2 11.2 10.5 12.8 10.1 10.1 12.4 
New Haven 5.5 8.8 12.2 12.9 13.4 10.5 7 ‘ 10.0 12.3 9.6 9.8 12.1 
Bangor, Me. 7.5 ; 19.9 oe 12.5 13.5 14.0 11.4 14.7 10.8 12.8 10.4 12.4 
Portland St 7.5 149.0 20.0 cae 12.0 23.7 13.2 10.7 14.0 10.1 12.5 9.7 12 
Boston, Mass. . ‘.5 15.95 17.2 16 18.2 18.2 20.45 12.0 12 76 13.1 10.6 es 14.1 10.0 12.7 9.6 s* 12 
Concord, N. H. 5.5 oe 13.8 14.3 12.5 15.7 13.6 oon 11.2 13.2 
Lancaster b.5 15.0 15.5 13.0 16.0 14.5 aaae 12.0 14 
Manchester ; 5 13.5 14.0 eae 2.0 15.1 - s.2 - 10.9 12.: 
Providence, R. I 5 18.2 19.2 12.0 12.6 13.1 10.6 33.2 13.9 10.0 12.4 9.6 10.0 12.( 
Burlington, Vt 6.0 19.5 13 0 13.6 14.1 11.6 11.8 11.1 13.3 10.7 10.9 12.6 
Rutland 6.0 14.0 14.5 12.2 13.7 : 11.2 13 
Tank Wagon Prices: Buffalo N.Y. City Rochester Syracuse Boston Hartford Providence 
Mineral Spirits ........... 16.5 15.0 17.5 18.5 16.0 17.5 16.5 
V.M.&P. Naphtha 18.5 16.5 19.0 23.0 17.5 19.0 18.5 
Taxes: N.Y.C 


prices do ¥ not “include 2% To , ‘city sales tax applicable to price of gasuline (ex tax). 


Discounts: Diesel—0,5c per gal. for single delivery of 800 gals. or more 
Jamestown t.c. prices are delivered prices; all other t.c. prices are FOB bulk terminals 


Notes: Syracuse V.M.&P. price is in steel barrels. 


ESSO Esso (Regular Grade) 
Consumer Gaso- Kero- 


STANDARD Tank Dealer line sine 


Wagon T.W. Taxes T.W. 


Atlantic City, N. J. 12.3 12.8 4.5 13.1 
2 ne re 12.3 12.8 4.5 13.1 
Baltimore, Md 12.2 oe RY 6.5 13.1 
Cumberland pence Gee 13.9 6.5 14.4 
Washington, D. C.. 12.6 13.1 5.5 13.5 
Danville, Va. ..... 13.2 13.7 7.5 14.4 
Petersburg 33 13.3 7.5 14.0 
Norfolk 12.1 12.6 7.5 13.4 
Richmond ...... 12.5 13.0 7.5 13.7 
Roanoke : ‘ sa Dee 14.5 7.5 15.2 
Charleston, W. Va 13.9 14.4 6.5 15.2 
Fairmont ‘ 13.8 14.3 6.5 15.2 
Parkersburg 13.8 14.3 6.5 13.7 
Wheeling . . 13.5 14.0 6.5 15.9 
Charlotte, N. C. 13.7 13.7 7.5 14.1 
Hickory 13.9 13.9 7.5 14.3 
Mt. Airy 14.1 14.1 7.5 14.5 
Raleigh 14.3 14.3 7.5 14.7 
Salisbury rere | F 13.4 7.5 13.8 
Charleston, S. C 12.6 13.1 7.5 13.0 
Columbia 14.0 14.5 7.5 14.4 
Spartanburg ae 13.7 7.5 13.9 
New Orleans, La... 12.4 12.9 8.5 12.9 
Baton Rouge 12.1 12.6 8.5 12.5 
Alexandria . 13.3 13.8 8.5 12.0 
Lake Charles 12.2 12.7 8.5 13.3 
Shreveport 13.4 13.9 8.5 12.7 
New Iberia éea0 ‘See 13.0 8.5 12.9 
Knoxville, Tenn. 13.5 14.0 8.5 13.9 
Memphis 13.2 13.7 8.5 13.7 
Chattanooga 13.3 13.8 8.5 13.7 
Nashville 13.8 14.3 8.5 14.3 
Bristol .. . 14.6 15.1 8.5 15.0 
Little Rock, Ark 13.6 13.6 8.0 14.1 
Mineral Spirits V.M.&P. 
T.W. T.W. 
Newark, N. J. .. 15.0 16.5 
Baltimore, Md ‘ 17.5 
Washington, D. C 17.5 
Fuel Oil—T.W. Ne. 1 No. 2 
Atlantic City, N. J 13.1 11.8 
Newark cevcee 13.1 11.8 
Baltimore, Md. ..... 13.1 11.9 
Washington, D. C. 13.5 2.3 
Norfolk, Va. 13.4 11.4 
Petersburg 14.0 12.1 
Richmond ... 13.7 11.8 
Charlotte, N. C 14.1 12.1 
Hickory 14.3 12.3 
Raleigh ee 14.7 12.8 
Charleston, S. C 11.8 
Columbia . 12.9 
Spartanburg 12.3 


Taxes: Louisiana kerosine prices do not in 
clude lic state tax. 


Naphtha—Newark t.w. prices are for de- 
liveries of 200 gals. or more; less than 200 
gals., 0.5c over posted t.w. prices; steel barrel 
deliveries, 2c over posted t.w. prices. Baltimore 
& Washington prices are for t.w. deliveries 
of 25-99 gals., no discounts. 


Notes: 


Effective Dec. 22, minimum retail resale 
price of 16.3c for Esso Gasoline posted 
throughout New Jersey 
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Sohio X-70 


OHIO (Regular Grade) 
STANDARD Con- Ke - Gaso- Kero- 
su 


Gasoline 


umer sell- line sine 

T.W. ‘on 8.8. Taxes T. w. 

Ohio, Statewide. 18.5 15.00 19.0 oa. 14.5 
Akron ceseccces AOD 1.00 219.0 6.5 1.5 
Canton ........ 18.5 15.00 19.0 5.5 14.5 
Cincinnati ..... 18.5 15.00 19.0 5.5 14.5 
Cleveland ..... 18.5 15.00 19.0 5.5 14.5 
Columbus ..... 18.5 15.00 19.0 5.5 14.5 
OFC cecccse 18.5 15.00 19.0 5.5 14.5 
Dn stesecsed 18.5 15.00 19.0 5.5 14.5 
Mansfield ..... 18.5 15.00 19.0 5.5 14.5 
Marion .. .--. 18.5 15.00 19.0 5.5 14.5 
Portsmouth .... 18.5 15.00 19.0 5.5 14.5 
Toledo ........ 18.5 15.00 19.0 5.5 14.5 
Youngstown --- 18.5 15.00 19.0 5.5 14.5 
Zanesville ..... 18.5 15.00 19.0 5.5 14.5 


Aviation Gasoline—Statewide 
Consumer Gasoline 


T.W. Taxes 
Sohio Aviation Gasoline 
62 Octane (Clear) ... 20.u 5.5 
Esso (Clear) Avia. Grade 80. 22.0 0.5 
Esso Aviation Grade 91 ..... 23.U 5.5 
Esso Aviation Grade 100 .... 26.0 5.5 
Naphtha—T.W. 
Statewide 
BR. BOlvEMe ccccccccsccscccsecosses 2u.0 
D.C. Napmtmm .ccccccccccccccscces 20.5 
V.M.&P. Naphtha ........0.--05: 20.5 
VGEMOIOTNIO 2 cccccccccccccsccccccces 2u.5 
Sohio Solvent .cccecccccccccsccese 20.5 
Fuel Oils—T.W. No. 1 No. 2 No. 3 
Ohio, Statewide ... 14.5 14.0 13.6 
Taxes: 


Etfective Jan. 1, 1948, hangar operators 
can purchase aviation gasoline less 4c per gal 
State Road Tax by supporting purchase with 
State Tax Exemption Form A-10 to supplier 
Discounts: 

Esso aviation—on contract to hangar opera- 
tors and resellers, 2c off consumer t.w. 

Fuel oils—Statewide prices are for t.w. & 
drum deliveries of 50 gals. or more; prices for 
deliveries of less than 50 gals. are 0.5c higher. 

Naphthas—to contract consumers off t.w. 
prices—Statewide: 300 to 999 gals., 0.5c; 1000 
to 2499 gals., 0.75c; 2500 to 4999 gals., lc; 
5000 or more gals., 1.5c. Lucas County: Less 
than 50 gals., tank wagon price, 50 to 249 
galz., 0.5c; 250 to 499 gals., 1c; 500 gals. or 
over 1.5c. 

Notes: 

Renown (third-grade) gasoline prices are 
same as X-70 unless otherwise noted. S.S 
prices are at company-operated stations 
Statewide prices are subject to exceptions other 
than those shown. 


TEXAS 


Fire-Chief Gasoline 
(Regular Grade) 


co. Gasoline Gasoline Kerosine 
Tt. W. Taxes 7. W. 
Dallas, Tex ve 15.0 5.5 11.85 
Fort Worth ..... 13.0 5.5 11.85 
Wichita Falls .... 13.0 5.5 11.85 
Amarillo .......- 13.0 5.5 11.85 
Tt wastewse eee 13.0 5.5 11.85 
El PASO .cccccce 15.0 5.5 12.85 
San Angelo ...... 13.0 5.5 11.85 
TWOEOD ceccccescse B® 5.5 11.85 
DR csscsveesns See 5.5 11.85 
ee 13.0 5.5 11,85 
San Antonio ..... 13.0 5.5 11.85 
Port Arthur .... 13.0 5.5 11.85 


CONT’L (N. B. Prices are Continental's 
**normal’’ prices. Current sell 
OIL ing prices may be lower thar 
“‘normal’’ because of local com 


petition.) 

Conoco Demand 

N-tane (3rd Gaso- Kero 
(regular) Grade) line sine 


Tank Wagon Taxes T.W 
Denver, Col =, 13.8 7.5 15.9 
Grand June lt 1 ’ 7 17 
Pueblo ; 13.7 14.7 7.5 15 
isper Wyo is oe 14.7 5.5 14 
Chevenne 7 1 . 14.8 f 
Billings, Mont 2 16 16 7 6.5 15 
Butte rd 16 17 
G t F 1¢ rf l f 
Salt Lake, U. .. 16.4 15.4 5.5 16. 
Twin Falls, Ida. 19.1 18.1 7.5 19.2 
Albuquer., N.M 15.5 14.5 7.0 14 
Roswell 14.5 13.8 7.0 14 
Santa Fe .. « an8 14.5 7.5 15.2 
Muskogee, Okla.. 13.7 12.7 7.0 12.6 
Oklahoma oe 13.7 12.7 7.0 12.6 
Tulsa onseses 13.7 12.7 7.0 12.6 


Taxes: 

Gasoline tax column includes these city 
taxes: Albuquerque & Koswell, 0.5c; Santa 
Fe, 1c; Cheyenne, Ic. 

Notes: 
T.W. prices are to consumers & dealers 


HUMBLE Thriftane 
Humble (3rd Grade) 
OIL (Reguiar) Gaso 
Tank Re Tank Re- line 
= agon 77 Wagon tail Taxes 


Dallas, Tex.. 13.0 + fp 12.5 15.5 5.! 
Ft. Worth .. 13.0 17.5 12.5 15.5 5 
Houston .... 13.0 17.5 12.5 15.5 5 
San Antonio. 13.0 17.5 12.5 15.5 5.5 
Kerosine 

Tank Wagon —_ 
ee, “WO. ose eee . 11.85 f 
Ft. Worth os = 11.85 8 75 
Houston . reer rar 11.85 15.7 
San Antonio 11.85 15.75 
Notes: 


T.W. prices are to all classes of dealers and 
consumers. 


Esso Gasoline 


IMPERIAL (Regular Grade) 
OlL : me. 


Gasoline Gasoline sine 
T.W. Taxes T.W 
Hamilton, Ont. .... 21.0 11.0 23 
THD escrcccencs BASE 11.0 23 
Brandon, Man. .... 26.0 9.0 28 
i ee 9.0 26 
Regina, Sask. ..... 26.0 10.0 28 .0 
BOSRAIOOR .ccccecese 2008 10.0 30.5 
Edmonton, Alta. ... 23.6 9.0 25 
CORED = owsce ss cses 22.2 9.0 24.2 
Vancouver, B.C. ... 18.0 10.0 24 
Montreal, Que. .... 21.0 11.0 2: 
DE, SOUR, Be.I coves 18.0 13.0 22 
Halifax, N. S. ..... 18.0 13.0 22 


axes: 
Gasoline taxes are provincial taxes. 

Notes: : 
Prices are per imperial gal. which is 12 


U.S. gals. T.W. prices are to divided & 1 
divided dealers 
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Seaboard 
Export 
Coastwise 


Prices Atlantic & 


Prices are ef refiners, 


FOB their terminals Ships’ bunkers prices are 
78-738.5 Oct. 78-78.5 Oct. 
Prem. Prem. 
District Gasoliae* Gasolinet 
N. Y. Harbor er (1)14.0-138.4(1) 
do barges .. mee (1)11.4-12.1(2) 
Albany . cee (1)13-13.85(1) 
Baltimore (1)11-12.3¢1) 
do barges paces 10.9(1) 
Baton Rouge 10.8(1) 
do barges 10.8(1) be 
Boston oe Km we ona (1)11.5-13.9(1) 
Charleston . Te (1)11.1-11.6(1 
Corpus Christi. core (1)12-13(¢1) 


do barges 
























SPECIAL NOTICE 


Gulf Coasts 


exclusive of lighterage Prices 


78-78.5 Oct. 74-76 Oct. 


Prem. Keg. 
Gasolinet+ Gasoline* 
13.5¢1) 

(1)11.75-12.2(1) 

(1)11.65 ‘wae 
9.8(1) 
9.8¢1) 














Owing to present shurt supply of many products, some sellers are witnnolding public quotations 
or the posting of firm prices on some products but are giving OILGRAM the prices they otherwise 
would quote to trade in general and which today they confine mostly to their regular customers only. 


FOB their refineries & tanker terminals, and of tanker terminal operators, 


in effect Mar S 
74-76 Oct. 
Keg. 
Gasolinet 

(1)10.5-1241) 
(1)10.4-11.9¢1) 
(5)12-12.301 
(1)10-11.5¢1 
(1)9.9-10.4(1) 


(1)10.5-12.4(1) 
(2)10.1-10.6(2) 


11(1) ° 





Houston .....(1)12-13.5(1 (1)10.75-12.75(1) (1)11-11.15(1 
do barges .. oes 
Jacksonville (6911.3-1261 
Miami (4)11.3-11.75(1 
Mobile rae 11.343 
New Haven .. = 12.213 
New Orleans (1)11-11.25(1 (1)10-10.5(1) 11(1 
do barges (1)11-11.25(1) (1)10-10.5(1) 11é1 
Norfolk ee 8(1) Sites (1)10.3-10 1 
Pensacola oene . 11.4¢1 
Philadelphia 15-12.4(1) (1)10.9-11.9(¢4 
do barges 05(1) (1)10.8-11.8(1) 
Port Everglades 3(1) (4)11.3-11.75(1) 
Portianag ..<2- 3.51) 1244 
Providence 3.501) (4)12-12.1(1) 
Savannal (1 (5)11 11.75(1) 
Tampa .. 3(1) (5)11.3-11.75(1 
Wilmington 
N. ( 85(1) (1)10.3 10.9 1 
Kerosine— Gas-House No. 5 Fuel No. 5 Fuel 
No. 1 Fuel No. 2 Fuel Gas Oil (0-10 p.t.) (15-60 p.t.) 
Y I Db (6)10.3-1201) (13 i-1101 (1)9.5-9.801) (398 S-4.1001 $3.2001 
( barge (9)910.2-11.961 (125% lt (1) } $1001) 171) 
-(1)10.4-10.7501) (1)¥ 4-9.S0C1) 10.2¢1) $.12(1 
(9)10.3-10.5¢(2 9.4(12 9.5¢1) (1 20-3.42(1) 
10.24% 1.344 3.1701 
9.7(1 8.741) 2.7141 
9.701 8.7(1) 2.65(1 
2)10.4-10.6(1 (1)9 4+.6(12 10(1) (1)3.65 655(1) 3.559 (1 
10.214 1 i 
(1 13.2 l y 12(1 
(1)10.7-11 1 10.3-10.8(1 
(6)10.7-10.85(1 10.314 
10.744 10(1) 
(7)10.5-10.741) (5 6-9.8(1) 
1)9.7-10.1¢2) (1)S.S5-9¢4 2.71(1 
do barge (1)9.7-10.141 (2 2.68(1 
Norfolk . .(5)10.3-10.641) (4)9.3-9.8(1) 9.4(1) (1)3.14-3.17(1) 
Pensacola ....(1)10.5-10.8(1) 
Philadlephia (8)10.3-10.5¢1) (8)9.4-9.6(1) 9.8(1) (2 2 3.52(2 
do barges 10.245) 4.305 
Pt. Everglades(6)10.7-10.85(1) 10.3¢4) soe 
Portland .(2)10.4-10.7(6) (2)9.5-9.7(5) 10.1(1) 
Providence .(2)10.4-10.6(7) (2)9.4-9.6(6) 10(1) (1 17 901) 
vannah .(6)10.7-10.85(1) 10.3(4) 
Tampa ... .(7)10.7-10.85(1) 10.3(7) 
Wilmington, 
x & (5)10.2-10.6(1) (6)9.5-9.8(1) 
No. 6 Fuel Bunker C Fuel, Diesel oil, Diesel OU 
No. 6 Fuel Barges Ships’ Bunkers Ships’ Bunkers Shore Plants 
N. Y. Harbor. (3)$3.03-3.27(2) (3)$3.00-3.27(2) (2)$3.00-3.05(1) (1)$3.91-4.10(1) (2)9.7-9.8(3 
Albany 3.249(1 3.24911) 3.249(1) ae (1)9.7-10.2¢2) 
Baltimore ....(3)3.03-3.17(2) (3)3.00-3.17(2) (2)3.00-3.04(1) 4.04(2) (1)9.6-9.8(2) 
Baton Rouge 2.54(1) 2.51(¢1 2.51(1) 3.65(1) 4101 
soston ee ee e- (1)3.055-3.315(1) (1)3.025-3.315(1) (1)3.025-3.095(1) 4.08(1) (1 8-10.41) 
Charleston 2.96(2 2.93(2 2.93(2 3.9501) ‘ 4-9.5(1) 
Corpus Christ 2.56(1) 2.5301 (1)2.53-2.55(1)  (1)2.90-3.15(1) a 
Houstor o ee ee (1)2.54-2.58(2 2)2.51-2.53(1 (2)2.51-2.53(1 ° (1)9-12(1) 
Jacksonville (3)2.99-3.03(1 (3)2.96-3.00(1) (3)2.96-3.00(1) 2(1) 10.3(5) 
Miami 
Mobile ceesse ees . 
New Haven 3.035(2) 3.035(2) 035(2) (1)9.9-10.7(1) 
New Orleans .(3)2.54-2.55(1) (3)2.51-2.55(1) (3)2.51-2.55(1) (1)3.40-3.89(1 (1)9.1-9.4(2) 
Norfolk . -(2)3.00-3.04(1) (2)2.97-3.07(1) (2)2.97-3.01(1) 4.06(1) (2)9.6-9.7(1) 
Pensacola : ee : : 
idelphia (2)3.03-3.17(2 (2)3.00-3.17(2 (2)3.00-3.1701 (1 10(2 (2)9.7-9.8¢ 
Everglades 2.94061 ‘Ta1) 2.91(1) 
Portland es. €1)3.095-3.115(1) (1)3.085-3.095(1) (1)3.085-3.095(1) (1)10.1-10.4(1) 
vidence ...(1)3.045-3.08S5(1) (1)3.055-3.065(1) (1)2.995-3.065(1) (2)10-10.4(1) 
avannah (1)2.99-3.03(1) (1)2.96-3.00(1) (1)2.96-3.00(1) $.32(1) 10.313) 
ampa (2)2.89-2.93(1) (2)2.86-2.90(1) (2)2.86-2.90(1 4.32(2) 10.3(5) 
mington, 
Cc ‘1 ,OS5-3.09501) 96(1) 
* Motor Method & Research octane ratings are approximately same t Research octane rating 
m mum of 5 points above Motor Method rating ++ Research octane rating is minimum of 10 
r above Motor Method rating 
(Additional Gulf Coast prices on p. 72) 
Lake Port Terminal Prices 
Prices in Effect Mar. 8 
Buffalo Cleveland Detroit Toledo 
78.5 Oct. Ethyl ..... opener cocwes as aa 
_t reer: 8 st) ere oe 
BTOSING «= nce cc cc cccccee (2)11.9-12.8(1) escceve cece 
 - aeoerenuee 11(1) 12(1) rr (1)11.3-12(2) 
ear cece 12.75(1) 11.8(1) (1)11.7-12.75(2) 
2 Fuel ......--02-.- (1)10.9-12.25(1) ean 11.35(1) 11.5(1) 
© ME asscvececes ecee 12(1) 11.1(1) (1)10.7-12(2) 
» BPO ccccccccscoce o0se08 10.15(1) 10.45(1) 9.5(2) 
S PO ccccccccccee f8)G. 7-29.72) 9.75(1) 9.6(1) 9.25(3) 


arch 10, 1948 
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NPN Gasoline Index 


Dealer Tank 
T.W. Car 
Cents Per Gal. 
Mar. 8S 14.53 11 
Montt ZO 14.50 
Year ago 11.60 
Dealer index is ar iverage 
divided’’ dealer prices, ex-tax n 50 
cities 
Tank car index is weighted average 
of folowing wholesale markets for 
regular-grade gasoline FOI r eries 
or terminals: Okla., Mid-Weste W 
Penna Calif., N. Y. Harbor, P! le 
phia Jacksonville Bostor and Gulf 
Cc t 














Mid-Continent Lubes 


(At Gulf; 
bulk 


in packages, FAS, New Orleans; tr 


FOB terminals) 


Prices in Effect Mar, 8 


Bright Stock steel Drums Bulk 
DD color, Vis. at 210 
100 \ 0-10 p.f (1)5¢ 1 1)40-42(1 
Wax 

(Melting points are AMP, 3 higher thar 
EMP Prices are FOB refinery irloads 
scale in bags or bbis, fully retined slabs loose 

Prices in Effect Mar. 8 
New Orteans ~ N.Y, 

Crude Seale Export Domestic Export 
124-6 Yellow iod)) 
122-4 Whit 
124-¢ 
Ful Ref 

12 ) 1)7.¢ 

12 1 1 

128-30 1 | 

130-2 stl (1 

l ] 0 1 (1 

13 7 1( ] 1)s i 


Naphtha 


Prices in Effect Mar. & 
V.M.&P. Mineral 
Naphtha Spirits 
New York 
Harb 1514 ‘ 
I delp | i 
Ba nore j 
Bostor 15.544) 1 4 
P de t 1 H 
Export Prices 
“rices in Effect Mar. & 
Mexican Gulf lorts 
U. S. Dollars per Bbi 
Bunker ¢ Diesel 
(Ships’ (Ships 
Bunkers) Bunkers) 
Tampico .... $2.65 < 15 
Veracruz 2.€ 1h 
Minatitlar . 2.4 15 
Pacific Coast 
Guaymas ° $3 .1¢ s 
Manzanillo $16 Hr 
Salina Cruz if 0 
Note: All bunkers sales subject t Mexicar 


stamp tax on 1.65% ad valorem 


Pacific Coast 


Prices in Effect Mar. 8 

(In Ship’s Baunke.s, Diesel Fuel Bunker C Fuel 
or Deep Tank Lots) (P.S. 200) (PLS. 400) 
San Pedro, 

Calif wee $3.18(4) s i 
San Francisco 3914 l 
Portland, Ore 60(4) y ( 
Seattle, Wash 3.60(4) 2 4014 





Tanker Rates 


Approximate rates, ¢ per bbl.; Gulf-N. 


Atlantic, not east of N. ¥. Rates are 
for vessels 14,000 DWT or over; for 
vessels 9000/13.999 DWT, rates are 
15°) higher. 
Heavy crude & fuel, 10-19.9 grav 43.8 
Light crude, 30 grav. or lighter 39 
Gasoline ° 2.9 
Kerosine ‘ ve pie : 36 
No. 2 fuel 38 
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SALESMEN WITH A KNOWLEDGE OF 
FUNDAMENTALS AND APPLICATION 
OF FUELS AND LUBRICANTS HAVE A 
LOW CUSTOMER-MORTALITY RATE. 


They lose few customers to competi- 
tors because of the valuable money- 
saving service they can render—a ser- 
vice of inestimable value which costs 
them nothing to give. 

A newly revised home study course 
designed to give salesmen a practical 
training in the fundamentals and ap- 
plication of fuels and lubricants is 
now ready for enrollments 


Write for information. 


SUATO7, PETROLEUM EDUCATIONAL 
. INSTITUTE 


Drawer 6330 
Los Angeles 55, Calif. 
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X 


Bly 
ZIEGLER 


The LATEST in NEW WAX-MANUFACTUR 
ING FACILITIES permits us to offer on a 
highly competitive basis—QUALITY-WISE 
and PRICE-WISE: 


ZECO WAXES 


OXIDIZED MICROCRYSTALLINE 
STRAIGHT MICROCRYSTALLINE 
SYNTHETIC HARD WAXES 
CARBON PAPER WAXES 
CERESINES * OZOKERITES 
MATCH WAXES ¢ EMULSION WAX 
CANDLE WAXES « SCALE WAXES 
CABLE-INSULATION WAXES 
JAPAN WAX-REPLACEMENTS 
PARAFFINE EXTENDERS 
ALL NATURAL WAXES 





Addresss Inquiries to 
H. W. KRAAZ 
Manager-Wax Division 


G. S. ZIEGLER & COMPANY 


233 Broadway New York7,N.Y. 
Factory: New Market,N. J. 
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Oil Price Section 





Gulf Coast—Cargoes, Domestic & Export, All Ports 
Cargo prices are FOB ship at Gulf, minimum of 20,000 bbis., and are by refiners only te 
other refiners, export agents, or tanker terminal operators. The figure in parentheses after each 


price indicates the number of companies quoting that price Prices in effect Mar. 38 


Aviatien Gasoline 


CERES BIBISGS CATES) onc nc cc cecccctscccess BBGA) 

CED BO ISO CAD) oioscscc secs ctcwveseds 16 .25(2) 

CD See CMD 06000060600 ceccaseesces 14.75(1)-15.25(1) 
Se Ce CED ocecrccusewcesdesesasccces Mee 


Motor Gasoline, Leaded 


*FG:76.6 Gat, CPOGITR) 2c. 0000000scccece veee 11€1)-11.25(1)-11.5(1)-11. 7501) 
170-70.5 Oat, CPOMA) 22. ccccccscccseccacces BE.TBER) 


Cyrene COR, APNE cv ccccewcccseseseeess 12(2) 
ee a EE! 6.nceeaned-esee ee enesenaee 9(1)-10.25(1)-10.5(1)-10.75(1)-11¢1)-12(1 
+74-76 Oct. (Regular) 9(1)-21(2)-12(1) 


7@-72 Oct. 8.5(1)-10.125(1)-10.5(2)-12(1)-13(1) 


* Motor Method & Research octane ratings are approximately same. 


t Research octane rating is minimum of 5 points above Motor Method rating. 
tt Research octane rating is minimum of 10 points above Motor Method rating 


Kerosine & Light Fuels 


41-43 kerosine ... 
No. 2 Fuel 


9(3)-10.1(1)-10.25(1) 
8(3)-8 .5(1)-9(1)-9 .26(1) 


Diesel & Gas Oils 


43-47 Diesel index ........... pane ae ... §8.26(1)-9.25(1)-10(1) 
ee EE EL 60. csdeisce cewan aces ba ceqenet 8 .23(1)-9 .5(1)-10(1) 
53-57 Diesel index 8 .375(2)-—9.75(1) 


Heavy Fuels—Cargoes 

No. 5 Fuel, 0-10 p.t. .. : ew eee kai $3 .45(2) 

SE PE aasaenssiondoece $2.46(1)-$2.50(2)—$3 .20(1)—$3 .50(1) 
Heavy Fuels—Ships’ Bunkers (ex lighterage) 


Below 28 grav. heavy Diesel.............. 
ZB erav. & GBOVE Diesel. oc ccccceccccccccsccess 
Bunker C Fuel 


$3.15(2)—-$3 .40(1)-$3.45(1) 
$3 .55-3 .65(2)-3 .89(1) 
$2.51(5)-$2.53(2)-$2.55(3)-—$3 . 2511) 





March Lion Is 41% Colder Than Normal 


Colder-than-normal weather last summary also showed the past wee! 
week (March 1 through March 7, to be 6.6% colder than a year agi 
1948) in the 10 northern cities sur- Figures in the following table ar 
veyed by NPN each week made this degree days* for the period ind 


season to date (Sept. 1, 1947 through cated. Table was compiled by NPN 
March 7, 1948) 4.1% colder than the from official reports of the U. § 


normal (average over 49 years). The Weather Bureau office in each city 


Degree Day Summary for 10 Northern Cities 


THIS MONTH YEAR AGO THIS SEASON** LAST SEASON 


March 1, 1948 March 1, 1947 Sept. 1, 1947 Sept. 1, 1946 NORMATI 
Thru Thru Thru Thru ; Sept. | 
March 7, 1948 March 7, 1947 March 7, 1948 March 7, 1947 Thru March 
Bostor 284 203 1829 3942 1435 
Chicago 256 265 127 1645 5035 
Cleveland 256 256 1726 4250 1586 
Detroit 206 260 162 1521 1979 
Minneapolis 310 2900 6472 6012 6267 
New York 257 217 $252 3530 1O4l 
Omaha . 299 281 5107 $521 $929 
Philadelphia 236 214 1007 3292 3729 
St. Louis 205 245 2008 3482 TRE 
Washington 201 210 sHOD 3118 5652 
AVERAGE 260 244 1720 4139 1544 
* Degree days are the number of degrees F. by which the mean temperature for any 24-1! 
period falls below 65 deg Thus, if the mean temperature for the day is 25 deg., it goes on re 
is 40 degree days An average home burner will burn about a gallon of fuel oil for each tl 
degree days 
Extra day this year, Feb. 29, is included in seasonal degree day accumulation. Norma 


ompiled by weather bureau especially for leap year. 
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Champlin HI-V-1 Spring and Summer Sales are 


on the increase. 


There is © 
* Assures less wear 
on motors 
* Makes Sales and 
Repeat Sales Easy Costs 


's a good reason f 
r the past 


+ 
Now © i h Viscosity In- 
il wi ' Action Lubri- 


dex) the Avia 
cation, is doing e 


through-ou 


ob. 

There are @ chad ies still available 

for established jobber for more 
detailed information wri i 
CHAMPLIN REFINING Cc 
Enid, Okiahoma 


rs- Refiners-Distributors of Petroleum 


cks of Lubricants available 
Island Lincoln Nebraska 


Springfield Missour! 


son, Kansas 


at Hutchin 
Rock Rapids 


Complete warehouse sto 
Mason City 


Superior Omaha Grand 
lowa, Denver Colorado, 


TH 
— E MOTOR OIL WITH 
SYIL: - / : 
SEAL (7) 4 Vy ° 
A LLEFIFELL E 


FLOWS FRE 
O AND BE 
LOW 


STAN 
DS UP AT BOILING AND ABOVE 
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CRUDE PRODUCTION AND RUNS TO STILLS 


(MILLIONS OF BARRELS DAILY) 
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RESIDUAL FUEL OIL STOCKS 
(MILLIONS OF BARRELS) 






















CRUDE OIL STOCKS 


(MILLIONS OF BARRELS) 
























Daily 


(Compiled by National Petroleum Assn., from 
reports of ail companies refining Pennsylvania 


Average, 


Penna. 


Runs to Stills 


crude 


Week Ended 


Feb. 21, 1948 


53,943 


Figures in bbls.) 


Week Ended 


59.006 


Feb. 14, 1948 I 


Week Ended 


Crude 


eb, 22, 1947 


60,278 





Crude Oil Stocks 


(Bureau of Mines figures in thousands of bbls.) 


Pennsylvania Grade 2,166 2,199 
Other Appalachian 1,073 1,003 
Lima-Michigan 863 870 
Illinois-Indiana 8,819 8,694 | 
Arkansas 3,207 3,146 f 
Kansas 7,691 7,712 1. 2 
Louisiana 12,060 12,471 i 
North 2,812 2,991 $17 
Gulf 9,248 480 2 
Mississipp 2.401 2 460 
New Mexico 6,256 6,566 
Oklahoma 24.946 25,070 


Texas 





East Tex 
West Tex 
Gulf Tex 
Other 


North 
Soutt 
Other 
Rocky 
Califernia 
Foreign 


Total 
U. 8 


Panhandle 





Feb. 14 Feb. 21 Feb. 14 


113 


0Oo1 


Change 
from 








as 


is 


Texas 






Mountai 


16.864 16,96' 
42.063 41,552 
28.707 9.097 


25,45 
2,81 


5,886 


9,465 


9.01 


92 


3 Se 


gasoline in 


Heavy in California 6,41 


Total locat 


Coast I> 


reau of Mines’ 


ed in 





strict 





NATIONAL 


Bu 
Fast 


13.003 





200 


218,562 


4 23 


8 3 


2 21 


5 6 





12 





PETROLEUM 


1,314 
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Statistics 





REFINERY OPERATIONS 


(American Petroleum Institute figures in 


thousands of barrels of 42 gallon each. Gasoline 
Figures include reported totals plus es- Production at Gas OUS 
timate of unreported amounts and are Crude Runs to Stills Refineries Inc. Kerosine Dist. Fuel OU 
therefore on a Bureau of Mines basis.) Daily Average % Operated Natural Blended Production Production 
Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts Feb. 28 Feb, 21 Feb. 28 Feb. 21 Feb. 28 Feb. 21 Feb. 28 Feb. 21 Feb. 28 Feb. 21 
| East Coast ... Peery C Te ToTTTT ee 852 843 102.7 101.6 1.949 1.945 474 349 1,421 1,423 
Appalachian (Dist. oes er 103 93 83.7 75.6 320 280 73 47 ue "4 
Appalachian (Dist, 2).......ceeeeeeecece 79 75 116.3 110.3 235 239 25 2s KS &7 
BG, Bing Es. cccvdve Hindawended quae oka 842 S34 85.9 85.1 2.871 2.679 477 154 1.000 1.005 
Geng TEOE., BER. cccvesecccececscacseos 444 437 93.7 92.2 1.466 1,509 177 185 574 49 
a a ed oe ce bees weao oe ee 240 240 80.8 80.8 1.021 1.010 91 ay 186 174 
BORD GUE GORE ccccccccccccvvcecsccwves 1,379 1,347 102.2 99.9 3,628 3,840 S48 S04 2,472 2,491 
EMUEGEEMG GUT GORGE. oe cc cccccccveccs és 437 27 119.7 117.0 1,151 1,194 386 388 827 730 
No. La. & Arkansas....... seckesd ad genet 66 79 54.5 65.3 160 192 55 63 87 5 
POE ke GE BP ccc cccccccnccssecess 12 11 80.0 73.3 29 30 4 ‘ 10 10 
ee eee ere ee 150 147 85.7 84.0 163 467 30 34 152 187 
COON, noc cccsssecs <sabebbacagees 859 S66 82.5 83.2 2.503 2,422 140 69 1.050 1.292 
Total U. S.—B. of M. Basis. EE Ta 5,463 5,399 93.6 92.5 15,796 15,807 2,780 2,520 7, 9 8,127 
U. S.—B. of M. Basis March 1, 1948 485 15,173 2,193 »,444 
Residual Total Total Stocks Total Stocks Stocks of Per Cent Dally 
Fuel Oil Stocks Gas Oil and Residual Finished and Un- Refining Ca- 
Production Kerosine Distillates Fuel Oil finished Gasoline pacity Reported 
Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts Feb. 28 Feb. 21 Feb. 28 Feb. 21 Feb. 28 Feb. 21 Feb. 28 Feb. 21 Feb. 28 Feb. 21 Feb. 28 
ES errr Ter rere éueaoese 1,499 1,852 3,725 3,383 7,671 7,602 7,190 6,811 22,295 22,113 99.5 
Appalachian (Dist. 1) ....... Lerteteene s1 94 174 18S 398 338 303 333 2,161 2,163 90.6 
APPOMREMIER (Dish. B) ccccsicccecsccsces 112 22 104 110 226 220 117 113 1,213 1,208 100.0 
es Se Pn Mee wddeee send ca daee send een 1,155 1,187 1,601 1,671 3,983 4,129 3,639 3,768 20,419 20,548 91.5 
i i Mi escdeercoeketseakae’e a 529 516 482 472 1,941 2,053 1,396 1,384 10,686 10,592 52.6 
ae didiohead eae 470 440 192 213 315 319 S87 S14 4,208 4,296 71.7 
Bi ie ht oe ie eh ee 1,745 1,719 1,191 1,434 5,363 5,046 5,817 6,335 20,348 20,434 02.4 
en er Ce |. we cesecs wh one 608 588 913 942 1,834 1,711 1,757 1,761 6,200 6,090 97.7 
ee eee 100 27 223 335 302 440 197 213 2,397 2,148 69.1 
OS ere 23 22 25 25 16 16 30 3 114 108 21.9 
Rocky Mt. (Dist. 4) ......... SPT EPI 345 357 108 122 640 669 733 702 3,096 2,969 79.0 
California bébans er en ee 2,157 2,175 826 S36 11 ae? 11,461 27,140 27,517 17,903 17,217 87.5 
Total U. S.—B. of M. Basis ........... 8,824 9,199 9,594 9,731 33,836 34,004 49,206 19.782 *111.040 109.886 00 0 
U. S.—B. of M. Basis March 1, 1948.... 8,933 11,493 36 901 44,270 103,672 
Unfinished gasoline stocks included are: *8,569,000 bbls 8,657,000 bbls 





(t) These reflect several upward revisions in daily input capacity, costly as a result of plant changes and improvements 



































U. S. Crude Oil Production (MALLIONS OF BARRELS) 
e 
(American Petroleum Institute figures) 
WEEK ENDED 
= Feb. 28 Feb. 21 
le Barrels Barrels 
F (Daily Average) 
*New York-Penna 49,450 47,650 
pal Florida : 750 SOO 
47 *West Virginia 8,250 8,000 
‘Virginia . 75 75 
*Ohio—Southeast : 6,700 6,750 
Ohio—Other... 2,350 2,400 
Indiana ‘ 17,650 18,300 
— Illinois x“ . 174,400 175,500 
Kentucky waned 26,450 27,050 
Michigan -_ 44,500 43,200 
Nebraska , oe 500 590 
Kansas **2999 000 261,650 
Oklahoma **408,950 410,000 
, Texas 
ae District 1 25.700 25.700 
a6 District 2 172,100 172,100 
District 3 498.450 198,450 
District 4 254,650 254,650 
District 5 44.350 44,350 
East Texas 315,000 315,000 
D Other District 6 122,500 122,500 
¢ District 7-B 45.100 15.100 
2 District 7-C 44.350 14,350 
, District 8 663,850 663,850 
cr a: cata GASOLINE STOCKS 
District 10 86,350 86,350 110 (MILLIONS OF BARRELS) 
Total Texas 2,417,800 2,417,800 
North Louisiana 108,400 107,600 
South Louisiana 353,250 353,250 
? Total Louisiana 161,650 160,850 
1 \rkansag 80,600 80,450 
Mississippi 121,000 117.100 
\labama 1.300 1,350 
New Mexico—Southeast 125.000 125,000 
Vew Mexico—-Other 100 400 
Vyoming : 137.800 137,550 
Montana ; 24,900 25,000 
lorado 15,850 45,450 
ilifornia 931,800 929,500 
Total U Ss 5,387,125 5,342,325 
Penna Grade crude 
: included 64,475 62,475 
* Okla Kansas, Neb. figures are for week 
nded 7 a.m. Feb. 28, 1945 J F =a : JJASOND 3 0 7 24H 7 421 26 6 13 2027 
JAN FEB MAR 
Ws March 10, 1948 
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Because Neptune Red Seal Meters 
accurately measure refined petroleum 
products, they enable you to... 


. Wipe out losses from overfilling. 


2 Stop shortages resulting from truck 
tank calibration errors. 


3 Expose and identify excessive evap- 
oration losses in storage and in 
product transfers — and shortages 
due to leakage from all causes. 


Neptune Red Seal Bulk Plant Meters 
are noted for sustained accuracy and 
low maintenance. Every user benefits 
from a money-saving Unit Replacement 
Plan. Protect your supply and your 
profits. Write Neptune today! 


NEPTUNE METER COMPANY, 50 West 50th Street, New York 20, N.Y. © BRANCH OFFICES: Atlanta * Boston 
Chicago « Dallas « Denver « Kansas City * Los Angeles © Louisville * Philadelphia * Portland, Ore. * San Francisco 
NEPTUNE METERS, Ltd., Long Branch, Ontario, Canada. 
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A few words about 
Red Seal Pumps 














Neptune Red Seal Pumps protect your 
gasoline supply because they have built 
into them a dependably accurate Red 
Seal Meter. New models are only 60" 
high—harmonize with the architecture 
of the finest service stations. Plenty of 
“elbow room”’ inside for easy installation 
and maintenance. Ask for complete in- 
formation. 
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About Oil People 








Young Jobbers 


Thirty-year-old John H. White of 
Charleston, S. C., exemplifies the 
young jobber who is taking his place 
and assuming increasing responsibili- 
ties in the Independent marketing 
branch of the oil industry. Already 
John is: general manager and sec- 
retary-treasurer of Hewitt Oil Co.; 
secretary-treasurer of Coastal Ter- 
minals, Inc., Fort Sumter Oil Co. and 
Universal Oil Equipment & Supply 
Co.; vice president of South Carolina 
Oil Jobbers Assn. 

In addition he appeared Nov. 24, 
1947, before the Senate Small Business 
Committee in Washington to present 
his views on present day problems of 
Independent jobbers and offered a four- 
point program that would help solve 
these problems (see NPN, Dec. 10, 
1947, p.45). In February of this year 
at the National Oil Jobbers Council 
meeting in Richmond, Va., he was 
named a member of a three-man com- 
mittee designated to present the coun- 
cil’s testimony Feb. 24 before the 
Wolverton Committee (see NPN, Feb. 
25, p.15). 

If these activities seem to indicate 
a pretty full schedule, then take a 
look at his activities leading up to 
the present time. 

Born Feb. 2, 1918, in Maxton, N. C. 
John was only six months old when 
his family moved to Hartsville, S. C., 
where he spent the next 14 years. He 
attended school there, delivering news- 
papers after school and working at 
odd jobs during the summer. At the 
age of 12 young John was given the 
task of caring for 200 white leghorns 
and one and one-half acres of peanuts 
and sweet potatoes, all belonging to 
his father. 

When 15, John moved to Florence, 
S. C., where he attended school for 
only a short time, having to quit in 
the 10th grade in order to go to work. 

His first job upon leaving school 
was with the American Bakeries in 
Florence, working in the cake depart- 
ment. In the evenings, after his work. 
John attended night school at South- 
eastern Business College where he 
majored in accounting. Upon grad- 
uation in 1936 he was transferred from 
the cake department to the office as 
a general clerical worker. Several 
months later he accepted the position 
of assistant bookkeeper with Swift & 
Co. in Florence. Six months later he 
was transferred to Swift’s Charleston 
office as cashier. 

John was assistant to the office 
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John H. White 


manager of Swift when he moved 
over to American Tobacco Co.'s 
Charleston plant as cost accountant. 
He was with American Tobacco from 
Jan. 1, i939, to May 15, 1942, holding 
the title of assistant to the office man- 
ager when he resigned to become 
an auditor for the Navy in the Cost 
Inspection Division. This was dur- 
ing the war and he was stationed at 
Charleston Shipbuilding & Drydock 
Co. in Charleston. 

During the period from his business 
college graduation in 1936 to 1944, 
John studied accounting and general 
law through correspondence. In ad- 
dition he attended College of Charles- 
ton in the afternoons twice weekly 
to study English composition. While 
attending this school he was permit- 
ted to sit in on the economics class 
and participate in classroom rec‘ta- 
tions. 

From 1942 to 1944, at night and 
over week ends, John White worked 
with G. G. McKnight, a certified pub- 
lic accountant. While working with 
Mr. McKnight he first came into con- 
tact with the oil industry. He was 
given the books of Hewitt Oil Co. to 
audit and prepare tax returns. 

Several months later a vacancy oc- 
curred in the Hewitt organization and 
John applied for and got the job. 
This was in April, 1944. In June, 1946, 
he was named secretary-treasurer of 
Hewitt and in January, 1947, was 
given his present title of general man- 
ager, in addition to the secretary- 
treasurer designation. 


Regarding the companies’ with 
which he is associated, John White 
Says: 

“Fort Sumter Oil Co. is a distributo 
of American Oil Co. products in 
Charleston, S. C. Coastal Terminals. 
Inc., is a deep water terminal with a 
storage capacity of approximately 8 
million gals. Coastal Terminals 
wholesales products to jobbers in 
North Carolina, South Carolina and 
Georgia. It consists of approximate- 
ly 69 stockholders who are independ- 
ent dealers residing in these three 
states. Hewitt Oil Co. is a distribu- 
tor of Pure Oil products in Charles- 
ton. Universal Oil Equipment & Sup- 
ply Co. is a service and sales company 
dealing in service station and bulk 
plant equipment and construction.” 

On Jan. 8 this year John White was 
elected vice president of South Caro- 
lina Oil Jobbers Assn. (see NPN, Jan. 
14, p.16). Regarding his brief career 
in the oil industry, Mr. White de- 
clares: 

“Since I have been in the oil busi- 
ness, | have been active in trying, 
along with many others, to bring 
about the adoption of fair rules ot 
play within the industry. My chief 
objective being (1) better relations 
between majors and _ Independents 
and (2) discontinuing the lending of 
excessive equipment.” 

John White is married and the fath- 
er of an eight-month-old daughte1 
He married the former Jane Doris 
Hanlon in 1941. 





Since the prime 
the Young Jobber series is to 
accord recognition to the 
younger element in the Inde- 
pendent marketing branch of 
the industry and to introduce 
these young jobbers to the in- 
dustry at large, it is hoped that 
marketers from every area will 
be represented. Young men 
(35 years old or younger) who 
are entering the jobber field, 
cither as Independent jobbers o1 
as executives of jobberships, and 


purpose ol 


sons of jobbers who are enter- 
ing into the business with their 
fathers are eligible for inclusion 
in this series. 
Please 
sketches, accompanied by a ri 
cent good photo, to Holger Rid- 
der, National Petroleum News, 
1213 W. 3rd St., Cleveland 13 
Ohio. 


send biographical 
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CLASSIFIED 





FOR SALE: 
700 gallon-5 compartment tank, 


For Sale 


1941 Dodge truck complete 


with 
power takeoif, 








FOR SALE, 
Fruehauf Trailer, 


For Sale 


GASOLINE TRANSPORT, 
tandem axle, 4260 


1940 
gallons, 


























STEEL STORAGE TANKS FOR SALE 


1 35,000 Barrel Capacity 
—10,000 Barrel Capacity 
250,000 Gallon Capacity 
-45,000 Gallon Capacity 


-33,000 Gallon Capacity 


orm oO 


we w& 


Have available various others 


We welcome all inquiries 
WANTED 
Plants for dismantling at any location 
EMPIRE 
1451 


TANK & SALVAGE CO. 
Broadway, New York 18, N. Y. 
Tel, La. 4-5760 











FOR SALE 
STEEL STORAGE TANKS 
4 9,800-Gallon, 
5--74,000-Barrel 
1 5,500-Barrel 
1 8,000-gallon coiled 

coiled tank car tanks 


8’ x 26’ 
115’ x 40’ 


and non 


5-—10,000-gallon coiled and 


coiled tank car tanks 


non- 


Available at Once 


Other Tanks Too! 

IRON & STEEL 
PRODUCTS, INC. 
13 years’ experience 


General Office New York Office 


156A S. Brainard Ave 120 Liberty Street 

Chicago Illinois New York 6, N. Y¥ 

Phon BAYport 3456 Phone: BE 3-8230 
‘ANYTHING containing IRON 


or STEEL”’ 











reels 


UDELSON TRUCK SALES INC, 


3218 Woodland Ave., Cleveland 15, 0. 


pump meter & hose In good condition four compartments. DS50 International tractor 
PRINCETON OIL COMPANY. Princeton. In- 150 motor, Westinghouse air, excellent con- 
diana dition and ready to roll. CHRISTOPHER OIL 
COMPANY, «Tucson, Arizona. 
FOR SALE 
Ss AGE TANKS 
10 \cid warming tanks, 9’6” OD x 8’ TORAGE TANKS 
cone roof and bottom plate 9 a 
throughout, 4200 gallon. 10,000 to 20,000 gal 
Horizontal & Vertical 
ROGERS AND WRIGHT, INC. Quick Shipment 
710 Peoples Building 
(Phone 30-171) LOCK BOX 1380, CENTRAL STATION 
Charleston, West Virginia St. Louis, Mo. 
FOR SALE 
12—-8,000 gal. Upright and FOR SALE 
21 1,500 gal. Upright tanks . 
- scala Old established Fuel Oil and Kerosene 
In excellent condition business. located in southeastern deep 
: ‘ . water port city. Large storage tanks. 
st wom x & — co. Modern equipment Private railroad 
oat ee Ave. sidings, four loading racks, fireproof 
Cleveland, Ohio building with elevated tanks. Located 
on two acre. tract with facilities 
adaptable for compounding or canning. 
On main highway. Will consider leas- 
. . . ing . x sipal yarties only. 
SALE ing property Principa I 
FOR Write ‘‘Confidential’’ care: 
Semi trailer tanks, gallonage 2000 to BOX 362 
, " ‘ , 
5000. Frame and frameless style National Petroleum News 
Prices $950 to $4750 
Also late model tractors 
Write for list of units now available. TRANSPORT BARGAINS 
New, army surplus, 2000 gallon Semi 
TRAILER COMPANY OF LANCASTER Tratlers. 2 compartments equipped 
Sub. of Lancaster Motor Truck Service with pump, reel, nozzles, safety valves 
Phone 6101 and air brakes. 9.00 x 20 tires. $850.00 
eens Pa FOB Cleveland 
3-—-Used Model U70 1943 Autocar re- 
fuelers 1650 gallons equipped with 3 
compartments pump meter and 2 

















PRESSURE VESSELS 


2°72” 


— 


welded 
Max 


2—S’ x 
WP 


type U 201 


900 temp, 650° F 


2—10’ x 24’ 


000+ 
0 


12,000 gallon est. wt. 314 


,” Steel, welded 


11°2” 


650 F, 


1 5’6” x 
PSI at 


new 4007 


WP, 


elliptical head 


ROGERS AND WRIGHT, INC. 
710 Peoples Building 
30-171) 
West 


(Phone 


Charleston, Virginia 


SUUZ 








JOBBERS WANTED: 
petive 
motor oils 


WANTED: 
ESTIMATORS 
Give 
availability 
plants in 
ities for 


ATTORNEY WITH EXPERIENCE 


Business Opportunity 

Ohio 

gallon cans, one qt 
Write BOX 370 


2 cans and 


Situations Open 


SEVERAL PLATE DESIGNE 
AND SALES ENGINEE 
particulars, experience, salary 
Prominent large concern 
North and South. Splendid oppor 
advancement. BOX 369 


full 


West Va com 
bulk 


Rs, 
Rs. 
and 


with 


tun 


in produc 


tion, land lease and general petroleum opera- 
tions for independent oil company. Preferably 
with at least 10 years actual experience, 35 
to 45 years of age. Location in the Rocky 
Mountain area In first reply please give 
background, experience and availability Per 
sonal interview will be arranged after ap 


plication 


received BOX 366 











Positions Wanted 


MARKETING EXECUTIVE, engineer, 22 years 
station, distributor and direct sales and operat- 
ing experience seeks connection with indepen- 
dent marketer where unusual organizing, sales 
development and expense control abilities may 


be utilized. Can make modest investment 
BOX 367. 

GRADUATE CHEMICAL ENGINEER. Age 
thirty. Returning permanently to U.S.A. after 
seven years foreign service in large oil re 
finery. Experience as superintendent of top 
ping, rerunning, treating, thermal cracking, re- 


forming, alkylation plants; latterly pilot plant 
work on detergents Available June 1948 
BOX 371 

RETAIL SALES SUPERVISOR OR TERRI- 
tory manager with 10 years experience as 


Service Station 
and Sales 


Supervisor 
Promotion Manager 
connection with company or 
in Florida Have set up 
cessful dealer training 
helped establish TBA 
ried 30X 372 


Wanted to Buy 


GASOLINE TRANSPORT, 3,000 to 3,500 gal 


Territory Manage 
desires to make 
jobber operating 
and operated suc 
program and have 
program Age 34, mar 


lon capacity, four or more compartments 
Must be in good condition. HAYS OIL COM 
PANY, Box 67, East Liverpool, Ohio 





WANT TO BUY TANKS 


3—5,000 BBL. & 10,000 BBL, 


I—55,000 BBL. or 2—30,000 BBL. 
DARIEN CORP. 
60 E. 42nd St., N. Y¥., 17, N. Y¥. 








STEEL DRUMS 


We can furnish you with recon- 
ditioned steel drums at any point. 
Let us have your requirements. 
We will also buy your empty 
drums. 


BUCKEYE COOPERAGE COMPANY 


3800 Orange Ave. Cleveland 15, Ohio 
Phone EX press 3383 
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Mr. Hanna Mr. MacGaregill 





Mr. Brown Mr. Madison 


Retirements and appointments at 
Standard Oil Co. of California: J. L. 
Hanna and J. H. MacGaregill have re- 
tired as vice presidents and board 
members. Both men had been direc- 
tors since 1940 and vice presidents 
since 1941 ... A new director, also 
appointed vice president, is Hillyer 
Brown, San Francisco attorney 
Marshall Madison, another San Fran- 
cisco attorney, was named general 
counsel to succeed the late Felix 
Smith. 


* * * 


Robert D. Rayburn, assistant sec- 
retary of Iowa Independent Oil Job- 
bers’ Assn., is the father of a new 
baby boy, Robert Scott Rayburn. 


* * * 


Miles M. Mills, Oils, Inc., Des 
Moines, succeeds Paul Adcock, divi- 
sion manager for Mid-Continent Pe- 
troleum Corp., as state chairman of 
the Oil Information Committee for 
Iowa. Mr. Adcock remains a mem- 
ber of the committee. 





Items for these columns are 
always welcome. Many readers 
tell us they depend on About 
Oil People to keep track of the 
activities of their friends and 
associates in the industry. So 
let us know about transfers, 
promotions, expansions, plans, 
and just plain doings of your- 
self and your acquaintances in 
the oil field. Address, About Oil 
People, 1213 W. Third Street, 
Cleveland 13, Ohio. 














March 10, 1948 


John T. Oxley has resigned as sec- 
retary and assistant treasurer of 
Warren Petroleum Corp. and man- 
ager of its gas division to become 
president of the recently organized 
Texas Natural Gas- 
oline Corp., creat- 
ed by Edwin B. 
Cox and Jake L. 
Hamon of Dallas, 
widely known In- 
dependent oil pro- 
ducers who are 
seeking to become 
more active in the 
gas and natural 
gasoline phases of 
the petroleum in- 
dustry. 





Mr. Oxley at- Mr. Oxley 
tended Tulsa Busi- 
ness College, Tulsa Law School and 
the University of Tulsa and joined 
Amerada Petroleum Corp. in the pro- 
duction and revenue department in 
1927. He was assistant manager of 
that department when he joined War- 
ren Petroleum Corp. in 1935 at the 
time that corporation acquired the 
entire natural gasoline department of 
Amerada 

His first position with Warren was 
as head of the gas contracts and gas 
measurement department. In 1940 he 
was made manager of the gas division 
and placed in charge of new plant de- 
velopments and gas purchases and 
sales. The same year he was elected 
assistant secretary and _ assistant 


treasurer. In 1943 he was elected 
secretary of Warren Petroleum Corp. 
and also was elected secretary of 


Warren Oil Corp. and Natural Gaso- 


Pictured at right 
are drilling and 
petroleum engi- 
neers who make 
up membership 
of the Develop- 
ment and Produc- 
tion subcommit- 
tees of Silver An- 
niversary Interna- 
tional Petroleum 
Exposition scien- 
tific and technical 
committee. Ieft to 
right are: C. V. 
Millikan, Amerada 
Petroleum Corp.; 
Dana G. Hefley. 
Dowell, Inc.; H. C. 
Fowler and H. M. 
Smith, U. S. Bu- 
reau of Mines; Dr. 
B. B. Weatherby. 
Amerada Petro- 
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NO FOOLIN’ WITH FUEL 
IN FRENCHVILLE ¥. & 
Johnston of Johnston Oil Co., 
Frenchville, Me., couldn’t resist 
comparing the plight of himself 
and his fellow citizens with 
that of the fortunate big-city 
dwellers in two representative 
New England cities. Using ther- 
mometers checked at govern- 
ment weather stations in the 
area, Mr. Johnston furnished 
NPN with degree day data for 
Frenchville that should cause 
the citizens of Boston and 
Philadelphia to swelter in un- 
comfortable warmth. 


The 14-day degree day av- 
erage for Frenchville from Feb. 
2 through Feb. 15 of 62.8 was 
47% colder than the Boston 
average of 42.7 for the same 
period and 70° colder than the 
Philadelphia average of 36.8. 

Yes, Mr. Johnston, it’s cold 
in Frenchville. 











line Corp., and secretary and direc- 
tor of Warren Maritime Corp 


* * 


Ralph Burlock has been appointed 
superintendent of the Bakersfield re- 
finery of Doughlas Oil Co. of Cali- 
fornia 


* * * 


James C. Martell has been elected 
vice president of the Coastal Oil Co., 
Newark, N. J. Nelson L. Ott con- 
tinues as vice president and treasurer 





leum Corp.; R. C. Earlaughter, Earlaughter Engineering Co.; L. E. Elkins, Stando- 
lind Oil & Gas Co.; Dr. R. S. Knappen, Gulf Oil Corp.: and C. V. Sidwell, Univer- 


sity of Tulsa 
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Three officials of Socony-Vacuum are shown here talking things over before one 

of them—A. L. Nickerson, director in charge of domestic marketing—takes the 

witness stand at the Wolverton Committee hearings in Washington. Left to right 

are: H. T. Ashton, manager of Socony’s central marketing area; A. J. McIntosh, 
head economist, and Mr. Nickerson 


C. Francis Beatty, board member 
of Socony-Vacuum Oil Co., Inc., has 
been elected to the board of the Na- 
tional Industrial Conference Board, 
organization for research and educa- 
tion in the field of applied economics 
Former president of Socony Paint 
Products Co., Mr. Beatty joined Stand- 
ard Oil Co. of New York in 1912 afte: 
graduation from Amherst. 


+ * 


L. H. Singletary, a director of 
Georgia Independent Oilmen’s Assn., 
was omitted from the list of associa- 
tion directors in NPN Feb. 4, p.19. 


Oo * + 


Lyle Davis, Chicago branch man- 
ager of the lubricants division of the 
MacMillan Petroleum Corp., was 
named Midwest division sales man- 
ager in charge of sales and service 
for 19 states. Mr. Davis joined Mac- 
Millan in 1937 as a salesman and has 
come up through the ranks. Previous- 
ly, he had been associated with Fair- 
banks-Morse & Co. for 16 years, two 
of which were spent in charge of Die- 
sel sales and service. 


* * * 


A. W. Ambrose, president of Cities 
Service Oil Co., has been elected a 
director to succeed the late B. G. 
Tremaine. Mr. Ambrose has been 
associated with Cities Service since 
1923. 


Harry C. Hunt and Richard L. Brig- 
ham were: elected to the board of di- 
rectors of the Tide Water Associated 
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Oil Co. Mr. Brigham is vice presi- 
dent and director of the Anglo-Cali- 
fornia Bank of San Francisco, and 
Mr. Hunt, associated with the oil in- 
dustry since 1922, has served on the 
boards of several California oil com- 
panies. 


Introducing (on 
the left) Rep. John 
Walter Heselton, 
Republican con- 
gressman from 
Massachu- 
setts, who has in- 
troduced the bill 
(H. R. 5392) pro- 
viding for top-to- 
bottom federal re- 
gulation of the oil 
industry. He is 
shown here in 
close conversation 
with Chairman 
Wolverton (R., N. 
J.) of the House 
Interstate and 
Foreign Commerce 
Committee, prior 
to a hearing on 
Feb. 18 at which 
he told industry 
witnesses that oil 
was skating “aw- 
ful close” to “co- 
regula- 
tions” as a public 
utility 


operative 









Warren L. Baker, Socony-Vacuum, 
will chairman the 17-member Avia- 
tion Technical Service Committee ap- 
pointed by B. L. Majewski, API Gen- 
eral Marketing Committee chairman, 
to co-operate with federal, state, and 
local agencies on engineering and 
safety problems related to handling 
of aviation fuels at airports and fuel- 
ing of airplanes. 

The new committee includes: Don- 
ald S. Bixler, Sinclair Refining; T. S. 
Blair, Cities Service; R. F. Bradley, 
California Standard; E. J. Burkhardt, 
Ohio Standard; Middleton De Camp, 
Kentucy Standard; D. E. Ellison, Gen- 
eral Petroleum; R. T. Goodwin, Shell: 
L. A. Henry, Indiana Standard; P. V. 
Kane, Sun Oil; Aubrey Keif, Texaco 
W. G. McDowell, Union Oil; Mark 
Morrison, Tide Water Associated 
R. C. Oertel, Esso Standard; Will D. 
Parker, Phillips; Alford J. Williams, 
szulf; and D. H. Young, Pure Oil. 


Carl G. Heitzler, of Canton Re- 
fining Div. of Central Pipe Line Co 
is one of the few owners of patente 
all-purpose golf club. It consists of a 
single shaft and two demountabl 
heads, which can be reversed, and set 
at different angles to meet all needs 
from driving to putting. Player cat 
ries along a small wrench in place ot 
golf bag and set of clubs. Trouble ox: 
curred only once when the _ head 
turned just as Carl was riding a ter 
rific back swing. 
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PROTECTS VITAL EQUIPMENT ... 
PREVENTS OUT OF OPERATION LOSSES 


With pumps, tanks, pipes, stills and other equipment 
almost impossible to replace today and production 
“runs” at an all-time peak . . . can you afford a fire? 

One of the safest steps toward insuring continuous 
operation is the protection of National Aer-O-Foam. Its 
quick action smothers oil fires in a matter of seconds. 

Aer-O-Foam forms a thick, tough, lasting airtight 
blanket of foam that snuffs out flames .. . insulates 
threatened areas and prevents flashbacks. At the same 
time Aer-O-Foam itself is non-corrosive—is easily 
washed away with hose stream or after drying can be 
readily brushed off machinery, walls and floors. 

Protect your output now with the most practical pro- 
duction insurance you can get—a performance-proved 
Aer-O-Foam fire protection system. National Foam is 
the accepted fire-fighting system for refineries, bulk 
plants and production equipment. That is why oil men 
say to stop a fire . . . start the foam. 


ss 
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NATIONAL FOAM SYSTEM, INC. cig 
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2ackard Building. Philadelphia 2. Pa. 
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for all extremes 
of service and seasons. 


@ Write for full particulars 
on how you may market this 
great oil, also free literature. 





FLEET-WING CORPORATION 





